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Foreign Companies 
Seek Amendments To 
New Mexican Statute 


Conference Held Wednesday in 
Mexico City on Proposed In- 
crease in Deposit Requirements 


BRITISH COMMITTEE PRESENT 


Acts for Outside Insurers; Only a 
Few American Companies Do 
Business in Mexico 











Three leading British insurance men 
conferred on Wednesday of this week in 
Mexico City with officials of the Mex- 
ican Government in an attempt to secure 
certain changes in the new Mexican in- 
surance company law of 1935 which is 
scheduled to go into effect in February. 
The British representatives, who landed 
in New York City last week and left 
here last Saturday by train for Mexico, 
are A. S. Hinshelwood, chairman of the 
Fire Offices Committee; H. G. Shaw, 
foreign manager of the Northern Assur- 
ance, and E. C. T. Carden, foreign su- 


perintendent of the Alliance. 
Most All Business by Foreign Insurers 

Mexico has only one local fire insur- 
ance company, it is reported, so that 
most of the business, amounting to about 
$1,500,000 annually in premium income, 
is written by foreign companies. The 
United States has only a few companies 
doing business in Mexico. They are the 
Home, Hartford Fire, Insurance Com- 
pany ‘of North America, St. Paul and 
United States Fire. The American For- 
eign Insurance Association does not do 
business there. Several German, French 
and Italian companies have branches in 
Mexico, but British insurers predomi- 
nate. Objection is now made by foreign 
companies to a proposed increase they 
must make in their deposits and reserves 
in order to do business in Mexico. The 
proposed requirements are termed pro- 
hibitive. Fire insurance leaders in New 
York are confident that the British com- 
mittee will be able to convince the Mex- 
ican Government of the wisdom and jus- 
tice of amending the proposed law so 
that the foreign companies may continue 
to do business in that country. 

The United States Department of 
Commerce, in a recent bulletin on the 
new Mexican insurance laws, said in 
part: 

“The law is by no means discrimina- 
tory or drastic toward foreign insurance 
companies, except that the organization 
capital must be larger than the domestic 
companies and that the insurance of the 
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HE PENN MUTUAL LIFE 

INSURANCE COMPANY 
accounts it a privilege to tender to 
the members of the great life insur- 
ance fraternity, everywhere in our 
country, in Home Office and in Field, 
its heartiest wish that they may have 
A Very Merry Christmas and a 
Happy and Prosperous New Year. 


WM. A. LAW, President 

















Revival Of Business 
Insurance With Trust 
Agreement Noted 


One Trust Company Reports A 
Greater Number of Cases Than 
For Several Years 


DUE TO NEW CONFIDENCE 


Old Life Insurance Trust Not Re- 
viving; How Cases Are Being 
Handled 


There is a decided revival of interest 
in trusts in which life insurance figures. 
Trust representatives and life insurance 
people are working together to an extent 
that they haven’t been for several years. 
This activity is not along the lines of the 
life insurance trust which was so popu- 
lar prior to the depression. 








The present development is along the 
lines of business insurance aimed at pro- 
tecting an interest in a going business 
and not business insurance that has as 
its object insurance on the life of an of- 
ficer, stockholder or partner simply for 
the benefit of the business. This latter 
type of business is still getting close 
scrutiny at the home offices of insurance 
companies. 


Now Seeking Business Protection 


As an example of the present increas- 
ing interest in business insurance carried 
out under a business insurance agree- 
ment using a bank as trustee, the Empire 
Trust of New York has closed more such 
cases during the past year than it had 
during the past three or four years. jf. 
P. Stickeler of the Trust Department of 
the Empire Trust tells The Eastern Un- 
derwriter that the reasons for this re- 
vival are apparently the increased gen- 
eral business activity and confidence. The 
uncertainties in the business world of 
the past few years caused people to defer 
taking obvious action toward the protec- 
tion of their business interests and in- 
vestment and they are now catching up 
with these postponed matters. 


Suggests Annual Check-Up 


One of the advantages of this form 
of business insurance from the life in- 
surance standpoint is that as the busi- 
ness grows and expands in value and 
investment the underlying insurance will 
be increased from time to time. The 
trust people suggest that the owners or 
partners of a business get together once 
a year to reappraise the business worth 
and adjust the insurance to the values 
involved. 

The most common forms of these busi- 
ness insurance cases are those involving 
partnerships or the stockholders in a 
close corporation but at the present time 
there have been many instances where 
the owner or owners of a business have 


(Continued on Page 6) 
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Greater opportunities for co-operation 
between life insurance producers and 
trust representatives is anticipated with 
the development of a broader field for 
husiness life insurance and the need for 
setting up of business insurance trusts 
In an address before the Life Underwrit- 
ers Association of New York City last 
week Basil S. Collins, assistant vice- 
president, Old Colony Trust Co. of Bos- 
ton, explained the set-up used in that 
city to bring about a cooperative effort 
between the life underwriter, trust of- 
ficer, an attorney and the prospect. The 
trust officer acts as a correlator guiding 
the minds of the other three in parallel 
channels to a successful conclusion for 
the benefit of the prospect. 

Attention to Sales Psychology 


Mr. Collins believes that much more 
attention should be given to the sales 
psychology involved in this particular 
type of endeavor than to the mechanical 
details of business insurance trusts. In 
his opinion this has been a grave weak- 
ness in past efforts. 

In this regard he recommends that 
after the life underwriter has found the 
problem he should consult with the trust 
officer. Together they consider the prob- 
lem and the trust officer writes a letter 
to the prospect setting forth the prob- 
lem, a probable solution and whetting the 
appetite of the prospect for a further 
conference. The prospect and his associ- 
ates or partners are invited to a confer- 
ence at the bank — an item of sales 
psychology inasmuch as the atmosphere 
of the bank lends a dignity to the whole 
transaction which cannot be obtained 
either at the business place of the pros- 
pect or at the life underwriter’s office. 

The lawyer is present to spell out in 
legal phraseology the business insurance 
trust instrument as well as the personal 
life insurance trust which usually is a 
concomitant to the business insurance 
trust and the will which, in most cases, 
iS a necessary adjunct to the complete 
estate plan. The most important ele- 
ment involved is the complete confidence 
of the prospect in the efforts of the other 
three in his behalf. 

First Bank Officer with C.L.U. 


Mr. Collins was the first bank officer 
to receive the Chartered Life Underwrit- 
er designation. He is president of the 
Life Insurance Trust Council, Boston 
and is the author of many articles relat- 
ing to business and life insurance trust 
and cooperation with trust companies. 
He received his B.A. degree and L.L.B. 
from Harvard. At the present time he 
ls engaged in writing a book, “The ABC’s 
of Business Insurance Trusts.” Many of 
the ideas which will be a part of that 
volume he used in his address last week. 
He said in part: 

_ “Mr. Prospect, what is your associate 
i your close corporation going to do 
with his stock upon his death?” That is 
one of the shots that will be heard 
around America in the next few years. 
It is an example of what I mean by 
sales psychology. 

There are five general types of busi- 
hess insurance. First there is business 
Msurance for the purpose of obtaining 
credit and capital. Second comes key 
man insurance. Both of these types of 
business insurance may be classified un- 
er the general heading of “shork-ab- 
sorber insurance,” where capital is pro- 
vided by the insurance proceeds auto- 
Matically at a death, at the very time 








Basil Collins, Old Colony Trust of 
Boston, Explains Plan to N. Y. Ass’n 


when it is most needed for adjustment 
by the business entity. 

The next three types are grouped un- 
der the so-called purchase and sale 
agreement, applicable to the partnership, 
close corporation, and proprietorship. As 
I see it there are two simple fundamental 
considerations in this type of trust. The 
first is that this method offers nine ad- 
vantages to the business entity employ- 
ing it: 

Advantages to Business Entity 

1. Perpetuation of the present manage- 
ment, which in most cases means con- 
tinuation of dividend payments by the 
corporation. 2. The risk that the dece- 
dent’s executor will sell stock to outside 
interests is eliminated. 3. The risk of 
friction with the decedent’s heirs is 
eliminated or greatly lessened. 

4. The surviving stockholders are free 
from the dead hand of non-contributory 
stockholding elements. In a close cor- 
poration such a situation is highly im- 
portant, particularly when considered 
from the point of view of majority and 
minority stockholders. 

5. The decedent’s dependents are freed 
from the hazards of that particular busi- 
ness, with such hazards perhaps greatly 
increased by his death. 6. The decedent’s 
stock is not subject to forced sale at a 
possible sacrifice. 7. A fair value is placed 
on the stock by the parties to the agree- 
ment, and is kept accurate by periodic 
statements filed with the trustee. 8. The 
execution of the agreement is assured by 
the use of a corporate trustee. 

9. This is really the second fundament- 
al in business insurance trusts which I 
mentioned, and has arisen within the last 
two or three years, mainly because of 
our new Federal estate tax laws. It is 
interesting to note that the one unknown 
value in a decedent’s estate is the value 
of his business interest. This brings up 
cne of the most difficult problems of ap- 
praisal. Every appraiser must ask him- 
self whether the book value is the proper 
one, or whether the value of the stock 
should be computed from the standpoint 
of the earnings of the corporation over 
a period of five years, or even ten years. 
In many cases the question of good will 
is involved, and those of you who are 
familiar with this nebulous factor know 
how difficult it may be to place a dollar 
value on it in a balance sheet. 

Methods of Calculating Tax Value 

There are several methods employed 
at the present time to calculate the tax 
value of a business interest where the 
book value appears in the light of earn- 
ings of the corporation to be too low. I 
shall sketch for you the three most popu- 
iar methods. 

1. Straight capitalization method. By 
this method the average net profits over, 
say, a five year period are capitalized at 
a definite rate, usually between 10% and 
15%. The result is then considered to 
be the total value of the business, in- 
cluding both the value of the assets and 
of the good will, or the value of the 
tangibles and intangibles.’ Example: 
Average net profits for 5 years $50,000 
Capitalize at 10%. Total value of busi- 
ness $500,000. 

2. Income tax method, ‘In this method 


a certain percentage is allowed on the 
value of the tangible assets as a normal 
return—let us say for the purpose of il- 
lustration 8%. This amount is deducted 
from the average net earnings over a 
period of years. The remaining amount 
is then capitalized at, say, 10%, which 
represents the good will value. This good 
will value, plus the book value, may be 
used as the taxable value of the business 
interest. 

3. Years’ purchase method. This 
method is used by most states. A return 
of 6% is allowed on the value of the 
tangible assets as shown by the corpora- 
tion balance sheet. This return is de- 
ducted from the average net profits, and 
the remainder is then multiplied by 3 or 
5 to arrive at a 3 or 5 years’ purchase of 
good will. This good will value is then 
added to the book value or net worth. 

At Old Colony Trust Company we ask 
the parties to the agreement at the time 
it is executed to establish a value per 
share of the stock, and to record with us 
in writing over the signatures of all of 
them yearly or semi-annually, according 
to the accounting practice of the busi- 
ness, the subsequent values per share. 
The last valuation on record with us as 
trustee then becomes the controlling 
value for the stock at the death of one 
of the parties for the purpose of a sale 
under the agreement. 


Other Essential Elements 


It is evident that the second function 
of the business insurance trust is becom- 
ing quite important, because if the value 
arrived at thereunder is devoid of fraud 
and is the value at which the associates 
in the business entity are willing their 
stock shall be sold at their deaths, this 
figure acts as a peg in determining the 
value of the stock in the decedent’s es- 
tate for tax purposes. 

Some other essential elements of a 
sound business insurance trust agreement 
are: 1. A competent and impartial trus- 
tee of experience. 2. A clearly defined 
method of financing through life insur- 
ance policies payable to the trustee the 
purchase of a decedent associate’s inter- 
est. 3. A clearly defined arrangement 
whereby the evidence of property shall be 
held by the trustee. As you know, in a 
close corporation this would mean that 
the stockholders entering into the agree- 
ment would deposit with the trustee their 
respective stockholdings which were to 
pass under the agreement, endorsed in 
blank, such stock to be held in escrow 
by the trustee pending a death. 


4. A plan for due reimbursement for 
insurance premiums. 5. Adequate pro- 
vision for borrowing on the stock and 
on the cash value of the policies. 6. A 
clearly defined method of procedure in 
case the amount of insurance does not 
equal the value of the decedent’s interest. 
7. A clearly defined method of procedure 
in case the amount of insurance exceeds 
the value of the decedent’s interest. 

8. Due provision for any necessary 
amendment of the agreement. 9. A clear- 
ly defined method of procedure for the 
termination of the agreement under 
every probable contingency. 10. A clear, 
detailed exposition of the trustee’s rights, 


A Practical Method of Serving 
a Client Under a TRUST PLAN 


duties, and compensation, including re- 
vocation charges. 
Three Purchase and Sale Trust 
Agreements 


The three sub-classifications under the 
general heading of purchase and sale 
trust agreements are as follows: 1. The 
close corporation. Let us assume that 
Mr. Simon, Mr. Dorr and I are stock- 
holders in a close corporation. Being de- 
sirous of liquidating our stockholdings at 
our deaths for the benefit of the surviv- 
ing stockholders and — of equal if not 
more importance—our families, and of 
finding a buyer or buyers ready, able 
and willing to buy at a fair price in cash 
agreed upon by all of us while living, 
we take out life insurance on each other’s 
lives to the value of our respective stock- 
holdings, making such life insurance pay- 
able to a corporate trustee under our 
purchase and sale agreement. We deposit 
with the trustee our respective shares 
of stock, endorsed in blank, so that upon 
the death of the first of us the trustee 
may collect the proceeds of insurance 
carried by the survivors on the life of 
the decedent and pay over such proceeds 
to the iife insurance trust for the benefit 
of the decedent’s wife and family; and 
at the same time the trusiee will turn 
over to the survivors in the business the 
decedent’s stock which it had been hold- 
ing in escrow. Thus automatically the 
deceased’s family is taken out of the cor- 
poration and from that time on will re- 
ceive their income, not from dividends 
dependent upon the successful continua- 
tion of the corporation during their lives 
—which at best is a hazardous risk—but 
from a trust fund set up with the cash 
from the life insurance proceeds. The 
life insurance also will provide cash to 
meet taxes on the general estate. 

2. The partnership. The actual mechan- 
ical operation of this type of business 
insurance trust is identical with that of 
the close corporation, except that we 
have partners instead of stockholders. 
The only fundamental difference between 
the two types is that of legal concept. 
Under our laws in Massachusetts, a part- 


(Continued on Page 6) 





Crowd Fills Room For 
N. Y. Luncheon Meeting 


Additional accommodations had to be 
set up in the ballroom of the Hotel 
Pennsylvania last week to take care of 
the crowd who turned out for the first 
luncheon meeting of the Life Under- 
writers Association of New York City. 
The meeting marked another successful 
event in the administration of President 
Glenn B. Dorr, McMillan agency, North- 
western Mutual. The speaker was Basil 
S. Collins, assistant vice-president of the 
Old Colony Trust Co., Boston. 

Another meeting was scheduled as an 
afternoon business getter conference at 
Hotel Pennsylvania on December 19 at 
four o’clock. Harry Phillips, Jr., a lead- 
ing producer of the Engelsman agency, 
Penn Mutual, was speaker on “Planned 
Selling for Tom, Dick and Harry.” 

At the meeting last week an amend- 
ment was adopted to enlarge the field 
representation on the executive commit- 
tee of the association. Arthur V. Young- 
man, DeLong agency, Mutual Benefit, 
chairman of the membership committee, 
and members of his committee were 
seated at the head table. 
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Life Managers Slate 
Gardiner as President 


COMMITTEES 





LIST STANDING 


Walter E. Barton Named for Vice-Presi- 
dent, Clifford McMillen as Secre- 
tary-Treasurer 


The Life Managers Association of 
Greater New York has placed Harry 
Gardiner, general agent for the John 


Hancock Mutual Life at 225 Broadway, 








HARRY GARDINER 


New York, in nomination for the presi- 
dency of the association. Walter E. 
Jarton, president of the C. B. Knight 
Agency, Inc., Union Central, is slated 
for vice-president and Clifford L. Mc- 
Millen, general agent, Northwestern Mu- 
tual, is nominated secretary-treasurer. 
Mr. Gardiner started to work for the 
John Hancock on December 1, 1894. His 
first duties were to wash windows, keep 
ledgers and sweep the floor in the com- 
pany’s weekly premium branch office at 
Paterson, N. J. After various promo- 
tions which took him to Passaic, N. J., 
Philadelphia, Bridgeport, Conn., Albany 
and Kansas City he was brought to New 
York to take over the William F. Comp- 


ton agency His agency was the first 
insurance office in the Transportation 
3uilding. He has long been active in 


insurance organizations in New York. 
At present he is vice-president of the 
Life Managers Association and was 
chairman of the successful meeting and 
conference held December 5 at the Yale 
Club. 


Committees Nominated 


The nominating committee has also 
placed in nomination the following com- 
mittees: 

Committee on Membership—H. Arthur 
Schmidt, New England Mutual, chair- 
man; Charles J. Zimmerman, Connecti- 
cut Mutual; Melvin J. Sackerman, Mas- 
sachusetts Mutual; Sam P. Davis, Phoe- 
nix Mutual, and William R. Collins, Trav- 
elers. 

Committee on Rebating—Harry F. 
Gray, Connecticut Mutual, chairman; 
Roscoe H. Keffer, Aetna Life; S. Samuel 
Wolfson, Berkshire; Harold Taylor, Mu- 
tual Life, and H. H. Letcher, Equitable 
Society. 

Committee on Twisting—Frank W. 
Pennell, State Mutual, chairman; Wil- 
liam F. Atkinson, Northwestern Mutual; 
Horace Wilson, Equitable Society; Os- 
borne Bethea, Penn Mutual, and Julius 
Eisendrath, Guardian. 

Committee on Misleading Comparison 
—Harris L. Wofford, Prudential, chair- 
man; Melvin H. Leonard, National Life 
of Vermont; Isadore Freid, New Eng- 
land Mutual; Clancy D. Connell, Provi- 
dent Mutual, and Lawrence E. Simon, 
Massachusetts Mutual 

Committee on Proselytizing of Agents 
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—Thomas G. Murrell, Connecticut Gen- 
eral, chairman; L. A. Cerf, Jr., Fidelity 
Mutual; Theodore M. Riehle, Equitable 
Society; Gilbert V. Austin, Aetna Life, 
and John A. McNulty, Prudential. 
Julian S. Myrick, Mutual Life, is chair- 
man of the nominating committee. Other 
members are Gerald A. Eubank, Pruden- 
tial; Sheppard Homans, Equitable So- 
ciety; Lloyd Patterson, Massachusetts 
Mutual, and K. A. Luther, Aetna Life. 
Elections will be held in January. 





VAN ARSDALL’S COURSE 


Dr. J. B. Van Arsdall, dean of field 
instructors of the Equitable Life of New 
York, has conducted a field course of in- 
struction in life insurance salesmanship 
at Los Angeles for certain selected 
agents of the Kellogg Van Winkle and 
Alex. A. Dewar agencies of the company 
in Southern California. The school of 
instruction began December 9 and runs 
until today. 





BERKSHIRE WINTER CARNIVAL 
The Berkshire Life Rhodes Club will 


hold a winter carnival convention at 
Pittsfield, Mass., the home office city, 
January 24-27, 1937, about a year from 
now. Social features of the convention 
will include skiing in the Berkshire Hills, 
ice-skating and barn-dancing. 





C. J. KALLMEYER DEAD 

Charles J. Kallmeyer, 71, for thirty 
years Milwaukee district manager of the 
Metropolitan Life until his retirement in 
March, 1929, died on December 5 from 
a heart attack. He was born in New- 
port, Ky., and joined the Metropolitan 
Life in 1890 at Cincinnati, later going 
to Chicago. 





BECOMES ASSISTANT MANAGER 

Fred W. Pierce, J. H. Russell agency, 
Pacific Mutual, Los Angeles, has been 
made assistant manager of the agency. 
He has been with the agency since 1930, 
five years. 


MERSFELDER’S DEER DINNER 





Kansas City Life Officials Eat Venison; 
So Do Oklahoma General Agents 
and Managers 
The annual deer dinner given by State 
Manager L. C. Mersfelder Saturday 
night at the Oklahoma-University club, 
for the Oklahoma agency of the Kansas 
City Life, was cited by home officials, 
as an outstanding event of the year for 
the company. More than 100 guests were 
present to enjoy the dinner built around 
venison provided by Mr. Mersfelder, as 
the result of his annual hunt in the 

mountains of New Mexico. 

Home officials from Kansas City, who 
attended were D. P. Porrens, vice-presi- 
dent and loan supervisor; Dr. H. A. 
Baker, medical director; Dr. J. E. Bee, 
associate medical director; J. F. Barr, 
vice-president and superintendent of 
agencies; J. A. Budinger, actuary; and 
Walter Cluff, educational director. An 
all day business meeting preceded the 
event, at which the state manager an- 
nounced that the agency had reached its 
goal, set early in 1935, by gaining in 
production as compared to 1934 and by 
showing a substanital increase in busi- 
ness in force. 

The December meeting of the General 
Agents and Managers club of Oklahoma 
City, also took the form of a deer lunch- 
eon, thanks to the efficiency of Mr. 
Mersfelder. 





EQUITABLE LOYALTY WEEK 

Agencies of the Equitable Society all 
over the country are lined up this week 
for Loyal Legion Week, an annual effort 
of the company to intensify loyalty to 
the company and to the insuring public. 
In anticipation of the event the Equitable 
Society Board of New York Managers 
held a luncheon meeting last week at 
which W. W. Klingman, vice-president, 
was the speaker. He made several an- 
nouncements of importance to the 
agency field. 
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@ Agency contracts particularly designed 
to give maximum compensation for quality 
business and so drawn that renewal results 
in a steady pyramiding income for the man 
or woman who is looking for a permanent 











PERKINS JOINS BOYCE AGENcy 





Once School Mate in Nebraska of Ney 

York General Agent; Has Been Ay. 

sistant in Minneapolis 

Edgar W. Perkins, formerly of Minne. 
apolis, has joined the William L. Boye 
agency, Connecticut Mutual Life in Ne, 
York, and will assist Mr. Boyce in typ. 
ning the agency. For some years Dast 
Mr. Perkins has been assistant manage; 
in the Ray Habermann agency, Stat 
Mutual Life in Minneapolis. 

Both Mr. Perkins and Mr. Boyce com, 
from the same “home town,” Kenmer 
N. D., where Perkins in the gramma 
school knew Boyce in the high. They 
separated, but met again when both 
were life agents in Minneapolis. My; 
Perkins, after attending University 9 
Minnesota, joined the Mutual Life x 
an agent. He became field assistant, ang 
later went to the State Mutual. 





BIG TEXAS BUSINESS 
Insurance sales in Texas today are 
greater than ever before, according to g 
statement made by Judge C. F. O’Don. 
nell of Dallas, president of the South 
western Life, in addressing the dele. 
gates to the thirty-second annual com. 
pany convention in Houston. High point 
‘cf insurance sales in the state was 
reached in June, 1930, he said. The recent 
low point was in the depression year, 
1933. From 1931 to 1933 there was 4 
decrease of approximately $1,000,000 4 
month. “The sales started picking up; 
Judge O’Donnell said, “during the x 
months between our low point; and last 
June there was an increase of 

$1,000,000 a month in sales.” 


Over 


A. J. HILL AGENCY LEADING 

The Arthur J. Hill agency of the 
State Life of Indianapolis had an in- 
crease of 50% in November business over 
last November, leading all agencies of 
the company for the thirteenth time in 
fourteen months. Mr. Hill was the lead- 
ing personal producer. 


SUN LIFE APPOINTMENT 

Following the transfer of David T 
Diplock from the management of the 
Sun Life’s branch at Sherbrooke, Que, 
to that at Peterborough, Ont., the com- 
pany has appointed E. E. Codere, who 
has been in charge at North Bay, Ont 
for the past six years, to the Sherbrooke 
post. 


ELCIN GENERAL AGENT 
John J. Moriarty, vice-president of the 
General American Life, has announced 
the appointment of William E. Moelich 
as general agent at Elgin, III., for the 
Gencral American Life. 


RESIGNS AS GENERAL AGENT 

Ed,.ard E. Elam has resigned as ger- 
eral agent for the Home Life at Nash- 
ville, Tenn, after eighteen years with 
the company. His resignation becomes 
effective December 31. No successor has 
been named. 


MEMPHIS GENERAL AGENT 

Lewis C. Callow has been appointed 
manager of the Memphis branch office 
of the General American Life of St 
Louis. He is a graduate of Washington 
State College, Pullman, Wash., and 
formerly was engaged in_ insurance 
agency work for a Pacific coast company 
in Tulsa, Oxla. 


WROTE 107 APPS. IN MONTH 

T. Whitt Greer, Jr., district agent a! 
South Boston, Va. for the Atlantic Life, 
who recently wrote 107 applications for 
total of $112,500 in one month, says that 
he averaged 12% hours a day and 2 
calls a day. He wrote as many as tet 
applications in a single day. 


PARET ORPHANAGE PARTY 
The Louis F. Paret agency, Provident 
Mutual Life, will hold its annual Christ 
mas party in the Baptist Orphanage ™ 
Philadelphia December 20. 
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jgent Writes 28 Apps 
On Friday the 13th 


IN PRUDENTIAL “HOODOO” DRIVE 








Garrison Agency Leads Metropolitan 
District With $677,945 in One Day; 
Zasuly Leading Producer 





Country-wide Ordinary agencies of the 
Prudential held a one-day drive on Fri- 
day, December 13, a “hoodoo” day, and 
aithough figures for agencies in other 





jarts of the country are not yet avail- 
able, the results in the New York met- 
ropolitan area indicate success. The dis- 
trict as a whole produced 600 applications 
jor $3,500,000. Industrial offices did not 
foure in the drive, which was limited 
to Ordinary agencies. There are nine 
Ordinary offices in New York, Brooklyn 
and Newark which are in the metropoli- 
tan area. 

The P. R. Garrison agency in New 
York wrote 132 applications for $677,945, 
forty-two of the cases prepaid, all be- 
tween eight in the morning and mid- 
night. Frank Zasuly wrote twenty-eight 
applications, with eight of them prepaid. 
A. Palmer Lott had thirteen applications 
and I. Levine eight. 

Breakfast was served in the agency 
quarters Friday morning. 





Vincent Coffin Speaker At 


Seward Coffin Anniversary 


When the Albany Association of the 
Life Underwriters celebrated Seward V. 
Coffin’s twenty-fifth anniversary with the 
Provident Mutual at Albany the prin- 
cipal speaker of the event was Vincent 
B. Coffin, superintendent of agencies of 
the Connecticut Mutual and son of the 
guest of honor. 

Seward Coffin first entered the life in- 
surance business with the Hartford agen- 
cy of the Connecticut Mutual and for 
the past twenty-five years has been in 
the life insurance business at Albany 
with the Provident Mutual. He was pre- 
sented at the meeting by an old friend, 
Charles D. DeRouville, who had been in 
life insurance for the past forty-three 
years, and heard his son, Vincent B. Cof- 
fin, address the assemblage on the im- 
portance of an agent building prestige 
for himself. 

While at Albany Vincent B. Coffin, 
accompanied by Fred O. Lyter, assistant 
superintendent of agencies, also visited 
the Barney Nudelman agency of the 
Connecticut Mutual. 





BIRMINGHAM GENERAL AGENT 





John W. Holmes Appointed by Aetna; 
Succeeds Late Gene Watlington; Has 
Been Agency Organizer 
John W. Holmes has been appointed 
general agent for the Aetna Life in Bir- 
mingham, Ala., effective January 1. He 
succeeds the late Gene Watlington. 
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Mr. Holmes is a native of Alabama. 
He attended schools in that state and in 
1917 interrupted his studies at Birming- 
ham Southern College to enlist in the 
amy. Following eighteen months’ serv- 
ice in France, Mr. Holmes returned to 
engage in business and in 1922 entered 
the life insurance business. For a num- 
ber of years he has represented the Mu- 
tual Life. In 1928 he was appointed dis- 
trict manager, and since 1928 he has been 
agency organizer for that company’s Ala- 
bama territory. 





MUTUAL BENEFIT XMAS PLAY 

Among the actors in “Why the Chimes 
Rang,” Christmas play to be given at the 
Mutual Bencfit home office on Tuesday 
by the staff, will be Dr. William R. 
Ward, medical director. There will be 
a cathedral choir of twenty-five voices, 
special scenery and lighting effects, also 
an organ recital. 





F. M. AKERS DEAD 
F. M. Akers, manager Georgia division 
Prudential and thirty-seven years with 
the company, died in Atlanta this week. 

















19235 — Christmas — 1936 


Here’s a thought for salesmen 
of Life Insurance. 


Remind your prospect that there will be 
thousands of families enjoying abund- 
ance this year who in 1936 will be im- 
poverished through the untimely death 


of their providers. 


Fortunately, there will be other thousands 
who will have plenty, DESPITE such a 
loss, because their providers believe in 


Life Insurance protection. 


In which group would your prospect’s dependents be? 


Che Prudential 


Insurance Company of America 


Epwarp D. DuFFIELp, President 


Home Office, Newark, New Jersey 























Hancel and Lauer in New 

Agency Arrangement 
SAMUEL BRANDWEIN RESIGNS 
Continental American Readjustment of 


N. Y. Agencies; M. J. Lauer Mid- 


Town; Max J. Hancel Downtown 


Due to the resignation of Samuel 
Brandwein as mid-town general agent 
for the Continental American Life in 
New York City, Matthew J. Lauer will 
become general agent for the company 
at 10 East Fortieth Street on January 





MAX J. HANCEL 


15. Max J. Hancel will remain down- 
town as general agent at the present 
Hancel & Lauer agency, 120 Broadway 
Although the Hancel and Lauer part- 
nership will be dissolved, under a mutual 
understanding the two agencies will co- 





MATTHEW J. LAUER 


operate and there may be some adjust- 
ment of personnel between the two 
agencies before their final composition 
is determined. 

In addition to being general agent Mr. 
Hancel is superintendent of agencies for 
the company in Greater New York. 

The Hancel-Lauer partnership has 
been a highly successful one. Begun in 
1932, it is not expected to be completely 
ended under the new set-up. 

Mr. Hancel established the downtown 
agency of the company in 1932 when the 
Continental-American was admitted to 
New York State. He originally entered 
insurance in 1903 with the Metropolitan 
Life and remained with that company 
for fifteen years in various capacities. 

(Continued on Page 6) 
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Taylor Agency Pays 
For $5,000,000 in 1935 


OUTLINES PROGRAM FOR $1936 





Annual Conference and Banquet Held 
Tuesday; Producers Speak; R. H. 
Hardy Is Guest of Honor 





Harold L. Taylor, manager, Mutual 
Life, at 521 Fifth Avenue, New York, 
this week told his agency force that the 
quota had been reached on December 
12 and the agency would pay for more 
than $5,000,000 in 1935. Announcement 
was made at the annual agency confer- 
ence and banquet in the Hotel Roosevelt 
on Tuesday. Robert H. Hardy, former 
manager of the agency whom Mr. Tay- 
lor succeeded in 1929, was guest of honor 
and a speaker at the banquet. 

The agency production compares with 
$3,300,000 paid for in 1934. Producing 
agents in the business both years showed 
a 58% increase in volume this year com- 
pared with last. Nearly 60% of the vol- 
ume was for Ordinary life, about 15% 
Retirement Income, and the balance di- 
vided between Annuities and Term. Mr. 
Taylor outlined the program the agency 
has drawn up to help its men meet the 
1936 quota. 

The conference was unusual in that 
there were no outside speakers and no 
talks on selling. Rather the agency 
speakers discussed the advantages of the 
insurance business describing it as one 
which possesses stability and is not sub- 
ject to styles and changes, cited the re- 
wards it offers its men both monetary 
and psychological and the advancement 
it has made. In its present professional 
aspect it was pointed out that training 
and knowledge are demanded more and 
more of the producer and that applied 
knowledge is going to be the key to suc- 
cess in the field. 

William R. Julius, agency organizer, 
was chairman of the meeting. Minott 
Osborne, who stands seventh in the com- 
pany, spoke on preparedness; James 
Hill, with the agency since 1931, told 
what he thinks of the iife insurance busi- 
ness; C. K. Higgins had as his subject 
“Why I Entered the Life Insurance Busi- 
ness,” and William Purcell reviewed re- 
quirements for success. Michael Kreut- 
zer, an old-timer in the business, told 
some of the things that producers faced 
during the investigation of 1905. His 
topic was “Experience.” 





S. A. HOSKINS DEAD 

S. A. Hoskins, aged 73, vice-president 
of the Columbus Mutual Life of Ohio 
and former treasurer of the company, 
died last week in a hospital at Columbus. 
Death was attributed to a shock received 
when he fell on December 2, fracturing 
one of his legs. He was an attorney 
and had been active in politics in Ohio 
for many years. 





OCCIDENTAL LIFE CONTRACT 

The Occidental Life of Los Angeles, 
which is now doing business in Canada 
from headquarters in London, Ont., is 
offering in Canada a special policy which 
aims to segregate the savings from the 
protection element in the life insurance 
contract. In effect, this means the opera- 
tion of two accounts under a contract, 
one representing the insurance and the 
other the accumulation of a deposit. 





COWLES HEADS L. A. MANAGERS 

James H. Cowles of the Provident 
Mutual Life has been elected president 
of the Life Managers Association of Los 
Angeles. Other officers are Walter T. 
Shepard, Lincoln National, vice-presi- 
dent; and Leon A. Soper, Phoenix Mu- 
tual, secretary-treasurer. 


BIG RELIANCE MONTH 
New life insurance placed in force by 
the Reliance Life of Pittsburgh in No- 
vember exceeded every month this year 
excepting May. There were 2,079 new 
policies totaling $4,407,969, a gain of 276 
policies and 41.3% in amount, compared 


with November. 1934. 








CO.’S OBJECTION SUSTAINED 


Objection of the American Life and 
Accident Insurance Co., Louisville, Ky., 
to payment of a license fee of $5.50 an- 
nually from each insurance company, 
operating in Junction City, or vicinity, 
was sustained in an opinion by Assistant 
Attorney General William R. Attkisson 
given Harlan Short, town marshal, of 
Junction City. Attkisson held the 1934 
act of the legislature prohibited the levy- 
ing of an excise or occupational tax on 
life insurance companies except for state 
purposes. 





ALEXANDER-WARSHAUER MEET 

The Alexander-Warshauer agency, 
Guardian Life in Brooklyn, held a beef- 
and-beans dinner at the Brooklyn Club 
to celebrate November production, which 
was its best month in the past five years. 
James A McLain, vice-president, and 
F. F. Weidenborner, superintendent of 
agencies, of the company, were guest 
speakers. 





TO MEET AT SONOMA 


The Canada Life Quarter Million and 
Century Clubs west of Winnipeg in Can- 
ada and west of Minnesota in the United 
States will meet in convention next year, 
April 16, 17 and 18, at Sonoma, Mission 
Inn, California, in the “Valley of the 
Moon.” 





WALKER JOINS JOHNS 


David T. Johns, general agent for the 
Pacific Mutual Life at Los Angeles, has 
appointed Claude C. Walker associate 
general agent. For the past seven years 
Mr. Walker has been general agent at 
Los Angeles for the Columbian National 
Life. 





WM. H. KEE SALES CONGRESS 


The William H. Kee agency, Mutual 
Life, Brooklyn, will hold an all-day sales 
congress at the Hotel Bossert on Friday, 
December 27. Luncheon will be served 
at the hotel. 


GETS NEW NEWARK QUARTERS 

The Newark office of the John Han- 
cock Mutual Life has leased the entire 
northwest wing of the eighth floor, Na- 
tional Newark Building. 





Hancel-Lauer 


(Continued from Page 5) 


For the seven years of 1911 to 1918 he 
was attached to the home office as a 
deputy general superintendent. 

In November of 1918 he joined a gen- 
eral agency of the Travelers in New 
York as manager of the life department. 
In his first year there the agency paid 
for $3,000,000. Next year it was $10,- 
000,000 and kept on growing until in 1923 
it was $20,000,000. In that year Mr. 
Hancel joined another Travelers agency 
as supervisor and life manager, starting 
the life department from scratch. It did 
$3,000,000 in the first six months and rose 
to $8,000,000 in 1927. During all these 
years despite managerial duties Mr. 
Hancel found time to pay for from $500,- 
000 to $2,000,000 of personnel business 
annually. 

A few months after its founding in 
1932 the Hancel agency had paid for 
$1,000,000 and it was found advisable be- 
cause of demands on Mr. Hancel’s time 
to take into partnership Matthew J. 
Lauer. 

Mr. Lauer had been specializing in life 
insurance, in business insurance trusts 
and annuities. He was formerly in the 
real estate business in New York and 
organized the Federal Cooperative Fi- 
nance Co. with offices in Philadelphia, 
Hartford, Providence and Jersey City. 
He is a graduate of the New York Uni- 
versity life insurance training course. 

Mr. Brandwein opened his agency 
from scratch in January, 1933. He had 
been with the Equitable Society since 
1921, being a unit manager for several 
years, and in 1926 he was made an agen- 
cy manager with offices in the home of- 
fice building. He has not announced his 
future plans. 
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a 
AGENTS MUST HAVE BUDGETS 
How the E. A. Woods agency, Equita. 

ble Society in Pittsburgh, fonae ae 
results of the depression in agency 
morale was told to the managers group 
Philadelphia Association of Life Under. 
writers, by Clarence B. Metzger of the 
agency, speaking at the December lunch. 
eon of the managers. Every man in the 
agency has to make out a budget for the 
coming year, and the wives help to make 
them up. 





HEAR WELFARE COMMISSIONER 

At the November meeting of the Lit. 
tle Rock Life Underwriters Association 
John G, Pipkin, member of the Arkan- 
sas Welfare Commission, addressed the 
group on the subject of “The New Eco- 
nomic Security Bill.” 





J. M. POWELL ON CRUISE 
John M. Powell, president, Loyal Pro- 
tective and Loyal Life, both companies 
of Boston, is on a two weeks’ cruise to 
Jamaica. 





Practical Trust Plan 


(Continued from Page 3) 


nership must be wound up immediately 
upon a death or shortly thereafter, un- 
less the partnership agreement states 
otherwise. 


Field for Proprietorship Insurance 


3. The proprietorship. You and I will 
hear much more about the proprietorship 
insurance trust in the next few years, 
The theory of this type of trust is that 
of underwriting the experience, skill and 
personality of the life value involved in 
a business known as the proprietor. This 
type of trust calls forth all the resource- 
fulness, originality and imagination of 
the life underwriter in showing a pro- 
prictor how to “bail himself out” of his 
business for the benefit of his wife and 
family, and to compensate his estate with 
cash from life insurance proceeds. 

For instance, suppose that John Jones 
runs a delicatessen store around the 
corner. John has conducted that busi- 
ness successfully for 21 years. John has 
a wife and a daughter. In that business 
there is a young man who has been with 
John for 7 years. He has been faithful 
and energetic, and has contributed a 
good deal to John’s success in the last 
few years. Why shouldn’t John tie that 
young man into the business for the 
future henefit of his wife and daughter? 
He could do this by having life insur- 
ance taken out on his life and set up 
under a trust agreement. The young man 
might contribute a part of the premium 
payments, or the proprietorship might 
pay the premiums, with the understand- 
ing, in writing of course, that upon 
John’s death the young man would as- 
sume the operation of the business and 
pay from its profits to John’s estate a 
proportion or all of the premium pay- 
ments that had been made by the pro- 
prietorship. These periodic instalment 
payments really constitute a purchase by 
the young man from John’s estate of the 
business. John’s family will be protected 
by his foresightedness from dependence 
for their livelihood upon the successful 
continuation of the business, and _ the 
young man, morally at least, becomes a 
partner in the enterprise. 





Revival of Trusts 
(Continued from Page 1) 


executed a business insurance agreement 
with a group of old employes who under 
it would acquire the business on the 
death of the chief owner, the purchase 
money coming from the insurance pro- 
ceeds carried for this purpose under the 
agreement and executed by the bank. In 
the case of a corporation the stock could 
be deposited with the trustee under the 
agreement together with the insurance 
policies or the proceeds could be admin- 
istered by the insurance company under 
settlement option. 
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40th Anniversary of 
Woods Agency President 





Blackstone Studios 
WILLIAM M. DUFF 


William M. Duff, president of the E. A. 
Woods Agency, Inc., of the Equitable 
Society in Pitts ‘burgh, will celebrate his 
fortieth anniversary in the life insurance 
business on Sunday. He entered the 
service of the agency on December 22, 
1x95, as a messenger boy, just after grad- 
uating from Allegheny High School. 

He has held the offices of president, 
treasurer, director, and member of the 
executive committee of the Pittsburgh 
Life Underwriters’ Association. He has 
served several terms as president of the 
General Agents’ Association of the 
Equitable, and at the present time is a 
member of its executive committee. He 
has served as president of the Eastern 
Department of Equitable Managers. He 
was one of the first in the company to 
qualify for the Chartered Life Under- 
writers’ designation. In 1928 he was 
elected Secretary of the American Col- 
lege of Life Underwriters, and he now 
holds the office of vice-president. 

Ali of his time is not confined to the 
life insurance business. He is director 
of the Colonial Trust Co.; trustee of 
Westminster College; active in Y. M. 
C. A. work, having served as overseas 
secretary during the war; is a member 
of the Pittsburgh Ch: umber of Commerce 
and a Son of the American Revolution. 

During his forty years in the business, 
he has paid for $43,500,000 of life insur- 
ance,—better than a million a year for 
forty years. 

During Loyal Legion Week, which 
started Monday, all agents have endeav- 
ored to write four applications in Mr. 
Duft’s honor. 





GIVES CHRISTMAS TALK 


W. L. Boyce Tells Kee Agents How In- 
surance Policy Can Bring Santa 
Claus Each Year 

Members of the William H. Kee agen- 
cy, Mutual Life, Brooklyn, heard Wil- 
liam L. Boyce, general agent, Connecticut 
Mutual Life, discuss insurance from a 
sentimental, seasonal viewpoint last Mon- 
day. The Kee agency has had a number 
of outside speakers on insurance sub- 
jects. Donald E. Mitchell is educational 
director. 

Mr. Boyce recently came to New York 
as general agent after a successful insur- 
ance career in Syracuse. He chose as his 
iopic “Do You Believe in Santa Claus ?” 
He spoke about insurance from the 
standpoint of Christmas and told ways 
in which a special insurance policy could 
bring Santa Claus to a family each year. 





In order to carry out the future plans 
of the company, the Lincoln Liberty Life 
Insurance company of Lincoln, Nebr., 
has purchased the Little Building. 


Co. Sues Former Agents — 
for Circulating Stories 


COSMOPOLITAN OL OLD LINE LIFE 





Management Claims Attempt Was Made 
by Group to Gain Control; Policy- 
holders Drop Their Suit 





Claiming that Harold T. Holloway, 
John Doe and Richard Roe had made an 
effort to gain control of the Cosmopoli- 
tan Old Line Life of Lincoln, Neb., the 
company filed a suit in district court for 
a temporary restraining order against 
the defendants to keep them from cir- 
culating stories that are damaging to the 
company. On hearing, permanent injunc- 
tion is asked. It is claimed in the peti- 
tion that a group of men, some of them 
former agents of the company, have tried 
to gain control of the board of directors 
so they could elect themselves to the 
board and also gain control of the presi- 
dency. 

Charges are made that a certain group 
held mectings under the name of an 
agency club purported to be for the 
benefit of the company but that such 
meetings were in fact to gain control of 
the company and it is further claimed 
that Jack Matthews, president of the 
company, was told that if he resigned 
they would not file a suit against the 
company or him to recover certain funds 
alleged to have been misappropriated. 
Matthews refused to resign and the suit 
was later filed, but when the policyhold- 
ers learned details about the matter they 
signed a dismissal of the suit. 

The company sets out in its petition 
that it has in force $6,600,000 of life in- 
surance and thrift policies in force and 
that the suit brought heretofore has 
caused unrest among policyholders and 
that scandalous stories are still being 
circulated. 

The suit filed against Matthews and 
the company, which was later dismissed, 
charged that the board of directors used 
$70,000 during the years 1933 and 1934 
belonging to the company ’s free surplus 
for the purpose of retiring thrift certifi- 

cates maturing during those two years. 





NEW HARTFORD AGENCY 





John G. Havens Opens Office for Lincoln 
National in Connecticut; Just 


Admitted to That State 


John G. Havens, recently appointed to 
be the Lincoln National Life’s first gen- 
eral agent in Connecticut, has opened an 
office in the Hartford National Bank & 
Trust Building, Hartford. The company 
was recently admitted to do business in 
Connecticut. The agency territory in- 
cludes the entire state. 

Mr. Havens, who was manager of the 
department of issue at the home office 
in Fort Wayne, comes back to Hartford 
after an absence of twelve years, spent 
at the Lincoln National home office. He 
was formerly with the Travelers in 
Hartford and was prominent in sports 
there. 





WILSON TAKES OVER AGENCY 


Floyd Wilson has assumed his duties 
as general agent in St. Louis for the 
Continental Assurance. He studied busi- 
ness administration and accounting at 
the University of Denver, and later 
worked as an auditor. He entered life 
insurance with the Penn Mutual at Den- 
ver in 1925. In 1931 he went to Chicago 
as an agent for the State Mutual Life 
and 1932 was made assistant manager of 
the Wren Agency in Chicago. In 1933 
he was made general agent for the State 
Mutual at Springfield, Mass. and con- 
tinued in that position until accepting the 
general agency contract with the Con- 
tinental Assurance. 





SHURTLEFF ASS’N HEAD 
The Tulsa Life Underwriters associa- 
tion elected Floyd Shurtleff, Bankers 
Life of Iowa, president for the ensuing 
year. 











THE ELOQUENT LINCOLN 


Lincoln looked like this when he 
spoke at Cooper Union in New 
York City. This picture was the 
one which Lincoln claimed made 
him president, and was taken by 
Matthew Brady on the day of the 
address, February 27, 1860. 


ELOQUENCE 


‘i most intelligent audience which ever 
assembled in New York to hear a lecture greeted 
Lincoln at Cooper Union. The effort was con- 
sidered the most eloquent presentation of our 
early American institutions which up to that time 
had been presented. 


Eloquence has been defined as “a discourse 
characterized by force, art, and persuasiveness.” 
A sales talk forcefully and skillfully presented in 
a sincere manner by a well-informed underwriter, 
although there be but one listener,- may be 


eloquent. 


The sales force, skill, and knowledge which 
raise life underwriting standards are created by 
modern sales training and education. Such helps 


are available to LNL field men. 


The Lincoln National Life 


Insurance Company 
FORT WAYNE, INDIANA 

















Life Managers Believe 
In Insuring Own Lives 


MAKE SURVEY IN ATLANTA, GA. 








Questionnaire at Harry Davis Dinner 
Shows Average of $60,000 Coverage 
Per General Agent 

At a recent Atlanta, Ga., dinner given 
to the Atlanta Life Managers Club by 
Harry I. Davis, general agent Massachu- 
setts Mutual, it was proved that those 
present believe in their own goods. 

Twenty-three members of the club 
were present and from a questionnaire 
completed, without signature, by all pres- 
ent, it was found that those members had 
a total of $1,365,728 of insurance in force 
on their own lives—an average of nearly 
$60,000 per man. ; 

Other facts disclosed by the question- 
naire were: That the agencies repre- 
sented by the managers at this dinner 
were paying for life insurance in Georgia 
at the rate of $59,550,000 annually, and 
that the agencies headed by the mana- 
gers present had in force in the state, 





$693,340,000. 

Among those speaking at the dinner 
were Major Robert J. Guinn, Luther E. 
Allen, Harry Adams and Robert L. 


Cooney. Mr. Cooney has been in life in- 
surance for the past half century. 





BIG CALIFORNIA MEETING 





Several Managers and General Agents 
Address Orange County Association 
of Life Underwriters 
Representatives of many companies 
addressed the luncheon meeting of the 
Orange County Life Underwriters Asso- 
ciation of Santa Ana, Cal., last month. 
It was the most successful meeting that 
association has ever had. Talks were 

on sales topics. 

Speakers included Rollo R. Hays, Jr., 
New England Mutual; Fred Rowland, 
Northwestern Mutual. who is mayor of 
Santa Ana; Phinehas Prouty, Jr., and 
Henry G. Mosler, both million dollar 
producers for the Massachusetts Mutual, 
Los Angeles; Harold D. Leslie, general 


agent, Northwestern National, Los An- 
geles; A. A. Dewar, manager, Equitable 


Society, Los Angeles; H. G. Saul, general 
agent, John Hancock, Los Angeles; John 
R. Mage, Northwestern Mutual; Walter 
G. Gastil, manager, Connecticut General, 
Los Angeles; George E. Faires, Travel- 
ers, president of the Orange County As- 
sociation, and Joseph Charleville, execu- 
tive director of the association. 





PHILA. DRIVE FOR C.L.U.’S 

The Philadelphia Association of Life 
Underwriters has inaugurated a move- 
ment to sell the C.L.U. to the agents. 
It has asked Philadelphia managers to 
submit names of all agents in their of- 
fices who they believe are qualified to 
take the C.L.U. course and examinations. 
On January 6 the managers will give a 
luncheon for the selected agents and at 
that time will endeavor to interest them 
in the C.L.U. movement. The association 
has also suggested that supervisors take 
the C.L.U. course. 





LYNCHBURG ASSOCIATION 


Elmer L. Ayres, district manager at 
Lynchburg for the Mutual Life of New 
York, heads the newly formed Lynch- 
burg Association of Life Underwriters. 
Other officers are C. L. McPherson, first 
vice-president; Schlater Brown, second 
vice-president; Raine Syndor, secretary; 
J. E. Frayser, treasurer. 


RESOLUTION ABOUT WIGHT 


The Association of Life Presidents 
meeting this month adopted a resolution 
“that the association extend to its be- 
loved former secretary and manager, 
George T. Wight, its sincere hope for 


his continued improvement in health and 
complete recovery.” 
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WYATT HEADS BOSTON ASS’N 





Camps and Watson Vice-Presidents; 
Fifty-Second Annual Meeting Hears 
James A. Giffin Speak 

The fifty-second annual meeting of the 
Boston Life Underwriters Association 
last night heard James A. Giffin, assist- 
ant agency manager of the Phoenix Mu- 
tual Life, talk on “Keys Which Unlock 
Hidden Power.” 

Clarence W. Wyatt, John Hancock, 
was elected president of the association. 
Manuel Camps, Jr., Penn Mutual, is first 
vice-president and Wallace N. Waton of 
the Connecticut Mutual second vice- 
president. George Paul Smith of the 
New York Life was elected secretary- 
treasurer. 





FORM WISCONSIN ASS’N 


With local associations having been 
established and functioning effectively in 
six key cities of Wisconsin during the 
last five years, steps have been taken by 
Abner A. Heald, general agent of the 
Provident Mutual at Milwaukee, as mem- 
ber of the executive committee of the 
National Association of Life Under- 
writers, to organize these local groups 
into a state association. Representations 
of the six groups met in Milwaukee on 
November 22 to perfect the organiza- 
tion under the title of Wisconsin State 
Association of Life Underwriters. The 
following officers were elected: Presi- 
dent, Alvin J. Moser, Aetna, Milwaukee; 
first vice-president, E. G. MacDonald, 
Equitable, Sheboygan; second vice-pres- 
ident, George R. Wettengel, Northwest- 
ern Mutual, Appleton; secretary and 
treasurer, Robert L. Hesse, Lincoln Na- 
tional, Madison. Mr. Hesse was secre- 
tary pro tem of the informal organiza- 
tion. 


ADDRESSES BUTLER, PA., GROUP 


George P. Kunkelmann, manager in 
Pittsburgh of the Prudential and a mem- 
ber of the Board of Directors of the 
Pittsburgh Life Underwriters Associa- 
tion, addressed fifty-eight underwriters 
at a dinner meeting of the Butler Life 
Underwriters Association at the Y.W. 
C.A., Butler, Pa., recently. William H. 
Sharp, manager of the Metropolitan of- 
fice in Butler and president of the But- 
ler Association, conducted the meeting 
and introduced the speaker. 





STEUBENVILLE WINS CUP 
The Steubenville district, Equitable 
Life of D. C, has won the William A. 
Bennett Gold ‘Cup for the second time in 
the annual production contest. 


W. H. Pollak Chairman of 


Rail Pensions Commission 
The investigating commission provided 
for in the Railroad Retirement Act to 
make a study of retirement, annuity and 
similar technical problems under the new 
law has been appointed by President 
Franklin D. Roosevelt. The commission 
will operate under authority of the act 
passed by Congress to supersede a form- 
er retirement act held unconstitutional 
by the United States Supreme Court. 
Chairman of the commission is Walter 
H. Pollak, lawyer with offices at 74 
Trinity Place, New York. Charles M. 
Hay, lawyer of St. Louis is vice-chair- 
man. A third member is Frank J. 
Warne, economist of Washington. The 
commission is to report by January l, 
1936. At the time it was created the 
understanding was that the major task 
would be to study the pension systems 
of individual roads and their status un- 
der the 1935 Wagner-Crosser act. 





LOWEST LAPSE RECORD 


Fidelity Mutual’s Figure For October 31 
Best Since Company Started Re- 
cording Such Figures 

The Fidelity Mutual’s first year lapse 
rate as of October 31 on the business 
paid for during the past club year was 
the lowest on record. The calculations 
have been made on a true actuarial basis 
since 1927. The basis is the paid busi- 
ness from June 1 of one year to May 31 
of the next. 

The percentages of the paid which has 
lapsed to date are made up on October 
31, January 31, April 30 and the final one 
on July 31. The current October 31 rate 
of 11.5% is the lowest in the eight years. 

From this it is forecast that the final 
lapse ratio on July 31, 1936, will be 10% 
(as a ratio of a ratio) less than it was 
on July 31, 1935, and if that is achieved 
it will be the lowest first year lapse ratio 
of which the Fidelity has record. 








RICHARDS SPEAKER AND WRITER 


Robert G. Richards, agency secretary 
of the Atlantic Life, was the principal 
speaker at the December meeting of the 
Richmond Association of Life Under- 
writers. He explained the outstanding 
features of the Social Security Act of 
\ hich he has made a close study. In his 
opinion, the act will prove a help rather 
‘han detriment to life insurance. Mr. 
Richards has recently contributed a 
series of articles to the Richmond Times- 
Dispatch, pointing out the salient fea- 
tures of the act. 
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Pigeons Carry News In 
Canada Life’s Contest 


At the conclusion of its eight weeks’ 
Grand Challenge Campaign, two Canada 
Life officers released a flight of swift 


racing pigeons from the _ observation 
room on the seventeenth floor of the 
Canada Life Building in Toronto, 
Canada. 


These birds were taken to Toronto by 
Frank Hardy of Lucan, Ont., who was 
exhibiting his prize pigeons at the Royai 
Winter Fair. On being set free from 
the Canada Life Building, the birds made 
several circles high in the air, in order 
to get their bearings, then winged swift- 
ly away in a westerly direction. They 
reached their home pigeon loft in Lucan, 
a distance of 100 miles, in a little less 
than two hours, their average speed for 
the trip being approximately 50 miles 
per hour. 

This novel “Pigeon Post” was carrying 
a message of felicitations from the Head 
Office to the manager of the Canada 
Life Branch in London, Ont., who ar- 
ranged for this novel method of getting 
particulars of his standing in the cam- 
paign. 





OREGON UNEMPLOYMENT ACT 


Oregon now has an Unemployment In- 
surance Act in full effect, due to the fact 
that the law contains the emergency 
clause and is not subject to referendum 
by petition. Contributions may be pay- 
able March 1 on payrolls from January 
1 if the state commission so decided. Due 
to trouble the bill had in passing through 
the legislature it is looked upon as badly 
drawn. It contains provisions rejected by 
both state upper and lower houses. 





SCROSGIE DALLAS MANAGER 


W. B. Scroggie has been appointed 
Dallas manager for the Bankers Life of 
Iowa, succeeding C. G. Mills whose resig- 
nation was previously announced. Mr. 
Scroggie, for some years with the Acacia 
Mutual in Detroit and then as southwest 
home office supervisor with headquarters 
at San Antonio, will take over the agency 
January 1. 





PLAN LITTLE ROCK CONGRESS 

Foster A. Vineyard, supervisor for the 
Gordon H. Campbell agency of the Aetna 
Life at Little Rock, has been named to 
act as chairman of a special sales con- 
gress committee of the Little Rock Life 
Underwriters Association in Little Rock 
next January. 
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Day & Cornish Agency Has 
Co.’s Two Top Producers 


The Newark agency of the Mutual 
Benefit, Day & Cornish general agents, 
has the two leading agents of the com- 
any for 1935 as members of its sales 
staff. For the first eleven months of the 
year the first in production for the Mu- 
qual Benefit is John E. Clayton, and 
Max Hemmendinger is second. 

John E. Clayton is president of the 
Life Underwriters Association of North- 
ern New Jersey; a million-dollar pro- 
ducer every year since 1925 and there- 
fore a member of the Million Dollar 
Round Table. He sells on the estate 
conservation idea and most of his pros- 
pects are referred to him by policy- 
holders. 

Max Hemmendinger was a pharmacist 
in Bernardsville, N. J., before he entered 
life insurance in 1918. He also has been 
in the million-dollar production class 
since 1925 and has led the company sev- 
eral years. 


Mythical “Harrison Hodge” 
Made Famous by Travelers 


During the past eight months the 
Travelers has added a mythical agent, 
“Harrison Hodge,” to its list of well- 
known personalities, so successfully that 





“HARRISON HODGE” 


many Travelers agents are called “Har- 
tison Hodge” by their clients. Hodge 
made his first appearance in the Satur- 
day Evening Post in March when the 
company ran a jingle ad, “This is the 
story of Harrison Hodge, a man whom 
some of your neighbors dodge.” The ad 
made a hit, was widely commented on. It 
told about the great things insurance did 
for people who did not dodge the agent 
but took his advice. 

Because of its success the Hodge 
theme has been repeated in several other 
versified ads, featuring imaginary pol- 
icyholders who deal with Hodge. He is 
pictured in all these ads. And where the 
rame Hodge appears, a star refers to 
this text below, “Whatever the name of 
= Travelers representative, he will— 
ete. 

Booklets tie up with the Hodge name, 
and a number of agents, mailing ad re- 
Prints to clients, point out that they are 
the local Harrison Hodge. Frank Davis 
of Hollywood has such a legend printed 
in red ink on the bottom of his reprints. 





J.C. HAWES, EDITOR, DEAD 
James C. Hawes, first editor of the 
Western and Southern Field News and 
widely known in insurance advertising 
and publicity circles died at his home on 
ecember 5 after a short illness. Mr. 
Hawes entered the Western and South- 
€rn service on May 16, 1921. He was a 
keen student of life insurance and had a 
Pronounced flair for research work in 
which he was engaged in recent years. 
INDUSTRIAL IN BELGIUM 
Le Petit Moniteur reports that the 


hoenix Life of Vienna will write Indus- 
trial Life business in Belgium. 








The accumulated experience of 


TWO CENTURIES 



































first in England, then in New England, 
then in the Middle West 


Policyholders of Northwestern National Life of Min- 
neapolis have known that their Company’s record of 
stability and growth during the entire depression 
period, and before, has been outstanding, even as 
compared to the fine showing of all American life com- 
panies. Soon, another annual statement will again 
reveal the Company’s unusual stability and vitality. 


This unusual record has been the result of unwaver- 
ing adherence to conservative, sound principles of life 
insurance practice. NWNL was founded, fifty years 
ago, in a community whose pioneer residents had 
brought with them from New England a heritage of 
thrift and true conservatism—a heritage which came 
originally from England, where modern life insurance 
had its beginnings over two hundred years ago. Strict 
adherence, in good times and bad, to fundamental 
principles, proved and tested by two centuries of ex- 
perience in both England and America, has been 
largely responsible for the record shown in the charts 
below—a ten year history which is decidedly pleasing 
to NYNL policyholders. 
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NWNL’s assets increased 
163%, as compared to an 
increase of 110% for all 


NYNL’s new insurance 
written increased 40%, as 
compared to no increase 


NWNL'sinsurance in force 
increased 84%, as com- 


pared to an increase of 


life insurance companies. 59% for all life insurance for all life insurance 
companies. companies. 











NORTHWESTERN NATIONAL 
LIFE INSURANCE COMPANY 


STRONG 0. J. Arnold, President LIBERAL 
MINNEAPOLIS, MINNESOTA 


The advertisement above appeared in the December 16 issue 


of TIME, the weekly newsmagazine. 








Dickenson to Retire 
From Security Mutual 


SERVED TWENTY-ONE YEARS 





Resignation to Take Effect in February; 
New President Has Not Yet 
Been Selected 





David S. Dickenson, president of the 
Security Mutual Life of Binghamton, 
will retire in February when he com- 
pletes twenty-one years as head of the 
company. His resignation was tendered 
to the board of directors last week. A 
successor will be appointed when the 
board meets in February. 

Mr. Dickenson has been in life insur- 
ance forty years. He was born in Mon- 
ticello, Sullivan County, N.-Y., attended 
the high school there and later studied 
in the Pierce Business College, Phila- 
delphia. After a course in mathematics 
under one of the instructors at Columbia 
University in New York he entered in- 
surance in 1896, becoming connected with 
the Security Trust & Life. 

From this position he went to the 
American Union Life, only to return a 
few years later to the company with 
which he began his career, becoming its 
actuary. In 1903 he became the actuary 
of the Security Mutual. He was ele- 
vated to the presidency in February of 
1915, succeeding Frederic W. Jenkins. 





GAYLE NEW GENERAL AGENT 





Heads State Mutual Richmond General 
Agency; Was a Salesman in China 
Before Entering Life Insurance 
The State Mutual Life of Worcester, 
Mass., has appointed Joseph Y. Gayle 
general agent in Richmond, Va. The 
appointment will be effective January 2 
Mr. Gayle comes to State Mutual with 
a varied business training in sales and 
executive positions. After a liberal arts 
course in Randolph Macon College ai 
Ashland, Va., he went with the Inglesby- 
Patterson Co., Inc., of New York City, 
steamship agents, at which work he spent 
two years. He left to join the British 
American Tobacco Co. in Moukden, Man- 
churia and Tientsin, China, where he 
worked both as salesman and as adver- 

tising manager. 

After four years Mr. Gayle returned 
to this country and affiliated with the 
Southern Dairies, ice cream manufactur- 
ers. The past seven years he has been 
in the life insurance business, five of 
them as field assistant in Virginia for 
the Travelers; and two as Richmond 
manager for the Acacia. 





Both November and Year 


Show an Increase of 3.4% 


New life insurance production for No- 
vember was 3.4% greater than for No- 
vember of last year. Showing an identi- 
cal percentage increase, the total for the 
first eleven months of this year was 3.4% 
ereater than the amount for the corre- 
sponding period of 1934, according to fig- 
ures of the Life Presidents Association. 

For November, the total new business 
of all classes written by the forty-two 
companies was $700,059,000 against $076,- 
757,000 during November of 1934—an in- 
crease of 34%. New Ordinary insurance 
amounted to $455,670,000 against $443,- 
157,000—an increase of 28% Industrial 
insurance amounted to  $207,408,000 
against $205,463,000 — an increase of 
9/10ths of 1%. Group insurance was 
$36,981,000 against $28,137,000—an_ in- 
crease of 31.4%. 

For the first eleven months, the total 
new business of these companies was $8,- 
033,841,000 this year against $7,766,856,- 
000 last vear—an increase of 34%. New 
Ordinary insurance amounted to. $5,109, - 
897,000 against $5,053,856,000—an increase 
of 1.1%. Industrial insurance amounted 
to $2,333,408,000 against $2,287 ,356,000—an 
increase of 2%. Group insurance amount- 
ed to $590,536,000 against $425,644,000—an 


increase of 38.7%. 
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W. S. Campbell Dead; A 
Fidelity Mutual Founder 


WAS CO.’S ORIGINAL SECRETARY 





Retired in 1910; Was Boyhood Friend of 
' Levi G. Fouse Who Organized 
Philadelphia Co. in 1878 


W. S. Campbell, one of the founders 
of the Fidelity Mutual Life in 1878, the 
first secretary and general counsel of the 
company and who served it in that ca- 
pacity for thirty-two years, died last 
Friday. He had retired from the com- 
pany in 1910. 





Mr. Campbell and Levi G. Fouse, 
founder of the Fidelity Mutual, were 
boyhood friends in Philadelphia. When 


in 1878 young Mr. Fouse as president 
organized the Fidelity Mutual practical- 
ly upon his own responsibility, he took 
into the organization the young attorney 
who guided the legal side of the venture 
and steered the young company safely 
through its infancy in the rapidly chang- 
ing field of life insurance in the eighties 
and nineties. @Mr. Campbell was there- 
fore among the figures who shaped the 
institution of life insurance as it grew 
into its present size and structure. 

Mr. Campbell is considered to have 
been second only to Mr. Fouse in im- 
portance in the Fidelity Mutual early 
days. 

During his thirty-two years of active 
service he saw and participated in most 
of the development which lifted life in- 
surance from a simple death benefit 
scheme into a perfected organization for 
human protection, For many years after 
his relinquishment of active duty he was 
a familiar figure at conventions and his 
contributions by pen and voice were ad- 
ditions to the literature of the institu- 
tion. During the past five years his ap- 
pearances grew fewer as his fifty-seven 
year span of association with the busi- 
ness drew to a close. 





North American to Reduce 


Capital Stock to $500,000 


The North American Life of Chicago 
intends to reduce its capital stock from 
$1,250,000 to $500,000, and to transfer 
$750,000 to surplus account, according to 
an announcement the company has 
mailed out to stockholders. 

The change will be effected by reduc- 
ing the par value of its 250,000 shares 
from $5 to $2. Stockholders will be asked 
to approve the amendment to the com- 
pany’s charter at the annual meeting 
January 14. 

This action by the North American 
Life is in line with similar action taken 
by several other life insurance companies 
and by many fire and casualty companies. 
It is aimed to place the company’s finan- 
cial statement on a basis where its sur- 
plus will be more nearly in line with the 
size of the company and its volume of 
business. It does not reduce its assets 
nor affect the proportionate share of 
each stockholder. The action has been 
submitted to and approved by the Illinois 
Insurance Department. 





FIDELITY HOMESTEAD DATE 

The 1936 Leaders’ Club Convention of 
the Fidelity Mutual Life will be held at 
The Homestead, Hot Springs, Virginia, 
on September 1 to 4 inclusive. The pres- 
ent program arrangements call for a 
convention session on the afternoon of 
September 1 and on the mornings of Sep- 
tember 2 and 3. September 4 will be 
devoted to a managers’ conference leav- 
ing a full free day for other leaders in 
attendance. The usual January managers’ 
conference will be deferred until that 
September date. 





W. S. BIRD DEAD 


William S. Bird, for many years dis- 
trict manager of the Metropolitan Life 
with headquarters in Lockport, N. Y., 
died last week-end at his home in that 
city at the age of 81 years. 


Shepherd Now Associate 


Actuary of the Travelers 


Clinton O. Shepherd, who has been 
promoted to become associate actuary of 
the Travelers, life department, is a man 
who has had many years of experience 
in life insurance, going into the home 
office of a western company after attend- 
ing Kalamazoo College at Kalamazoo, 
Mich. In 1917 he entered the employ of 
the Missouri State Life and in that com- 
pany rose to the position of vice-presi- 
dent and actuary. When that company 
was succeeded by the General American 
Life he continued to handle the actuarial 
work but in the spring of 1934 resigned 
and came to the staff of The Travelers 
in July of that year. 

Mr. Shepherd is a fellow by examina- 
tion of the Actuarial Society of America 
and an associate of the American Insti- 
tute of Actuaries. 


MIDLAND MUTUAL GAINS 


November Figure Was 35%; Adds 
$1,300,000 in Force in Eleven 
Months; Annuities 19% Less 
In the first eleven months of this year, 
the Midland Mutual Life gained 12% 
over the paid-for business of the same 
period of 1934. In November the gain in 

paid-for business was 35%. 

In the first eleven months the com- 
pany gained more than $1,300,000 in 
force, while assets increased $1,500,000. 
The mortality for the first eleven months 
was 37% of the expected. Annuities have 
shown a decrease of about 19% in the 
same period. 








NEW PRUDENTIAL OFFICES 
Three new district offices were opened 
Monday by the Prudential Insurance 
Company of America in New York City, 
St. Louis and Detroit. 





No Magician Can Outdo You 


Find men like this 





There are plenty of men in this state of 
mind — an unlimited number — ear- 
nestly trying to cope with the job of 
providing for future financial needs out 
of present income. 


They know well enough that a regular 
income is a downright necessity for 
their families in event of their own 
premature death and for themselves if 
they live to be old. 


They do not know that it is within 
their financial ability to build up an 
investment that will produce such an 
income. The task seems beyond them. 
They feel incompetent, and feeling so, 


they are. 


Leave them like this 





Then you come along. 
what they want to accomplish and 
show them how to do it. 
them in command of their affairs. 


Strength and courage return. 
know where they are going and are 
glad to pay the price. 
pleasure in adding to their resources 
and pride in telling their friends what 
they are accomplishing through you. 


You find out 


You put 


They 
They take 


You change the entire outlook for such 


men and their families. 


Pointing the 


way to financial independence through 
individual initiative, your work is al- 
ways one hundred per cent constructive. 


Connecticut General men receive adequate training in estate planning and, 
when the exceptional case requires it, all the expert help needed. 
Use your ability to help others and receive your well earned reward. 


Connecticut General 


Life Insurance Company 
Hartford, Conn. 


Charles F. Coffin Of 
Indianapolis Is Deaq 


ORGANIZER OF STATE Lifp 





President of Indianapolis Company From 
1929 to 1932; Former A.L.C. Pregj. 
dent; 79 Years Old 





Charles F. Coffin, a director and for. 
mer president of the State Life of Indi. 
anapolis, died in Indianapolis December 
16. He had gone to a physician’s office 





CHARLES F. C@FFIN 


for treatment of a throat infection and 
died there of heart disease. He was 79 
years old. 

Mr. Coffin was one of the organizers 
of the State Life at Indianapolis in 1804 
and for years was active in insurance 
affairs, building up a wide circle of 
friends. He was the directing head of 
the company’s activities for many years, 
having served as vice-president, general 
counsel and agency manager. In 198 
he was elected president and served un- 
til his retirement in 1932. He continued 
as a member of the board. He was a 
past president of the American Life Con- 
vention. 

Before organizing the State Life Mr. 
Coffin was a well known lawyer and dean 
of the De Pauw University Law School 
from 1893 to 1894. He was born in In- 
dianapolis, was graduated from De Pauw 
in 1881 and received an A.M. degree in 
1884. He was superintendent of schools 
at New Albany, Ind., from 1882 to 188 
and then practiced law at Wichita, Kan, 
from 1887 to 1893. 

Mr. Coffin was active in the civic af- 
fairs of Indianapolis and was president 
of the Chamber of Commerce there from 
1919 to 1921 during which time the mem- 
bership of the Chamber increased from 
1,000 to more than 4,000. In 1920 he was 
selected as an American delegate to Paris 
for the purpose of organizing the Inter- 
national Chamber of Commerce. 


HEARD On The WAY | 


Daily newspapers this week made a big 
story about the $1,000,000 estate reported 
to have been left by Charles Howard 
Warren, retired treasurer of the Mutual 
Life and one-time railroad man. The 
money is left as a scholarship fund for 
Yale University, where Mr. Warrens 
son, Lewis Baker Warren, spent a yeaf 
before he died in 1912. 

Mr. Warren died late last month after 
having been in retirement since 1925. 
Before coming with the Mutual Life he 
had been an associate of James J. Hill 
in establishing the Great Northern Rail- 
road, at one time having the title of gen- 


eral manager. F 
Uncle Francis 
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Share 


at 


Christmas 


VERY day of the year and every twenty-four hours of each day The 
Salvation Army is serving those who need its help, without any 
question of race, color or creed. 

















Last year 7,629,520 applicants for aid—spiritual, moral and mate- 
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rial—were dealt with by the 2,000 Salvation Army Centers operating 
tion an throughout the country. 
> Was 
ganizers At Christmas we endeavor to provide for our large family that 
> little more which makes all the difference to the celebration of the festive 
ircle o season. Appetizing and substantial meals for the needy, and suitable gifts 
year for the youngsters. 
hel Four hundred and sixty-eight thousand, nine hundred and twenty- 
age seven Christmas Dinners were supplied to those who could not provide 
ife Con- their own. Toys and clothing were given to gladden the hearts of 281,044 
ife Mr} ¥ children. 
nd dean 5 
ie o All this in addition to our continuous program for the regeneration 
jo Fale ; of despairing humanity. 
io i _ We rely entirely for our support on the benevolence of a generous 
io publie. 
ivic a FY 
resident 5 
nem | Will You Help? 
rm l ou fielp: 
to Paris 
Inter I SHARE al *Send your gifts to: 


CHRISTMAS | COMMISSIONER ALEXANDER M. DAMON 


LS 


eS 





alll A ae HEADQUARTERS OF THE SALVATION ARMY 
e 4 
operas 7 we 120 West Fourteenth Street, New York, N. Y. 
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Stockholders Approve Merger 
Buffalo with Union Mutual 


Approval of a plan to consolidate the 
Buffalo Mutual Life with the Union 
Mutual Life of Portland was given by 
stockholders of the former in Buffalo on 
December 13. 

E. Parker Waggoner, president; and 
Edward B. Horning, vice-president of 
Buffalo Mutual, will take positions with 
the Union Mutual, Mr. Waggoner being 
named as a director. The former quar- 
ters of the Buffalo company in Delaware 
Ave. in that city will become a branch of 


the Union which also will maintain an 
office in the Walbridge Building in Buf- 
falo. 


American Airlines Extends 
Its Group Insurance Plan 


American Airlines, Inc., one of the 
largest air lines in the United States, has 
just adopted a group plan of sickness 
and accident insurance for its employes, 
through the Travelers. More than 1,000 
of the 1,400 employes of the company, 
located in fifty-two cities of the nation, 
have accepted the group insurance plan 
and more are expected to enroll soon. 
The Chicago agency handling the trans- 
action is Childs & Wood. T. J. Dunnion, 
vice-presider t and treasurer of American 
Airlines, wa the chief participant for his 
company in the arrangements. 

According to Donald M. Wood, accept- 
ance of a “complete insurance” plan of 
this nature by American Airlines marks 
a forward step among air transport com- 
panies in affording their employes com- 
plete protection through a group insur- 
ance plan at very moderate cost. Nearly 
all the major air transport companies 
now carry some form of group insurance, 
but most of these plans apply only to 
life insurance. 


W. M. Nene Puemaeed In 
Prudential Home Office 


William M. Hopper, manager of the 
Prudential’s home office Division J, 
which covers Chicago and territory near- 
by, has been assigned to special work in 
the production end of the business un- 
der the supervision of Vice-President 
Henry B. Sutphen. He will be suc- 
ceeded by Clarence Barton, of Division 
H, which includes a large section of up- 
state New York. Manager Barton will 
be succeeded by Assistant Manager Al- 
fred Wiedman, of Division B, ‘who is 
promoted to his new position. 

Associate Division Manager Clarence 
I. Linnell is assigned to Division L, while 
Assistant Manager John Ray, of that 
Division, is transferred in the same ca- 
pacity to Division D. This latter terri- 
tory includes Brooklyn and Long Island. 

Kenneth H. Haines, chief clerk of Di- 
vision E, becomes assistant manager of 
Division L. Division L embraces mid- 
dlewestern territory including districts 
in Colorado, Kansas and Missouri. 


SUN LIFE APPOINTMENT 


The Sun Life of Canada announces the 
appointment of N. J. Wootton as man- 
ager for northern Ontario and Quebec, 
with headquarters in North Bay, Ont. 
Mr. Wootton has been in charge at 
Peterborough, Ont., fcr the past six 
years, but prior to that he had organized 
the northern territory to which he is now 
returning. 





The Aces convention of the Atlantic 
Life will be held at Hollywood, Fla. Janu- 
ary 12 to 15. 





WOODWARD and FONDILLER, Inc. 


@ Consulting Actuaries * 
90 John Street, New York 


Telephone Beekman 3-6799 
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CANADA LIFE DIVIDENDS SAME 





Present Scale Continued for Six Months 
on Policies Issued Before May, 1934; 
Special Scale for New Contracts 


The Canada Life is continuing for the 
een six months of 1936 the present regu- 
lar dividend scale, also the present scale 
of special dividends, on annual dividend 
life insurance policies issued prior to 
May, 1934. 

For annual 
after May l, 


dividend policies issued 
1934, and at lower premium 
rates than those issued previously, the 
dividends payable during the first six 
months of 1936, that is, at the end of the 
second year, are shown on the attached 
sheet for they are on a separate scale. 

The total rate of interest on dividends 
and proceeds of policies left on deposit 
with the company will be 344% per an- 
num where any excess interest payments 
become payable during the first six 
months of 1936. 





PLAN MATHEMATICAL MEETING 





Insurance Mathematics to be Discussed 
At International Congress in 
Norway Next July 
The International Congress for Mathe- 
matics will hold its sessions in Oslo, the 
capital of Norway, from July 13 to 18, 
1936. The congress will, as in the past, 
hold sittings of a general character, at 
which as complete a picture of the pres- 
ent state of the science as a whole will 
be given by prominent savants, while at 
sectional meetings of fifteen minutes 
each the results of recent investigations 
will be discussed, of which so far seven 
are planned; the fourth of these will 
deal with probability, statistics, insurance 
mathematics and econometrics. The lat- 

ter is a newcomer. 
The Crown Prince of Norway is hon- 
orary president of the Congress. 





SUPERVISORS IN THREE CITIES 


The State Mutual Life has recently 
announced the appointment of supervis- 
ors in three of its large agencies. Wal- 
ter S. Phelps is supervisor in Detroit, 
Paul O. Larson in Chicago and Abe M. 
Cominsky in Rochester. 





REITH NEW CLAIM MANAGER 
The Life Insurance Co. of Virginia has 


appointed Reginald Reith as manager 
claim department to succeed George 
Harrison, retired. Mr. Harrison on De- 


cember 1 came under the company’s re- 
tirement plan. He had been with the 
company since 1894. 





TALK AT TORONTO 

Walter Rean, 

Life in Toronto, and J. S. Thomson, 

manager main Toronto office of the 

North American Life, addressed the Life 

Underwriters Association of Toronto 
recently. 


manager for the Sun 


DINNER TO S. B. LOVE 


Samuel B. Love, Virginia manager for 
the Mutual Life of New York, who is 
retiring as manager January 1, was ten- 
dered a banquet last week by members 
of his agency and office forces at the 
William Byrd hotel in Richmond. 





The T. M. Searles agency, State Mu- 
tual Life in northern New Jersey, will 
hold a Christmas Frolic at the Newark 
Athletic Club December 24. 
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New Po i ~utives 





M. R. GOODERHAM, K.C. 


Newest Canadian top executives are 


M. Ross Gooderham and George G. 
Mitchell, recently elected president and 
vice-president respectively of the Man- 
ufacturers Life, Toronto. 

Up to the date of his election as chief 
executive of the company Mr. Gooder- 
ham was vice-president and general 
counsel. He was born in Toronto in 
1877; educated at Ridley College, St. 
Catharines, Ontario, and later studied 
law at Osgoode Hall, Toronto. He was 
called to the Bar of Ontario in 1900 and 
was created a King’s Counsel in 1928. 
Gazetted as a lieutenant in the Forty- 
eighth Highlanders in Toronto in 1915, 


GEORGE G. MITCHELL 


he was seconded to the Seventy-fourth 
Battalion, Canadian Expeditionary Force, 
in 1916 as major and served in France 
with the Fortieth Artillery Battery from 
1917 to the end of the World War. 

George G. Mitchell, director, senior 
partner of the firm of Brouse, Mitchell 
& Co., now becomes vice-president. Mr, 
Mitchell was born in Toronto in 1878, 
educated at Ridley College, St. Cather- 
ines, Ontario, and at McGill University, 
Montreal ; was president of the Toronto 
Stock Exchange in 1925 and 1931; served 
in France and Belgium with the Fifty- 
eighth Battalion, Canadian Expeditionary 
Force. 





GET EDITOR’S PUBLICITY ADVICE 

Some pointers on publicity were given 
the Life Insurance Advertisers’ Associa- 
tion of Canada at a luncheon meeting in 
Toronto recently by Frank B. Housser, 
financial editor of the Toronto Daily 
Star. He stated that in order to secure 
adequate publicity for iezitimate news of 
a company, there must be news value, 
space available, and sufficient time. Copy 
must therefore contain news, be boiled 
down to the essence, and be submitted 
in ample time to permit of proper con- 
sideration. He mentioned the following 
as specimens of what was considered 
legitimate news: Appointment of a new 
president, director, or officer; the erec- 
tion of a new head office ; the trend of 
business; the analysis of a financial 
statement; and the investment of assets 
in various types of securities. 





NEW GREAT-WEST RECORDS 

November was The Great-West Life’s 
best month in the year as regards applied 
for and placed business. Since Novem- 
ber, 1931, there have never been so many 
applications submitted. During the month 
there were 2,594 applications for a total 
of over $6,530,000, an increase of 50% 
over November, 1934. Two “million dollar 
days” established records as follows: 
November 4—over $1,340,000 in applied 
ior business, the biggest single day since 
June, 1930; November 29—over $1,080,000 
of placed business, the largest day for 
placed business in the Company’s history. 





L. C. Owen, thirty years with the Kan- 
sas City Life, has been thirty years with 
the company. 








INDUSTRIAL 


HOME OFFICE 


INTERMEDIATE 





“Opportunity for Men of Ability” 


THE COLONIAL LIFE 
INSURANCE COMPANY ORDINARY 


— of America — 
(Est. 1897) 


Operating in New Jersey—New York—Pennsylvania 
and Connecticut 
SERVING THE PEOPLE 37 YEARS— 
AND CONTINUING TO PLEASE! 


“REPRESENT A GOOD COMPANY” 





JERSEY CITY, N. J. 


_ GROUP 








GERMAN INDUSTRIAL GROWING 








Prevalence of Small Incomes and Use of 
Group Insurance Responsible for 
Popular Trend 

Industrial life 


insurance has steadily 
grown in importance in Germany and 
statistics show how during the last 


decade it has gained ground. This is to 
a large extent due to the structural 
changes which have taken place in the 
economic life of the German people and 
the prevalence of small incomes, which 
make the payment of large premiums too 
heavy a burden for an ever greater num- 
ber of people. 

Moreover group insurance has served 
to make it popular. The statistics which 
are being published by the Institute fir 
Konjunkturforschung (Institute for the 
Study of Economic Trends) show that 
during the first six months of 1935 In- 
dustrial life insurance expressed in 
money equals nearly one-half of the en- 
tire new business and while occasional 
fluctuations may occur Industrial life 
(Kleinleben) as a whole is steadily on 
the advance. 


T. S. COLEMAN RESIGNS 
T. S. Coleman, Michigan state man- 
ager for the Great-West Life’ for the 
last thirteen years, has resigned due to 
ill health. During the past few months 
he has been working despite doctor's 
orders. He joined the company in Mon- 


treal in 1913 and went to Michigan in 
1923 
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HAIGHT, DAVIS & HAIGHT, Ine. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
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Consulting Actuaries 


Woodward, Ryan, 
Sharp & Davis 


90 JOHN STREET, NEW YORK 
Telephone BEekman 3-5656 
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Dr. John W. Fisher, Medical Director 


For Half Century, Is Honored by Co. 


M. J. Cleary, Percy Evans, Many Others Speak at Dinner to 


Veteran Who Helped Develop Blood Pressure Tests; 
Still Head of Department ' 








DR. JOHN W. FISHER 


possible for the company to begin busi- 
ness on November 25, 1858. 

Dr. Fisher’s early association with the 
late Emory McClintock, distinguished 
actuary who served the Northwestern 
Mutual from 1871 to 1889, and his own 
genius for research led to various med- 
ico-actuarial group studies which paved 
the way to the modern scientific selection 
of risks. He was one of the founders of 
the National Association of Medical 
Directors which in 1889 became the pres- 
ent Association of Life Insurance Medi- 
cal Directors of America. 

Until 1904 the average physician had 
little or no information concerning the 
effect of blood pressure upon health or 
mortality. After a number of years of 
development, Dr. Fisher applied the first 
blood pressure test on an applicant for 
protection in the Northwestern Mutual 
in 1906. 

Dr. Fisher, tall and robust, has main- 
tained his physical vigor and mental 
alertness. He is one of the few con- 
necting links of the early days of the life 
insurance business and its modern char- 
acter. 


LONDON LIFE RAISES RATES 

Increases in non-participating premium 
rates are announced by the London Life, 
ranging on ordinary policies from 13 
cents per $1,000 for insurance at age 20, 
to $1.53 per $1,000 for insurance at age 
50. Similar increases are announced for 
the company’s 20 pay life and Guaranteed 
Enhanced Protective Ordinary policies 
which, providing double face value up to 
age 60, are understood to be the most 
widely sold by the company’s agents. The 
rate increases are effective January 1, 


1936. 





~No Commissions After 
Disability, Court Rules 


An agent’s renewal commissions cease 
when disability of the policyholder re- 
sults in waiver of further premiums, even 
though the policy does continue in force, 
Justices Cropsey, McCrate and Bonynge 
of the Appellate Term, Supreme Court, 
Kings County, New York, ruled last week 
in the suit of Siyufy v. The Travelers. 
The court said, “The written contract 
between the parties provided that ‘com- 
missions shall be. payable only on premi- 
ums reported and paid.’ This expression 
is one commonly used and well under- 
stood by men in the insurance business 
Its meaning is precisely what the words 
import. In the instant case the defend- 
ant obligatorily waived the payment of 
further premiums owing to the total dis- 
ability of the insured and hence there 
was nothing to which renewal commis- 
sions could attach. It was, therefore, 
error for the trial justice to award judg- 
ment to the plaintiff (see Handshoe v. 
Equitable Life Ins. Soc’y, 154 Misc., 7, 
aff'd by Appellate Term, First Depart- 
ment, N. Y. Law Journal, March 29, 
1935).” 





Provident Revises Annuities 


The Provident Mutual, due to the low 
rate of interest now available on new 
investments, is makig a further increase 
in single premium rates for annuities. 
The standing rates for the single pre- 
mium and cash refund forms were with- 
drawn as of December 14. 

The new single premiums for life an- 
nuities and installment refund annuities 
are the same as those adopted by a large 
number of companies. In common with 
the action taken by many other com- 
panies, the cash refund annuity is with- 
drawn from further sale. 





CHANGE CONVENTION TOUR 

The Bankers National Life convention 
cruise, which starts from New York 
January 23, has been extended to go to 
Bermuda and Havana instead of Ber- 
muda and Nassau. Qualified members 
of the Master Producers Club will sail 
on board the Queen of Bermuda, return- 
ing to New York February 1. 





MARTIN E. HEALY 


Martin E. Healy, for more than twen- 
ty-nine years general agent of the New 
York Life in Bradford, Pa., died last 
week in his home in that city where for 
many years he had been active in civic, 
religious and philanthropic affairs. He 
continued his representation of the com- 
pany until his illness became of critical 
nature. 


DEWEY TO ADDRESS C.L.U.’S 

Dr. Lloyd Ellis Dewey, assistant pro- 
fessor of finance at New York Univer- 
sity, will address the New York C.L.U. 
chapter at noon today at the Hotel Mar- 
tinique, talking on “The New Deal Tax 
Bill.” 


ACACIA GIVES XMAS BASKETS 

The Acacia Mutual Life home office 
employes’ good fellowship committee will 
again distribute Christmas baskets to the 
poor of Washington, D. C. Last year 150 
such baskets were contributed. 











Dr. John Welton Fisher, medical direc- 
tor of the Northwestern Mutual Life of 
Milwaukee, who on December 15 com- 
pleted fifty years of service to the 
company, was the guest of honor at a 
golden jubilee banquet given by the com- 
pany in the auditorium of the home 
ofice on Friday evening, December 13, 
in commemoration of the anniversary. 
Dr. Fisher, who is 87 years of age, has 
been at his desk daily with the exception 
of infrequent vacations throughout the 
period and is as active today as head of 
his department as on the day he became 
; assistant medical examiner in 1885. He 
is known far and wide among insurance 
‘-fourth officials, especially for his achievement in 
y Force, originating and developing the blood 
France pressure test as a diagnostic aid in life 
ry from insurance examinations. 
r, The dinner was attended by about 150, 
senior including officers, trustees, junior officers, 
Mitchell medical departments associates and rep- 
it. Mr, resentatives of the company’s Association 
n 1878, of Agents intra-groups. Dr. Fisher was 
-ather- literally showered with tokens of remem- 
versity, brance. 
‘oronto Percy H. Evans, vice-president and 
served actuary, was  toastmaster. President 
Fifty- M. J. Cleary spoke on behalf of the 
tionary oficers; Harry L. Butler of Madison, 
Wis., for the trustees; Dr. George A. 
a Harlow, assistant medical director for 
VING that department, and Herbert N. Laflin, 
assistant counsel, for the junior officers 
Use of Luther A. Allen of Atlanta, president of 
for the General Agents’ Association; Harold 
R. Hitt of Chillicothe, Ohio, head of the 
teadily District Agents’ Association, and A. E. 
y and Baker of Indianapolis, vice-president of 
e last the Special and Soliciting Agents’ group, 
S is to were present to extend greetings for 
ictural their groups. 
“ me Give A Special Play 
which A special feature was the presentation 
ns too by home office employes of a humorous 
num- sketch, “The First Fifty Years are the 
Hardest,” written by Laflin Jones of the 
served legal department, and directed by Miss 
which Olivia Orth, widely known insurance 
te far dramatist. The scene depicted Dr. Fish- 
r the er’s office on the golden anniversary 
+ that morning. ; 
5 In- Dr. Fisher was born in Terre Haute, 
4 a Ind., September 10, 1843, and after being 
© en graduated from the University of Wis- 
sional consin in 1875 took the course at Rush 
| life Medical College in Chicago. After his 
ly on interneship he was resident physician at 
: the Wisconsin State Hospital for the 
Insane at Madison, Wis., and in 1881 he 
entered private practice in Milwaukee. 
mane On December 15, 1885, he was appointed 
the assistant medical director, and upon the 
1e to death of Dr. L. W. McKnight was ap- 
synths pointed chief medical director on Octo- 
-tor’s ber 21, 1896. Dr. McKnight, incidentally, 
Mon- was Dr. Fisher’s father-in-law. He was 
a a the Northwestern Mutual’s first medical 
director, and one of the 69 men whose 
applications for life insurance made it 
— 
1. 
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WISE 
“Sell Travelers Low Cost 
Life Insurance” 


BE WISE ... Mr. Insurance Broker 


Sell Travelers Guaranteed Low Cost 
Life Insurance NOW! 
Come in and See Mr. Groh and Let Him Show You How 





LOUIS REICHERT 


GENERAL AGENT, THE TRAVELERS INSURANCE CO. 
45 John Street 


Phone: JOhn 4-3294 


New York 
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CONN. MUTUAL INCREASES 

With a 27.9% increase in paid life 
sales exclusive of annuities for the month 
of November over the corresponding 
month last year, The Connecticut Mu- 
tual Life reports a 14.4% increase for 
the first eleven months of this year. To 
date $85,139,155 of new life sales have 


been paid for against $74,450,815 last 
year, 
The volume of Retirement Annuity 


contracts paid for by The Connecticut 
Mutual is also considerably ahead of last 
year, $34,634,099 being paid for this year, 
as contrasted with $25,653,472, a 35% 
increase. 


CHICAGO WOMEN MEET 

The Women’s Division of the Chicago 
Association of Life Underwriters met 
Tuesday at Carson, Piris Scott & Co. to 
hear Miss Genevieve Forsberg, Equitable 
Society, talk on “The Quarter- Million 
Habit,” and Mrs. M. H. W. Bennet, New 
York Life, on “How to Become a Con- 
sisten Weekly Producer.” It was an open 
meeting with ail women agents, even 
though not members, invited. 








GREAT-WEST ROCKIES PICTURE 


The Great-West Life calendar for 1936 
bears an illustration by Arthur Heming, 
eminent Canadian artist, who through 
his personal experiences in Canada’s 
northland is able to portray vividly and 
with accuracy scenes of that country. 
The calendar illustration, portraying 
Alexander MacKenzie crossing the 
Rockies, is called “The Great Adventure.” 





NEW GERMAN BOOK 
“Life Insurance and the Crisis” is the 
title of a small volume in German by 
Dr. Hans Lachmann which contains in- 
teresting information how to preserve 
the portfolio, get new business and com- 
plete statistics about lapses. 
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COVERAGE UNDER FEDERAL 
MOTOR CARRIERS ACT 

During the past several weeks a num- 
ber of conferences have been held be- 
tween officials of the Federal Motor 
Carriers Act and insurance company 
executives and agents. The act becomes 
effective the first of the year and has 
mandatory insurance requirements. The 
objective has been to draft a form of 
coverage which the insurance companies 
would be willing to write and at satisfac- 
tory rates. One of the difficulties has 
been the reluctance of the companies to 
write cargo and liability coverage on 
motor trucks engaged in interstate oper- 
ations. In this connection the point was 
made recently by W. Owen Wilson, 
executive committee chairman of the 
National Association of Insurance 
Agents, that unless suitable coverage is 
obtained the Government of necessity 
will set up an insurance fund. It was 
also pointed out that under the standard 
conditions required by the act the ex- 
perience will be greatly improved. 

The opinion expressed by Chairman 
Wilson that a pool arrangement of hand- 
iing such business would be impractical 
is not shared in other quarters. This is 
a subject which might well be threshed 
out at a joint conference of producers 
and company men. At the moment the 
effort of the National Association seems 
to be to get the companies to provide a 
market for every hazard under the new 
act that requires coverage. And to this 
end negotiations are now under way with 
the carriers in an effort to secure proper 
coverage at adequate rates and commis- 
sions on interstate motor trucks which 
will now come under standard Govern- 
ment requirements. 

As is well known H. L. Callanan, one- 
time president of the Norwich Union In- 
demnity, is handling the insurance de- 
tails under the new Federal Act for the 
Bureau of Motor Carriers of the I.C.C., 
a capable man in a big job. 





EDUCATION FOR AGENCY 
STAFF PERSONNEL 

With the announcement last week of 
the course in field agency office manage- 
ment the Life Office Management Asso- 
ciation Institute enters a new field of 
endeavor. The announcement follows a 
year of research and study during which 
the association found field office em- 
ployes are the ones who represent the 
home office to the agents and to the pub- 


lic. By their knowledge or lack of knowl- 
edge, by their ability to perform or in- 
ability the company is judged. 

It has been said that the branch office 
employes, particularly the cashiers, are 
expected to be walking encyclopedias of 
knowledge. They must have at their fin- 
ger tips all the rules covering loans, ex- 
tensions, reinstatements, changes, under- 
writing, must be familiar with policy 
forms, past and present, and must have 
some knowledge of claim procedure. 
They must uphold the rules of the com- 
pany and harmony with the 
agents. 

The Life Office Management Associa- 
tion is exclusively a fact-finding organ- 
ization. It works for efficiency in man- 
agement. It studies routines, systems, 
office lay-out and equipment. Through 
the L.O.M.A. Institute, now in its fourth 
year, it seeks the education of office em- 
ployes. Heretofore its efforts have been 
directed to the home office employe, al- 
ready bulwarked by company executives 
trom whom information and counsel can 
readily be sought. 

It is the employe in the field office, the 
one actually thrown in contact with the 
buying public and with the producing 
agents, employes forced to rely upon 
their own judgment in meeting everyday 
problems, that the Life Office Manage- 
ment Association Institute now endeav- 
ors to help. In entering this new field it 
does so for the good of the entire institu- 
tion of life insurance. 


work in 





NEBRASKA’S BONDING FUND 

It was to be expected that the surety 
agents of Nebraska would rise up in arms 
against the unpopular state bonding law, 
passed at the 1935 legislative session but 
which has never really gone into effect. 
Not only has a suit been filed asking that 
the state bonding commission be enjoined 
from placing the law into effect but 
thirty reasons were tabulated as to why 
the law should be declared unconstitu- 
tional. Among them is the allegation 
that the act is broader than its title; 
that it purports to confer judicial and 
legislative power on a purely administra- 
tive board in violation of the constitution. 
It is significant that the Governor of 
Nebraska has publicly said that if the 
law were invalidated by the courts he 
would submit it to a vote of the people 
and would include highway contract 
bonds and bonds of others dealing with 
the state. 








Ella Barnett 
Mrs. and Harris L. Wofford 
Aboard the Toloa 


Harris L. Wofford, manager of the 90 
John Street Ordinary agency of the Pru- 
dential sailed recently with Mrs. Wof- 
Wotford on the United Fruit steamship 
Toloa for the West Indies. They vis- 
ited Kingston, Panama and for three 
days Havana. On the way down the 
ship was caught in a hurricane and many 
cases of cargo tossed overboard to light- 
en ship. The boat was not damaged. 
Mr. Wofford took some good moving 
pictures of the storm. 

* * * 

Franklin P. Adams (F.P.A.), famous 
columnist of the New York Herald- 
Tribune, has written a modern Samuel 
Pepys diary of his thoughts and activi- 
ties which have appeared every Satur- 
day morning in that and other news- 
papers. These diaries have been col- 
lected and printed in two volumes, under 
the title, “The Diary of Our Own Sam- 
uel Pepys.” They cover a period from 
the year 1911 to date. Mr. Adams went 
into the life insurance business after 
graduating from Armour Scientific In- 
stitute, Chicago, and attending Univer- 
sity of Michigan, Ann Harbor. A fail- 
ure as a life insurance man, he joined 
the Chicago Journal from which he went 
to the New York Evening Mail. He 
left the Mail for the old Tribune; then 
went to the World; and from there to 
the Herald-Tribune. His column is 
called “The Conning Tower.” 


Vernon H. Jenkins, vice-president of 
the Occidental Life of Los Angeles, is 
at the California Hospital there, recover- 
ing from injuries recently suffered in an 
automobile accident. While no bones 
were broken, the tendons and ligaments 
of his right foot were torn and it is now 
in a plaster cast. It is expected that the 
injury will confine him to the hospital 
for a month; in the meantime he is keep- 
ing constantly in touch with his office by 
the use of a phone on one side of his 
bed, while on the other side he has a 
dictaphone for use in replying to cor- 
respondence. 

o£ » 

George E. Hill, special agent of the 
Citizens of the Hartford Fire Group, was 
the guest at a luncheon given last week 
at the Brae Burn Country Club in West 
Newton in celebration of his completion 
of twenty-five years as a fieldman for 
that company. In attendance at the 
luncheon were Malcolm G. Wight and 
A. W. Tyrol, secretaries of. the Hartford 
and officers of the Citizens. 

* * * 


Alfred Hurrell, vice-president and gen- 
eral counsel, Prudential, addressed a 


youth career forum in Maplewood, N. J., 
Junior High School Tuesday. 








LUCIUS G. LEONARD 


Lucius G. “Lute” Leonard, secretary 
of the Citizens League of Onondaga 
County, Syracuse, N. Y., and former 
New York State field man for London 
Assurance and affiliated companies, was 
a speaker at the Syracuse Field Club 
December 7, which was attended by 
more than forty-five members. In his 
talk “Lute” voiced the hope that there 
would be a renewal of the summer meet- 
ings of the “Old Association.” Many 
field men in the state share that hope. 

* ¢ ® 


E. M. Simpson, head of the Philadel- 
phia agency of William A. Simpson & 
Son, was given a surprise dinner last 
Friday evening to mark his seventieth 
birthday, which came last Sunday. 
Among those present were officers of all 
the companies represented in the agency. 
The New York Underwriters, which has 
been in the office for many years, was 
represented by Vice-President J. C. 
Stoddart and Secretary Harold C. Davis. 

e #* «& 


L. L. McBroom has been appointed 
manager of the Southern California de- 
partment of the Henley & Scott general 
agency, effective December 1, succeeding 
the late Myron E. Packard, who was re- 
cently killed in an auto accident. Mr. 
McBroom has been an agent and special 
agent since 1922. He has been active in 
the organization of the first insurance 
post of the American Legion at Los An- 
geles being first commander. 

.: ££ & 

George Tilley, chairman of the board 
of the Pearl Assurance of London, ar- 
rived in New York last Friday. Several 
other officials of the company are now 
in the United States and many insurance 
men feel that an important announce- 
ment may be made soon even though 
Mr. Tilley and his family are here pri- 
marily on a pleasure trip. 

.* « «+ 

Joseph W. Holton last week completed 
twenty-five years of service with the Na- 
tional Fire of Hartford. To mark the 
cccasion he was given a gold watch by 
his fellow employes, the gift being pre- 
sented by A. W. McCurdy, in charge of 
the statistical department. Mr. Holton 
is also in that department. 

eS VS 


John M. Thomas, president of the Na- 
tional Union Fire of Pittsburgh, was a 
visitor to New York City last week. 

: * * * 


James S. Gillespie, secretary of the 
Colonial Mutual Life Assurance Society, 
London, has been appointed manager for 
South Africa. He has left London to 
pay a visit to the Melbourne office be- 
fore taking up his duties in Cape Town. 
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Lloyd’s Insures First Dog 
Against Kidnapping 
A pure white Pekingese dog—claimed 
to be the only one of the color in Britain 
—has just been covered at London Lloyd's 
against kidnapping risks while traveling 


to and in America. The holder of the 
policy is Mrs. Sammie Lewis, wife and 
dancing partner of Sammie Lewis, well- 
known stage dancer. The policy, which 
has been issued by the Canine Insurance 
Association at Lloyd’s is the first of its 
kind that Lloyd’s has underwritten. 

Mrs. Lewis, who has been appearing at 
the Piccadilly Theater, London, saw the 
little dog on the end of a lead in Barkeley 
Square recently and immediately decided 
to buy him. The purchase took a week 
of negotiation, the owners being in France 
at the time. 

“I won’t tell you how much I paid,” 
said Mrs. Lewis. “It might give the kid- 
nappers ideas. He’s insured for over 
£100 anyway, so you can tell he is no two- 
by-four dog.” 

Considerable insurance interest attaches 
to this policy, as it has been issued at a 
time when the business in unusual risks 
at Lloyd’s has fallen to a low level. 


A Hobbs Dissertation on Commis- 
sioner Versus Superintendent 

Clarence W. Hobbs, special representa- 
tive of the National Association of In- 
surance Commissioners on the staff of the 
National Compensation Board, while wait- 
ing for the commissioners’ convention to 
begin at the Hotel Pennsylvania this 
month entertained a group with a dis- 
sertation on the relative meaning of the 
terms “Commissioner” and “Superintend- 
ent” as applied to insurance supervisory 
officials, 

“Superintendent is much too strong a 
term,” said Mr. Hobbs, who once was 
commissioner in Massachusetts. “Under 
the old French system the intendent was 
a tremendously powerful official, autocrat- 
ic and subject only to the authority of 
the governor and the king. Now a super- 
Intendent ought to have even more power 
and I’ve never met an insurance super- 
intendent who had the arbitrary power 
of the old Intendent of Quebec. 

“Commissioner is much better. Some- 
body just asked me if a commissioner 
didn’t have to be a member of a com- 
mission, which would make that word ap- 
Ply only to Texas and Arizona. Not at 
all. To be a commissioner you must bear 
a commission or warrant to exercise some 
authority. That word applies perfectly. 
Somebody counted up once and found out 
that thirty-seven states or territories have 
commissioners, eight have superintendents 
and four directors. But because New 
York and Missouri have superintendents 
and Illinois has a director those terms are 
appearing in the press a great deal of the 
time, almost as much as commissioner.” 


Falvey Registered for Refrigera- 
tion Meeting 
Wallace J. Falvey, vice-president, Mass- 
achusetts Bonding, told me a good joke 
on himself which happened during the re- 








cent insurance commissioners’ meeting. 
Arriving at the convention floor one morn- 
ing he was asked if he would not like to 
register. This was done and Mr. Falvey 
was handed a badge which he put on 
without looking at it. A few minutes later 
he discovered that he had registered for 
the annual gathering of the American So- 
ciety of Refrigeration Engineers, meeting 
on the same floor as the commissioners. 
* * x 


Mustangs and Colts Are Humans 

The freshman football squad of South- 
ern Methodist University were so enthu- 
siastic about the varsity being selected 
to participate in the Rose Bowl game 
that they determined to lend not only 
their moral support to the team but also 
their actual physical backing. Unfortu- 
nately the funds for transportation to 
California were lacking. After diligent 
thought and scheming the “Colts,” as the 
freshman team is called, conceived the 
brilliant idea of having attached to the 
regular train two freight cars in which 
they could “camp out.” Sad to relate, 
the Interstate Commerce Commission 
ruled that the two-legged “Colts” were 
“Humans” and could not travel at so 
much per pound but the rate would be 
based on the mileage. 

The story appeared in the newspapers 
and the predicament of the “Colts” at- 
tracted sympathy. One person who saw 
the newspaper article was so impressed 
by the enthusiasm and loyalty of the 
boys that he volunteered to send, at his 
own expense, the entire squad of twenty- 
six numeral winners. That person is 
Wilfred Kurth, president of the Home 
of New York, whose company, the larg- 
est fire company in the country, does 
the largest business in Texas, which is 
supervised by its general agent, D. D. 
McLarry of Dallas. 

Consequently the “Colts” through this 
generosity will attend the Rose Bowl 
game and there will be no question as 
to whether “Colts” are “Humans” or not. 

* * &* 


London Institute Altering 


Constitution 

The Insurance Institute of London is 
holding a special meeting just before 
Christmas to confirm alterations in the 
constitution and by-laws. The proposed 
changes have been put forward chiefly 
with the idea of implementing the agree- 
ment for fusion with the Institute of Na- 
tional Insurance as from January 1, 1936. 

A resolution which will be submitted 
will make fusion fully effective from Jan- 
uary 1 next. The Chartered Institute will 
then be constituted as the only profes- 
sional body to uphold the status and to 
carry on the educational and benevolent 
work of a combined membership of 25,000, 
comprising the principals and staffs en- 
gaged or employed in insurance in the 
United Kingdom. 

Fusion was agreed upon'two years ago 
by the two professional bodies, the Char- 
tered Institute and the Faculty of Insur- 
ance. ‘The Faculty at that time repre- 
sented in the main the principals and staffs 
engaged in national health and unemploy- 


ment insurance, and the Chartered Insti- 
tute those in commercial insurance—life, 


fire, accident, marine and Lloyd’s. Pro- 
vincial members of the Faculty were 
transferred to the regional institutes, 


which form the local branches of the 
Chartered Institute. 

The position in London and the popu- 
lous surrounding counties was less easy 
to deal with, owing to the strength in 
membership, and the Institute of National 
Insurance was formed as a temporary me- 
dium to act for the old Faculty members 
in this area during the transitional period. 
It is this transitional body which, by. unit- 
ing with the Insurance Institute of Lon- 
don (the regional organization for the 
London and Home Counties of the Char- 
tered Insurance Institute), will perform 
the last act in the fusion of the two na- 
tional bodies. 

* * 5 


Ray Sherman Has A Different 
Point of View About Autos 


Ray W. Sherman has a somewhat dif- 
ferent point of view on the prevention of 
automobile accidents. He is not so sure 
that the horror campaigns like, “—and 
Sudden Death” will be effective and he 
tells why in his book, “If You’re Going 
to Drive Fast,” just published by Thomas 
Y. Crowell Co.. He writes: 

“And in my opinion, campaigns of ‘hor- 
ror’ are a menace rather than a help. 
Dangling a collection of mangled remains 
before the eyes of a driver generally suc- 
ceeds only in shaking his morale and 
makes him a worse driver than he was be- 
fore. He may go slower but he drives 
more dangerously. There is going to be 
a violent reaction against traffic ‘horrifica- 
tion’ in public print. Newspapers will 
suddenly drop it. 

“In principle I believe many of these 
efforts to ‘regulate’ people into safety are 
fundamentally unsound. The answer, | 
believe, is to do away with some of the 
rules, put the responsibility of driving in 
the laps of the drivers and make good 
driving something to be proud of,. and 
poor driving something to be ashamed of. 
The reckless driver should be put in jail 
and his license revoked. But some stand- 
ard of. recklessness should be set up other 
than that of some official who has no skill 
in handling a car and who couldn’t make 
a fast start in traffic if you gave him a 
Duesenberg. 

“This is not a criticism of today’s traf- 
fic police. They do a marvelous job under 
trying conditions. But the combination of 
cops, lights, rules, roads, cars, and drivers, 
gives us today a traffic situation that is 
a national menace and that will get worse 
instead of better unless some approach is 
made to the real key to the problem, and 
that is the driver and how to drive. 

“The present system even leads to of- 
ficial racketeering. A cop is sent out to 
‘take the dangers out of traffic.” A cop, 
like any other man holding a job, must 
get results. Results are too often meas- 
ured in terms of the tickets he gives out. 
So he sets out to find law violators. The 
real danger from speed is speed in con- 
gested streets, but the cop can’t find much 
of this so he lies in wait in wide-open 
stretches where he knows people drive 
fast, and, despite the fact that this stretch 
is safe for fast driving, he garners a har- 
vest of violators—often by lying in wait 
in a side-street lair. 

“The judge, who also has a job to hold, 
lays fines—often very “heavy. To him 
safety means little. He measures by miles 
per hour, and, regardless of the fact that 
the speeder may have been driving with 
the utmost safety at the time he broke the 
law, and may have slowed away down 
when he reached the area where safety 
required it, he gets ‘socked’ by the judge. 
What has been accomplished? Absolutely 
nothing except resentment by the driver 
against what he considers dumb traffic 
rule enforcement, and trickery on the part 
of the cop. 

Logical or Not, No Slowing Down 


“It is logical to hurry in an automobile. 
The motor car was invented so that man 
could go faster from place to place, and 
even ‘sitice’ it was invented it has been 


“ made a faster and safer machine, and our 


roads have been made wider, straighter 
and safer. -That improvement still goes 


on. It is not logical to expect our evolu- 
tion to be toward slowness when the ma- 
jor inherent quality of the automobile is 
speed, and its road is made smoother. No 
matter what is or what isn’t logical, I 
don’t believe we are going to do much 
slowing down. 

“I am appalled when I discuss driving 
with some who have had licenses for 
years. A favorite question is, whether 
the driver knows how to ‘slip a clutch.’ 
Many of them never heard of the act. 
Yet that is one of the first things a 
driver should be taught—and seldom is. 
Drivers are taught to start a car and drive 
it down the street, but I have yet to find 
an average driver who was ever taught 
any of the fine points of safety in driving. 
They know how to put on the brakes, but 
some don’t know how to do any more 
than that in an emergency. Yet a car can 
be stopped dead on a fairly good hill with 
no brakes at all. 


Speed is Not Necessarily Dangerous 


“Do they drive fast? Sometimes, and 
sometimes not. Speed of itself is not 
necessarily dangerous, There are drivers 
who are safer at ninety miles an hour 
than some others are at fifty. There are 
some who should never go over forty, 
and some shouldn’t drive at all. The fast 
driver can be the safest one on the road, 
and the slow driver can be one of the 
most dangerous. It isn’t the speed that 
makes for danger so much as it is the 
other conditions and the mental and physi- 
cal make-up of the driver. 

“Likewise, I believe the time will come 
when drivers will be graded. It will be 
possible to measure the skill and efficiency 
of drivers, and a certificate of proficiency 
will be evidence in the driver’s favor 
should he need it. We do it in our trades 
and professions. Why not in driving? A 
man can’t wire your house merely be- 
cause he can cut wire and use a screw- 
driver. Why then turn loose on fast high- 
ways with fast car drivers who have 
demonstrated nothing except that they can 
start and stop a car and turn corners? 

“Remember this: Accidents of serious 
character are only the unfortunate out- 
come of what might have been minor mis- 
haps. In other words, every big accident 
is the child of a little one. A car comes 
up to a turn too fast. Generally the driver . 
can get out of it some way. But the time 
when he can’t get out is the time when 
the little accident becomes a big one. He 
heads for the ditch, or the fence, or the 
opposing line of traffic and trusts to luck. 

“And that’s why much of what’s in this 
book is included. If you don’t approach 
accidents you won’t have any that are your 
own fault. It’s the accident-approachers 
who are today’s menace. Leave yourself 
a reserve, some leeway, and don’t skate 
on thin ice. It’s poor driving. 

“There are thousands of ‘explanations’ 
every year as to why accidents happen. 
Many of them could be explained, if the 
driver were truthful and conscious of his 
act, by saying, ‘I took my eyes off the 
road.’ 

“‘But,’ you may say, ‘I can’t drive all 
day with my eyes glued to the road.’ 

“To which I answer, ‘Then you should 
drive very slowlv or not at all.’ 

“Remember that this book is entitled, 
‘If You’re Going to Drive Fast.’ You 
can poke at a slow pace and let your eyes 
wander and not do much damage unless 
a dog or a pedestrian of uncertain mind 
wanders into your path, but if you’re go- 
ing to continue driving as fast as I sus- 
pect you are, you can’t take your eyes off 
the road at all. 

“T know it makes driving hard, but fast 
driving is hard work—if done well: So, 
you should classify yourself right now as 
a slow driver or otherwise, and if you’re 
not willing to take it easy, you must, for 
the sake of safety, glue your eyes to the 
road or street and keep them there—all 
the time.” 

Mr. Sherman’s knowledge of automo- 
biles has been gained both as a driver 
and as editor of automobile publications 
including Motor which is the largest in 
the field. Since 1933 he has been vice- 
president of Automobile Merchanding. 
Captain “Eddie” Rickenbacker writes the 
introduction to “If You’re Going to Drive 
Fast.” 
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Teachers of Insurance 
Meet in N. Y. Dec. 27 


SUPT. L. H. PINK A SPEAKER 








Professors and Insurance Leaders to 
Discuss Problems of Improving Edu- 
cational Programs For Students 





The American Association of Universi- 
ty Teachers of Insurance will hold its 
third annual meeting at the Hotel Com- 
modore in New York on December 27, 
1935. The program of the morning and 
afternoon sessions will be devoted to 
problems of insurance education. 

Insurance men will be interested in the 
luncheon at which Louis H. Pink will 
speak on “The Problems of a Superin- 
tendent of Insurance,” and in the after- 
noon session at which three prominent 
insurance executives will deliver papers 
on the subject, “How Can the Universi- 
ties and University Teachers Best Serve 
in Their Fields?” Following these pa- 
pers by C. G. Taylor, third vice-presi- 
dent of the Metropolitan Life; L. E. 
Falls, vice-president of the American, 
and G. F. Michelbacher, vice-president 
of the Great American Indemnity, their 
views will be discussed by three educa- 
tors, led by Professors S. B. Ackerman 
of New York University, C. A. Kulp 
of the University of Pennsylvania and 
E. L. Bowers of Ohio State University. 

The insurance fraternity is invited to 
attend the meetings and the luncheon. 
Those who expect to be present at the 
luncheon should notify Ralph H. Blanch- 
ard, School of Business, Columbia Uni- 
versity, who is also president of the as- 
sociation, in order that accommodations 
may be arranged. Tickets to the lunch- 
eon are $1.25 each. 


Complete Program 


The complete program follows: 
MORNING SESSION—9:30 to 12:30 (Room 
159). 


Business meeting (members only). 
Paners: 

A Program of Study for Students Specializing 
in Insurance. . T. Loman, professor of in- 
esrance, Wharton School of Commerce and 
Finance. 

Cortent. Arrangement and Method of a Gen- 
eral Course for Students Not Specializine in 
Tnsurance A. H. Mowhray. professor of in- 
surance, University of California. and PR. Rievel. 
nrofesenr of statistics and insurance, University 
af Ruffalo 
Diecvesion: 

T. E. Partineton, assistant nrofessor of com- 
merce. State Tlniversity of Towa: T H. Macee 
sesnciate nrofecenr of economics, Tlriversity of 
Wm, Teslie. associate veneral manarer, 
Notional Bureau of Casualty and Surety Under- 


writers 


Maine: 


TTTNCHFON—1?°320 ta 2 (Wecet Rall Room). 

The Prohleme of a Syrerintendert of Tnenr- 
Towis H Pink. Swnerintendent of In- 
evrance. State of New York. 


AFTERNOON SESSION—2 to 5 (West Ball 


ance 


orerc 

How Con the Tlnivercities and Tlniversitw 
Teachers Rect Serve in Their Fielde? C. C. 
Tavilor. vice-nresident, Metronoliten Tife- T. F. 
Balle American: G F. Michel. 


vice_nrecident 


horher, vice-president, Great American Indem- 
nity 
Ti -eresion : 

S PR Ackerman. nrofesenr of inevrance, Now 


Vork Tlniversitv: C A. Kuln, nrofecenr of in- 
evrance, Whertar School of Commerce and 
Finance: FT... Rowere. associate professor of 
acnnamics, Ohin State Tlniversity 


DINNER—6:30 P. M. (Room 159). 
Informal; no program; members only. 


LLOYD’S LICENSED IN ALBERTA 

Lloyd’s of London have secured per- 
mission to do business, except life and 
hail, in Alberta, without the customary 
deposit for the benefit of Canadian pol- 
icyholders. Earlier this year an applica- 
tion to the Alberta government was 
turned down, but there has been a 
change of government, and the original 
terms have been modified so that actions 
will be submitted to Canadian courts, and 
in other respects some provincial control 
over the business has been established. 
Lloyd’s is already registered in Quebec 
and Ontario. 





FIRE INSURANCE| 


F. W. Roebling, Jr., New 
Head of Standard Fire 


SUCCEEDS LATE OWEN J. PRIOR 





New President of Trenton Company Has 
Been a Vice-President and Direc- 
tor For Several Years 


Ferdinand W. Roebling, Jr., president 
of the John A. Roebling’s Sons Co., is 
the newly elected president of the 
Standard Fire Insurance Co. of New 
Jersey succeeding the late Owen J. Prior, 
who died December 1. Mr. Roebling 
was elected at a special meeting of the 
board of directors last week. He has 
been a vice-president and director of 
the company for the past several years. 

The Roebling family, famous as wire 
and wire rope manufacturers, is by no 
means a stranger to insurance and to the 
Standard Fire. It has been closely linked 
with that organization since its inception 
in 1868 when the late Ferdinand W. 
Roebling, Sr. and Col. Washington A. 
Roebling were among the incorporators. 

The new president has been affiliated 
with the company in an executive ca- 
pacity since 1920 when he was elected to 
the board of directors. 

President Roebling began his career as 
an engineer with the John A. Roebling 
Sons Co. in 1901, was advanced to as- 
sistant secretary and treasurer in 1905 
and held that post until 1917. In that 
year he was elected secretary-treasurer 
of the firm which was followed nine 
years later by his promotion to the presi- 
dency. One of Trenton’s most prominent 
citizens, Mr. Roebling is a vice-president 
of the First Mechanics National Bank 
and a director of these companies: Chase 
National Bank, Durable Wire Rope Co., 
Otis Elevator Co. and First National Co. 
of Trenton. His clubs include the Tren- 
ton, Carteret, Trenton Country, Rumson 
Country, Spring Lake Golf and Country, 
Bathing and Tennis, and Manesquan 
River Golf and Country. 





C. Weston Bailey 59 Years 
With the American of N. J. 


C. Weston Bailey, chairman of the 
board of the American of Newark and 
former president of that company and 
also of the National Board of Fire Un- 
derwriters, on Sunday completed fifty- 
nine years of service with the American. 
On Monday he celebrated his seventy- 
fourth birthday anniversary. 





NATIONAL FIRE DIVIDEND 


Directors of the National Fire of Hart- 
ford have declared the regular quarterly 


-lividend of 50 cents a share, payable 


January 2 to stockholders of record 


December 19. 










NATIONAL FIRE 
INSURANCE COMPANY 
OF HARTFORD 
CAPITAL $ 5,000,000 















INSURANCE COMPANY 
OF NEW YORK 
CAPITAL $ 1,000,000 





FRANKLIN NATIONAL 









NATIONAL FIRE 
INSURANCE COMPANY 
OF HARTFORD 
GROUP 


F. D. LAYTON, President 


Ne S. T. MAXWELL, Vice President 
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MECHANICS AND TRADERS 
INSURANCE COMPANY 
HARTFORD 
CAPITAL $ 1,000,000 


SURPLUS AVAILABLE FOR PROTECTION OF POLICYHOLDERS 
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NATIONAL FIRE 





FRANKLIN NATIONAL 


MECHANICS AND TRADERS 
TRANSCONTINENTAL 


$ 20,697,494.34 
2,411,451.51 
3,017,186.03 
2,676,750.63 





FIRE LOSSES INCREASE AGAIN 





November Total of $20,871,584 Is Nearly 

4% Above Same Month Last Year; 

11 Month Total Is Lower 

Fire losses in the United States during 
November totaled $20,871,584, according 
to figures supplied by the National Board 
of Fire Underwriters. This figure com- 
pares with $20,114,346 for November, 
1934, and $22,454,200 for the same month 
of 1933. These November losses were 
nearly 4% higher than a_year ago and 
5%4% over the total for October of this 
year. The figures again bear out the be- 
lief that the downward trend in fire 
losses is definitely over, after continuing 
for more than three years, and that from 
now onwards there will be at least a 
gradual rise in losses, accompanying 
greater values of insured property, until 
a more normal loss ratio has been at- 
tained. 

For the first eleven months of this year 
fire losses amount to $231,190,657, as com- 
pared with $251,756,181 for the same 
period last year and $289,271,294 for the 
first eleven months of 1933. Even though 
the December, 1935, losses exceed those 
of a year ago there is little question but 
that the total for 1935 will be slightly 
under the final figure for 1934, which was 


$275,652,000. 


The Tokio Marine & Fire 


Insurance Company, Ltd. 


United States Fire Branch: 80 John Street, New York 
J. A. Kersey, General Agent 


Grorce Z. Day, Asst. General Agent 


U. S.—Statement December 31st, 1934 


PREMIUM RESERVE 

OTHER LIABILITIES ‘ ‘ 
SURPLUS TO POLICYHOLDERS 
TOTAL ASSETS. ‘ ‘ 


at $623,574.46 in the above 


$ 1,663,391.29 
655,916.16 
10,450,430.63 
$12,769,738.08 


Securities carried 





Bonds & Stocks valued on New York Insurance Pag cn mg Basis. 
are A. P 2. A 2 


States as required by law. 








Robert P. Barbour Reelected 
President of the E. U. A, 


Officers of the Eastern Underwriters 
Association were re-elected for 1936 at 
the annual meeting held Wednesday at 
the Waldorf-Astoria Hotel. These of- 


ficers are as follows: president, Robert 
P. Barbour, United States manager, 
Northern Assurance; vice-presidents, 
George G. Bulkley, president, Springfield 
Fire & Marine, and W. Ross McCain, 
president, Aetna (Fire), and treasurer, 
B. M. Culver, president, America Fore 
companies. Reports were received from 
officers and committee heads. 





Everett H. Lamond Joins 
Pacific National at Phila. 


Everett H. Lamond, former assistant 
to the superintendent of claims of the 
Security Fire of New Haven, has been 
appointed manager of the loss depart- 
ment of the Eastern department of the 
Pacific National Fire, effective immedi- 
ately. Mr. Lamond had been at the 
home office of the Security for eight 
years when he resigned to accept the 
post with the Pacific National at Phila- 
delphia. 


Print of N. Y. Fire of 1835 
from G. T. Forbush Collection 


The New York Sun last Saturday pub- 
lished an article on the great fire of 1835 
in New York City and illustrated it with 
a print from the collection of Gayle T. 
Forbush, retired United States manager 
of the Royal Exchange. Mr. Forbush 
has a large, interesting and valuable col- 
lection of old prints of large fires in this 
country and elsewhere. Some of these 
prints are at his home, others at the 





' New York headquarters of the Royal 


Exchange and several at the National 
Board of Fire Underwriters. When he 
retired from active work in fire insurance 
Mr. Forbush presented those at the 
National Board offices to the National 
Board. 
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No one knows at the present moment 
yho is going to be the candidate of the 
Republican party for President. One of 
the men frequently mentioned as a possi- 
bility is an insurance man. He is Ham- 
‘ton Fish, Jr.. who for many years has 
jeen a member of Congress and whose 
ome is not far from the Hyde Park 
wsidence of Franklin Delano Roosevelt. 

Hamilton Fish, Jr., has made an out- 
standing success in the insurance busi- 
ness. It was in September, 1913, that 
he and Walter Beinecke established the 
New York offices of John C. Paige & 
Co, of Boston, which outfit, with its 
allies, does the largest insurance busi- 
ness of any production organization in 
New England. When Hamilton Fish and 
Valter Beinecke opened the John C. 
Paive New York City offices in small 


quarters in William Street, Mr. Fish 
was principally known as one of the 
creat Harvard football captains. Mr. 


Reinecke was an exceptionally able in- 
surance man. The business started to 
crow until it reached its present propor- 
tions with very large quarters at 115 
Broadway. 

In Congress Mr. Fish is a ranking 
member of the committee on foreign af- 
fairs and of the committee on banking 
and currency. 

Distinguished Family 

Hamilton Fish, Jr., is 47 years old; has 
a wife and two children; and one of the 
most distinguished of American back- 
grounds. His grandfather was the late 
Hamilton Fish who at one time was Sec- 
retary of the Treasury; his uncle was 
the late Stuyvesant Fish who was presi- 
dent of the Illinois Central Railroad. At 
Harvard Mr. Fish quickly came into 
prominence. 

When the United States declared war 
with Germany Mr. Fish was one of the 
first men in the Hudson River Valley to 
offer his services; took an active part in 
recruiting the 15th Regiment of the Na- 
tional Guard (colored troops), and was 
later made commanding officer of Com- 
pany K, 369th Infantry. Sailing for France 
ii December, 1917, men under his com- 
mand were in the trenches from April to 
October, 1918. They figured in some 
desperate encounters. Mr. Fish received 
acitation from General Petain of France 
in the following words: 

“Captain Hamilton Fish, Jr., comman- 
der of Company K of 369th Infantry 
Regiment, being on furlough, came back 
to spend his furlough with the regiment, 
knowing it has been engaged. Has ren- 
dered precious services, exposed inces- 
santly to danger, before, during and after 
the taking of a village, and in. estab- 





lishing contact between the regiment and 
his battalion.” 

Subsequently, Major Fish received the 
tox de Guerre. He is a graduate of 
the Army General Staff ‘College A. E. F. 
After the signing of the armistice he ac- 
companied the 4th Division in the Army 
of Occupation to Coblenz, and returned 
to the United States with the 77th Divi- 
sion in April, 1919. 

_ Political Experience 

Hamilton Fish’s first political experi- 
nce was that of three terms in the New 
York State Legislature as a Progressive 
and a follower of Theodore Roosevelt. 
‘ixteen years ago he was elected to Con- 
gTess, 

He was chairman of the commission 
which gave veterans a reasonable civil 


HAMILTON FISH, JR. 


An Insurance Man Who Has Many Boosters for 
Presidential Nomination; Member of Congress for 
More Than Sixteen Years; Also, An Outstanding 


Insurance. Broker 





HAMILTON FISH, JR. 


service preference; also of the committee 
which wrote the preamble to the constitu- 
tion of the American Legion in St. Louis, 
May, 1919; he introduced and secured 
the passage of the resolution returning 
the body of the unknown soldier now 
lying in Arlington Cemetery. He is now 
the oldest veteran in point of service in 
Congress. 

Among the large bodies of people ex- 
ceptionally friendly to him and his career 
are the colored people not only because 
of his war record but he has’ handled 
more compensation cases for colored vet- 
erans than any one in the country. He 
has defended the race in many addresses. 
In April, 1926, he introduced a bill in 
Congress which passed the House, pro- 
posing a monument to colored soldiers. 

In 1924 he introduced a bill appropriat- 
ing $10,000,000 for relief of distressed and 
starving women and children of Ger- 
many. This became a law. Another bill 
created a national home for the Jewish 
people in Palestine. It became a law 
September, 1922. 

Fights Communism 

He has been one of the principal lead- 
ers in the fight against communism, and 
introduced a bill providing for an investi- 
gation of conditions in Mexico where 


‘communism is attempting to eradicate 


religious belief. 

He has supported social and humani- 
tarian reforms having to do with labor 
conditions. He is author of a bill pro- 
moting our representative in Poland 
from a minister to an ambassador. An- 
other bill provided for erection of an 
American Embassy at Warsaw. 

In a letter Congressman Royal C. 
Johnson gave these points as to Mr. 
Fish’s qualifications, fitness and record 
for President: 

“He introduced and passed through 
Congress a resolution extending congrat- 
ulations on the hundredth anniversary of 
the independence of Greece. The official 
magazine of the Order of Aheppa has 
publicly thanked him, has publicly sup- 
ported him, and he has been officially in- 
vited to Greece at the expense of that 
Government, an invitation which he could 
rot accept” . 


“He has the support of a vast group 
of American Italians. Part of this is due 
to the fact that many Italians who en- 
listed or were drafted into the American 
Army were discharged abroad and re- 
mained in Italy until they could not leg- 
ally return to the United States. Mr. 
Fish led the fight for the passage of a 
law which allowed thousands of fathers 
and mothers of naturalized World War 
veterans to be admitted to the United 
States, regardless of the quota; that is, 
the fathers and mothers of those soldiers 
who had honorable discharges. 

“He represents a dairy and agricultural 
district, and is a member of the National 
Grange and Farm Bureau Federation, 
and has shown both sympathy and inter- 
est in the farmers’ problems of the Mid- 
dle West. He insists that the Republican 
Party present a constructive substitute 
for the A. A. A. before attempting to 
abolish it. 

Able Speaker 


“He is a_ skilled and fluent public 
speaker on both platform and radio and 
has one of the most pleasing radio voices 
in the United States. In addition, he 1s 
sinart enough to write his own speeches. 

“He lives in Franklin Roosevelt’s dis- 
trict, has led his ticket overwhelmingly 
every year he has run, carried his dis- 
trict in 1932 by 17,618 votes, increased his 
majority 2.000 votes in 1934. and led the 
Renublican candidate for Governor by 
16.000 votes. In this connection, let me 
call your attention to what we know, 
which is that no one can tell why a man 
can secure votes. We know he either 
can or he cannot. and it has heen demon- 
strated that neonle do vote for Fish. He 
was one of the few Coneressmen to run 
ahead of President Coolidve in 1924 and 
of President Hoover in 1928. 

“More than 50 members and ex-mem- 
bers of Congress who knew him have 
alreadv endorsed him. and a voluntary 
campaien committee has recently been 
formed.” 


Taxation Views 


Congressman Fish has made a number 
of speeches against exorbitant and un- 
inst taxation. Quotations from one ad- 
dress follow: 

“T am out of sympathy with this mid- 
summer madness to swat the ultra rich 
as obnoxious flies to he crushed at any 
cost. It is a snecies of class discrimina- 
tion almost amounting to class hatred 
that is un-American and destructive of 
property rights. I have no obiection to 
a reasonable increase in the inheritance 
tax on the great fortunes. hut what is 
nronosed is confiscation, and jn manv in- 
stances. hetween the estate and inheri- 
tance taxes. exceeds 90%. 

“Mv obiection to the increase in the 
already hich income taxes on the ultra 
rich is that it drives surnlus capital awav 
from private industry and charitable in- 
stitutions into tax-exempt securities or 
bv taxes into the Federal Treasury. It 
creates a vicious circle depriving private 
industry of much-needed capital. The 
main need of the country is the free flow 
of private capital into industry to turn 
the wheels and employ labor. What will 
happen, if this confiscatory bill is passed, 
to colleges, hospitals, museums, libraries, 
and other institutions supported by pri- 
vate philanthrophy? The bill strikes a 
terrific blow at the development of pri- 


(Continued on Page 22) 
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Insurance Press at 

Blue Goose Meeting 
DISCUSS GROUP LIFE PLAN 
Seven New Members Inducted; Pay 


Tribute to Past Most Loyal 
Gander of Pond 





The meeting of the New York City 
Pond of the Blue Goose held in Newark 
last week was a testimonial dinner to 
Clarence Axman, editor of The Eastern 
Underwriter, immediate past most loyal 
gander of the pond. Insurance news- 
papermen were present as guests. Samuel 
A. Mehorter, past most loyal grand gan- 
der, inducted seven new members. 

In the business meeting important dis- 
cussion arose concerning the insurance 
plan of the Old Line Life proposed to 
replace the plan of the Lincoln National 
Life which terminates December 31. Fol- 
lowing the report of the insurance com- 
mittee it was moved that final action be 
deferred. 

The pond paid tribute to the memory 
of Owen J. Prior, late president of the 
Standard Fire of Trenton, who was a 
past most loyal gander of the New York 
pond. 

At this meeting, set aside in tribute 
to members of the insurance press, 
speakers were A. W. Duffield, chief of 
the speakers bureau, New York Times; 
Mark H. Hawley, WOR news commenta- 
tor, and Lieutenant George Warwick, 
cartoonist and chalk news caster. 

Edward W. Dart, most loyal gander, 
presided at the meeting. Presentation of 
Mr. Axman’s pin as past most loyal gan- 
der was made by Thomas B. Donaldson, 
also a past most loyal gander and former 
insurance commissioner of Pennsylvania. 
Fred L. Bross led the singing. New 
members are these: 

W. H. Gould, reinstated; Ernest A. 
Merkel, received by petition of flight 
from Empire State Pond; John J. Casey, 
special agent, North British & Mercan- 
tile; George Seyfried, Marsh & McLen- 
nan; Albert E. Thyselius, Hooper- 
Holmes Bureau; Silas R. Franz, Service 
Review, Inc., New York; J. LeRoy Clark, 
Hooper-Holmes Bureau, and Warren E. 
Collins, Hooper-Holmes Bureau. 





Settlement Reached on 
Birmingham U. & O. Loss 


A compromise settlement of the use 
and cccupancy insurance loss resulting 
from the fire which destroyed the depart- 
ment store of Loveman, Joseph & Loeb, 
Birmingham, Ala., on March 10, 1934, has 
been reached, the sum being $207,000. 
The loss on the building, stock and furni- 
ture and fixtures was settled for $750,000 
within a short time after the fire but 
there was disagreement over what the 
companies owed under their use and oc- 
cupancy policies. The assured claimed a 
total net loss of $332,212, whereas the 
companies offered less than half that fig- 
ure. The case went to court and a jury 
awarded the assured $247,000, which the 
companies again opposed. 





ISSUES PRIMER FOR PRODUCERS 

H. R. Teitrick of Harrisburg, Pa., has 
published “The Fire and Marine Insur- 
ance Primer,” officially approved by the 
New York Insurance Department. This 
book contains over 300 fundamental ques- 
tions on licenses, laws, ethics, the stan- 
dard fire policy and also questions on 
important clauses used with the fire pol- 
icy. Emphasis is also placed on inland 
marine policies. This book is published 
following the announcement of the Penn- 
sylvania Insurance Department that it 
Proposes broadening the field covered by 
the examinations for agents’ and brokers’ 
licenses. 





ON FIRE ASS’N BOARD 
Alexander C. Cassatt, vice-president of 
the Western Saving Fund Society of 
Philadelphia, has been elected a member 
of the board of directors of the Fire 
Association of Philadelphia and the Reli- 
ance of Philadelphia. 

















seers shopping season and 
Christmas giving bring a new crop 
of prospects for Fur and Jewelry 
Floaters and other forms. North 
America Agents find their selling 
job simplified and accelerated with 
the aid of our attractive folders, 


effective sales letters and news- 


paper advertisements. 


See our full-page advertisement in the December 2nd 
issue of Time, December 7th issue of The Saturday 
Evening Post and December issue of Fortune. 


Insurance Company of 
North America 
PHILADELPHIA 


and the 


Indemnity Insurance Company of North America 
write practically every form of insurance, except life. 


Founded 1792 








100th Anniversary of 


This week marks the 100th anni. 
versary of the great fire of New York 
City which started on December 16 
1835. Nearly 600 buildings were ¢¢. 
stroyed in the mercantile section 
around Wall Street and several fire 
insurance companies were ruined by 
the losses. The fire originated in the 
store of Comstock & Adams in Mer.| 
chant Street, which led from Hanover! 
to Pearl Street, and spread over nine.| 
teen blocks on and back from the 
East River front. Losses exceeded 
$18,000,000 and the fire lasted two 
days. 








N. Y. ACCOUNTANTS ELECT 





A. R. Matthews, Pacific Fire, Is Noy 
President; Others Officers and 
Executive Committee Named 


The Insurance Accountants Associa. 
tion, New York, at its December meeting 
elected the following officers: president 
A. R. Matthews, Pacific Fire; first vice. 
president, E. L. Coffill, Hanover Fire 
second vice-president, E. S. Stryker 
Firemen’s; treasurer, F. W. Maasen 
London Assurance, and secretary, E. ¢ 
Crapser, Pacific Fire. 

There were some changes in the execu. 
tive committee also, Everard P. Smith 
whose term expired, being re-elected t 
serve for the unexpired term of A. R 
Matthews. Mr. Angus and Mr. Scott 
were elected to serve on the executive 
committee for a term of three years re. 
placing Mr. Smith and C. L. Henry. The 
executive committee is now made up a 
follows: 

John Koenig, Royal Exchange; Ever. 
ard P. Smith, Norwich Union Fire: 
Edward H. Bigge, Yorkshire; Robert ( 
Angus, Northern Assurance; Frank R 
Scott, New York Underwriters. 





Massachusetts Insurance 
Society Re-elects Officer 


[The Insurance Society of Massacht- 
setts last week re-elected all its officer 
at the annual meeting held at the Parker 
House in Boston. C. Frank J. Harring 
ton of O’Brion, Russell & Co., Boston, i 
president. 

The other officers are: Frederick A 
Bailey of Field & Cowles, vice-president 
Andrew S. Nelson of Kaler, Carney, Lif 
filer & Co., second vice-president ; Franci 
J. O’Gara of John C. Paige & Co., thiri 
vice-president, and Fred J. Devereux «i 
Patterson, Wylde & Windeler, secretary: 
treasurer. 

Directors elected for two-year term 


are: 

Harold A. McKenna of the Londo 
Guarantee & Accident Co.; Frank Buteh- 
er of O’Brion, Russell & Co.; William A 
Sturgis of the North British & Mercat- 
tile Insurance Co.; John H. O'Neil 0 
Russell, Fairfield & Ellis, and F. Clayto: 
Elliott of the Aetna C. & S. 

Charles H. Nudd of Rogers & Howe 
was re-elected as trustee for three years 
and John T. Corr of Patterson, Wylde & 
Windeler and Edward A. Quain of Franl 
Solomon & Co. were renamed auditors 














BRIDGEPORT AGENTS MEET 


The Bridgeport (Conn.) Association 0 
Insurance Agents held its fifty-four! 
annual meeting last week and electt! 
Elwood W. Randolph as presideg @ 
succeed John Carraher. Arnold A. Né 
was elected vice-president and W. 4 
Winter was re-elected secretary-treasil 
er for the twenty-third time. Insurant 
Commissioner Blackall of Connectict} 
addressed the meeting. 





GEO. H. DUXBURY LOSES MOTHEE 

Friends of George H. Duxbury, sect 
tary in charge of the Western depatt 
ment of the North British & Mercantil 
are extending him sincere sympathy 
the loss of his mother, who died last F 
day in Teaneck, N. J. 





December 


——— 
== 











pecember 20, 1935 





























































ity Fire 
Oth anni. 
New York 
ember 16 
were de. 
= Section | 
veral fire | 
ruined py| 


in al @ A SALUTE TO THE STATE OF 


L Hanover | 
ver Nnine- 

from the et) 
exceeded 

Sted two ae LT 


nat é aw 2 oN rs 
:LECT A) Hf TOPE 


e, Is Now 
rs and 


amed 





s Associa. 
er meeting 
president 
first vice. 
over Fire 


. Stryker 
- Maasen * 
tary, E.G ss 

isla 


the exec. 
P. Smith 
-elected t, 


1 of ALR 
Mr. Scott 
executive 
> years re 
fenry. The 
1ade up as 


ge; Ever. Kansas has 82,158 square miles ..............0000000: 2.71% of the U. S. 


ion Fire: 


Robert ( Kansas has 1,880,999 population ...........-....++-2008: 1.53% of the U. S. 
, rank R Kansas has 46,975,647 acres divided into 166,042 farms. 











The State of Kansas, in almost the geographical center of the United States, is 
ce essentially agricultural, although its natural wealth is extremely important, es- 
Officers pecially in coal, petroleum and natural gas. In 1933, 57,504,000 bushels of wheat 
Massachu- and 80,431,000 bushels of corn were harvested. Cheap and abundant feeds and 
rd Fe pasturage, with a mild climate, good water and nearness to market make Kansas 
Ben one of the four greatest cattle producing states. 

; 4 Kansas pays $4,959,713 annually to the old established stock fire 
meee insurance companies to insure its property against fire loss— 
rae 1.08% of the fire insurance premiums of the United States. 
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Retired Yorkshire Leader 
Dies at His Home in York 





SIR JAMES HAMILTON 


Sir James Hamilton, who retired in 
1933 as managing director of the York- 
shire and more recently from the office 
pf chairman of the company at the home 

ffice in England, died at his home in 
York Tuesday morning. Sir James was 
with the company tor over forty years 
and made numerous trips to the United 
States, three of his birthdays having 
been spent in New York. Elected to the 
board of the Yorkshire in 1910 he be- 
came managing director in 1922, Frank 
& DuBois of New York are United 
States managers of the Yorkshire. 





Separate Adjustment Bureau 
Unit Proposed for Boston 


The committee on adjustments of the 
National Board of Fire Underwriters has 
submitted to member companies a re- 
vised plan for handling adjustment of 
losses in the Boston area. The plan 
provides that the personnel of the Bos- 
ton office of the Fire Companies’ Adjust- 
ment Bureau will be arranged so that 
there will be a manager handling adjust- 
ments in the Boston area, entirely sep- 
arate from the remainder of the New 
England territory. He will be responsi- 
ble directly to headquarters of the 
F.C.A.B. in New York. The Bureau will 
use adjusters recommended by the com- 
panies or Boston agents when such ad- 
justers are registered with the Boston 
office of the bureau. The plan to be- 
come operative has to receive the ap- 
proval of companies writing 80% of the 
fire premiums in Boston and the metro- 
politan area there. 





WORKING ON RESEARCH BUREAU 

The conference committee of the Na- 
tional Association of Insurance Agents, 
Kenneth H. Bair chairman, will proceed 
with negotiations for a research bureau 
as proposed by a group of company ex- 
ecutives. This it is believed will be the 
first step of a progressive cooperative 
program. 


AGENTS TO MEET IN ATLANTA 
‘ The National Association of Insur- 
ance Agents will hold its mid-winter 
meeting at the Atlanta-Biltmore Hotel, 
Atlanta, Ga., Tuesday, April 7, to Thurs- 
day, April 9, inclusive. 





NATIONAL UNION MEETING 
The annual meeting of stockholders of 
the National Union Fire will be held at 
the home office in Pittsburgh on Monday 
afternoon, January 13. 

















We extend to you the Season’s 
most Hearty Greetings and 
may the New Year bring 

to you a full measure 


of Good Health and 
Prosperity 





NORWICH UNION 


FIRE INSURANCE SOCIETY, LTD. 


75 Maiden Lane, New York 
HART DARLINGTON, Manager 


EAGLE FIRE COMPANY 
of New York 


Incorporated 1806 


75 Maiden Lane, New York 
HART DARLINGTON, President 


The Oldest New York Insurance Company 


NORWICH UNION 


INDEMNITY COMPANY 


75 Maiden Lane, New York 
HART DARLINGTON, President 


In NORWICH UNION there is strength 








COMPANIES 


= =—=" 
Institute and Library 
Enlarge Quarters Her 


Both the Insurance Institute of Ame; 
ica, Inc., and the Insurance Society of 
New York have enlarged their headquar. 
ters in New York. The Institute ha 
moved from the seventeenth floor at a) 
John Street to larger quarters on the 
eighteenth floor of same building, Ei. 
ward R. Hardy, secretary of both th 
Institute and the New York Society, j, 
in charge of the office of the former, The 
New York Insurance Society has secured 
one of the rooms across the hall from the 
library on the fourteenth floor at 1 
William Street and Miss Maude E. Inch 
assistant secretary, is now located there 
The reading room at the library will pe 
transferred to Miss Inch’s former office 
the George C. Howe Room, and Mis 
Mabel Swerig will have her office in the 
George W. Babb Room, until now used 
as the reading room. 


OPPOSE CONN. BANK INSURANCE 

Local agents in Hartford are still pro. 
testing against the action of Bank Com- 
missioner Walter Perry in placing the in. 
surance on properties taken over by the 
State banks in receivership, and particu. 
larly with only one insurance company, 
The Aetna (Fire) now gets this business, 
retaining 20% and reinsuring the remain- 
der. The agents of other companies con- 
tend that this move takes just so much 
business from their control. The Bank 
Commissioner defends his action on the 
grounds of economy and efficiency. The 
Hartford agents may take up the matter 
with President Thomas A. Sturgess of 
the Connecticut Association of Insurance 
Agents. 


CANADIAN ASS’N MEETS 

The first meeting of the Canadian Un- 
derwriters’ Association, replacing the 
usual semi-annual meeting of the Can- 
adian Fire Underwriters’ Association, 
was held in Montreal on Tuesday. Jphn 
Holroyde, manager for Canada of the 
Commercial Union Assurance, presided. 
It has been decided that in place of the 
original plan of a general manager, with 
a secretary each for the Ontario and 
Quebec territories, operations will be in 
the hands of two provincial managers. 








N. B. & M. AGENTS 60 YEARS 


Humphrey & Vandervoort of Tona- 
wanda, N. Y., were visited last week by 
Secretary Robert T. Stewart of the 
North British & Mercantile, who pre- 
sented the agents with a handsome elec- 
tric clock in commemoration of their 
sixtieth anniversary as representatives ol 
the company. State Agent P. M. Taylor 
assisted in the presentation. 


OPENS OWN UTICA OFFICE 


Miss Alice L. Kienle has opened an 
insurance office in Utica and will deal 
in all lines of fire insurance. Miss Kienle, 
who for the last ten years has been con- 
nected with Whitney A. Clark, Inc., as 
secretary of the company, will continue 
in the same capacity, but will conduct 
her own insurance business separately. 


FRED A. VOSE’S NEW POST 


Frederick A. Vose, for more than 4 
quarter of a century in the local agency 
business in Providence, R. IL. is now 
associated with the office of Gamwell & 
Ingraham of the same city. This agency, 
founded in 1904, has a high reputation 
and has represented several companits 
for nearly thirty years. 











FIFTY YEARS IN INSURANCE 
Walter R. J. Smith of the Boston firm 





of Kimball, Gilman & Co., managers 0 
the Boston department of the Pennsyl- 
vania Fire, recently completed a_ half 
century of service in insurance. 


THOMAS R. MOSES DEAD 
Thomas R. Moses, an insurance agen! 
of Denville, N. J., and chairman of the 
public safety committee of Denville 
Township, died last week. 














Secured 
irom the 
at 100 
E. Inch, 
-d there 
r will be 
er Office, 
nd Miss 
e in the 
OW used 


RANCE 
still pro- 
nk Com- 
g the in- 
t by the 
particu- 
company, 
business, 
> remain- 
nies con- 
so much 
he Bank 
n on the 
ney. The 
1 matter 
irgess of 
[nsurance 


ETS 

dian Un- 
cing the 
the Can- 
sociation, 


presided. 
ce of the 
ager, with 
tario and 
will be in 
anagers. 


EARS 
of Tona- 
- week by 
t of the 
who pre- 
some elec- 

of their 
itatives ol 
M. Taylor 


FFICE 
pened an 
will deal 
iss Kienle, 
been con- 
k, Inc., as 
1 continue 
Il conduct 
parately. 


POST 


re than 4 
cal agency 
[., is now 
;amwell & 
his agency, 
reputation 
companies 


RANCE 
joston firm 





December 20, 1935 






































eo oor 


EIGHTY YEARS FAITHFUL PERFORMANCE 








Paralleling the vast increase in 
founded in 1855 by a group © 
fighting from man drawn, hand pumps to high speed motor apparatus. 
Keeping pace with the progress of America, the 
loyal support of its agents and policyholders, 
a proud record of EIGHTY YEARS OF FAITHFUL PERFORMANCE 
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Firemen's Insurance Company of Newark, N.J 1855 Milwaukee Mechanics Insurance Company 1852 

The Girard Fire & Marine Insurance Co. 1653 National-Ben Franklin Fire Insurance Lo. 1666 

The Mechanics Insurance Co. of Philadelphia 16854 The Concordia Fire Insurance Co. of Milwaukee 1670 

Superior Fire Insurance Company 1671 The Capital Fire Insurance Company 1666 

The Metropolitan Casualty Insurance CoofNY 1874 Commercial Casualty Insurance Company i909 
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TALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 








Last week I received the following let- 
ter from H. S. Visscher, special agent of 
the Royal-Liverpool groups, with head- 
quarters at Rochester. 

“Dear ‘Baron’: 

“I have the page from The Eastern 
Underwriter of December 6th which you 
so kindly sent me. ; 

“Just a short time ago in going through 
my desk I came across the notes that I 
made for the Roast at the Blue Goose 
dinner at the Frontenac. I had a lot of 
fun that night and your article again re- 
calls that event. 1 remember that the 
year after my Roast you came through 
with a good stunt, having pictures of 
some of the prominent members of the 
field at that time, 1909. Al King, then 
of N. Y. Underwriters agency, who was 
at that time an office-mate, had the pic- 
ture you drew of him and I can recall it 
now in his office, I saw it, of course, 
many times. Those pictures were very 
clever.” (These pictures are scattered 
over the field now, some in agents’ of- 
fices, notably Joe Geyer’s in Northrup 
office at Syracuse, Joe is singing one of 
his favorite songs). “At the meeting at 
the Frontenac I recall your brother, the 
architect, was present. 

“I keep very well and hope you do, and 
I thank you very much for remembering 
me. 


“Yours,” 
* . * 
How F. C. Wieland Demonstrated His 
Ability 


Years ago when Ferdinand C. Wieland, 
now of the Loyalty Group, was an at- 
taché of the Germania’s branch office at 
Newark, N. J., George C. Plume, mana- 
ger, the latter wished to go to Europe 
and turned over the management of his 
office to another next in command, with 
the sanction of the company. Things 
immediately commenced to get clogged 
up; then Mr. Wieland, relatively a minor 
employe, desiring to serve the company 
well, took the initiative and telephoned 
directly to Mr. Schumann, then presi- 
dent of the Germania, telling him in 
what muss conditions were. 

Mr. Schumann, characteristically, lis- 
tened attentively, and then asked who 


it was that was speaking. Mr. Wieland 
replied simply and modestly. “You take 
charge immediately,” was Mr. Schu- 


mann’s reward to Mr. Wieland for his 
conscientiousness and initiative, which, 
being a big man, was his way of re- 
warding men who had the courage to 
speak plainly to him in the interests of 
the company. Mr. Wieland soon after 
that became our special agent of the 
Germania-N. L. and was well on his way 
to higher honors when a change took 
place in the management long after Mr. 
Schumann’s death. 
* ” + 
A Joke on an Adjuster 

Isaac Small of Ilion, N. Y., a very com- 
petent independent adjuster in New York 
State, in the nineteen hundred and ten’s 
(especially on stocks, he having been in 
the employ of the Western Salvage Co.) 
was on many losses with me. He han- 
dled many of the Firemen’s larger claims 
and I came in contact with him often. 
He used to reduce his expenses by using 
my room, when he had to stay in Utica 
on a loss with me, and he smoked a 
pipe. One day he set my waste-paper 
basket on fire, although he always told 
people to be careful with matches. I 
told him that I was perfectly willing to 


help him with the use of my room, but 
that I drew the line at his setting my 
room on fire, as he had done that day. 
A peppery little man, but he had no 
“come-back” ready at that time. 
* * * 
Hotel Managers Please Note 

I have suggested to some hotels that 
not to annoy guests who do not want to 
hear the sissy radio love singers and cute 
radio lectures and silly humorists, that 
they have a radio room especially for 
those fans that sit by the hour listening 
to a lot of blah, and not annoy people 
who want to carry on a business or per- 
sonal conversation of their own, and can’t 
hear themselves amid the blare. 

+ * . 
“Philanthropest” 

Among the coined words one reads or 
hears about nowadays, the following is a 
good one: Philanthropest: A man who 
is philanthropically inclined, but-tries to 
make you swallow the well-meant philan- 
thropic spirit, with his fixed unwelcome 
ideas wrapped around his philanthropy, 
or not accept at all. A form of pest. 

* * 


What Some Specials Expect 

It is of course a fieldman’s duty to get 
along with his agents; that’s what he is 
paid for, viz., being a buffer, but some 
who have never been away from home 
offices think that all a special agent has 
to do is to announce his coming, and 
that then the agent will meet him with 
a brass band at the depot, escort him 
to his office and then tell him he can 
have just anything the company wants, 
going through his desk drawers and fil- 
ing cases and turning them inside out. 


Vineland, N. J., Agency 
Opens Branch in Atlantic City 


The Vineland, N. J., agency of Brit- 
ton-Heritage & Ackley has opened a 
branch office in Atlantic City. This firm 
which was formed about a year ago by 
Russell S. Britton of the Russel S. Brit- 
ton Agency of Haddonfield, N. J., gen- 
eral agents of the Columbian National 
Life; J. Paul Heritage, prominent busi- 
ness and insurance man of Vineland and 
formerly professor at Temple University, 
and Charles W. Ackley, Democratic can- 
didate for Congress in the last election. 

The Atlantic City office will in addition 
to real estate and auctions handle all 
forms of insurance and plans are now 
being consummated by Mr. Britton for 
expansion and announcement will be 
made as to the fire and casualty compa- 
nies that will be represented. The firm 
will be district managers for Atlantic 
and Cape May Counties for the Colum- 
bian National Life of Boston. 

Both Mr. Britton and Mr. Heritage 
have had years of experience in all forms 
of insurance. Mr. Britton was formerly 
an official of a fire insurance company 
in New York City and later resident 
manager of a New York casualty com- 
pany in Philadelphia prior to forming 
the Russell S. Britton Agency. Mr. Her- 
itage was owner of one of Vineland’s 
largest agencies for many years and sold 
his interest in the business several years 
ago in order to devote full time to life 
insurance. 

George H. Fowle, who for many years 
was associated with the Lumbermens 
Fire of Philadelphia as special agent in 
New Jersey, has been made agency su- 
pervisor of the Russell S. Britton Agency. 
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A Tribute to E. H. Hornbostel 


Editor, The Eastern Underwriter: 

There happens to be a very noted 
broadcaster who daily speaks on what is 
termed, “The Human Side of the News.” 
Most of us have listened in and I am 
sure have enjoyed these short fifteen 
minutes exceedingly. 

This brings to my mind that for some 
years past, columns have appeared each 
week in The Eastern Underwriter, the 
contents so allied to the Human Side 
that it would not be amiss to say some- 
thing about the author of these episodes 
and his pleasing articles in your paper. 

Edward H. Hornbostel, better known 
as just “Ed” and “Baron” to the boys 
in the New York State field, has been 
with us for many years and has held all 
the principal offices of the various in- 
surance associations in New York State, 
and is still going strong, so why wait 
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LUDLUM, BENDER & SIMMONS 
Incorporated 
11 WEST 42nd STREET 
NEW YORK CITY 








until he retires to say what one thinks 
about the man? 

Let us therefore give him credit and 
ask him to continue to give us the en- 
joyment of his thoughts. It has flashed 
across the mind of the writer (just 
flashed however) that he may have miss- 
ed his calling, then quickly I banished 
the thought from my mind, knowing full 
well that there has never been a more 
thorough all around student of insur- 
ance in New York State field, than this 
same E. H. H. 

So to me, and I am sure I voice the 
sentiments of many others, he is a com- 
bination of a GOOD FELLOW, a GEN- 
TLEMAN, INSURANCE MAN and a 
WRITER of GOOD THINGS and here’s 
to his continued success in all the ac- 
alates of a SQUARE SHOOT- 


Lucius G. Leonard. 
Dec. 17, 1935. 





Hamilton Fish, Jr. 


(Continued from Page 17) 


vate industry and shakes confidence in 
our entire economic system based on 
private enterprise and reasonable profit. 
It will kill the goose that lays the golden 
eggs and drive capital out of the United 
States and into foreign lands to compete 
with American labor. It is well said that 
the power to tax is the power to destroy. 

“In debating with Upton Sinclair a 
week ago he stated publicly that the 
President had promised him that he 
would come out for production for use 


and not for profit, which is-another name © 


for socialism. At the time I gave little 
attention to the statement, but the con- 
tents of his soak-the-rich tax bill leads 
inevitably to the destruction of private 
initiative, enterprise, and the profit sys- 
tem.” 


HAIL FUNDS LACK CASH 


The Nebraska state hail insurance bu- 
reau has not paid any of its losses for 
1935. Collections on farmers’ notes have 
been unexpectedly large and it is prob- 
able a percentage of the loss claim will 
be paid out of funds on hand, future pay- 
ments being dependent upon moneys col- 
lected. Losses were unusually large, ex- 
ceeding $94,000. Final payments wil! 
probably not exceed 30% of each claim. 


HUDSON COUNTY ASS’N PARTY 


The Hudson County Unedrwriters 
Association met last Thursday evening 
at the Hotel Plaza in Jersey City and 
had as guests special, state and general 
agents of New Jersey. Mrs. C. B. Nolan, 
president of the association, presided and 
one of the speakers was Leon A. Wat- 
son, expert of the New Jersey Schedule 
Rating Office. Dinner was followed by 
dancing. 4 
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Robert F. Wright Completes Ten 
Years As Head of N. Y. City Agency 


who operates The 
William Street, 


Robert F. Wright, 
Wright Agency, 136 
rounded out ten years as an agent on 
December 16. In the decade since its 
establishment as a country-wide binding 
agency his organization has grown in 
size and prestige and for some time has 
rated prominently among New York un- 
derwriting offices. Its facilities now, as 
for several years past, embrace city, sub- 
urban and country-wide fire, automobile 
and inland marine, and each department, 
writing a substantial volume, stands on 
its own feet. ’ 

The rise of this agency to its present 
proportions has in no way been spectacu- 
lar, nor the result of fortunate circum- 
stances or anything that might be 
looked for as a reason for marked 
achievement other than that of well di- 
rected energy. It has made steady and 
continuous progress, and while the diffi- 
cult conditions of the depression years 
doubtless made the road harder, they 
have not deterred the agency im its up- 
ward climb. 

Calls on Brokers Every Day 

Reminiscent of the methods of suc- 
cessful life insurance agencies, the devel- 
opment of Mr. Wright’s organization re- 
flects the wisdom of definite planning. 
Having made suitable provision for the 
proper handling of business entrusted to 
his agency, he has never lost sight of 
the importance of continuously develop- 
ing new business while doing everything 
practical to hold that already obtained. 
Therefore, while a portion of his own 
time must necessarily be spent in the 
office, he adheres rigidly to the rule that 
he made for himself long ago, which re- 
quires that he personally call on a speci- 
fied number of brokers each day irre- 
spective of what unexpected matters may 
intervene. 

The calls—made by himself and other 
members of the staff—are always planned 
ahead, and a record of each day’s calls 
kept for future action. Thus, all leads 
are followed up religiously. It is largely 
through such systematic planning and 
the energetic execution of same that Mr. 





H. A. ies With American’s 
Office in New York City 


Henry A. Buse has been engaged to 
handle engineering and schedule rating 
at the American Insurance Co.’s New 
York office, 90 John Street, of which 
Charles E. Wickham is manager. 

Having had long and varied experience 
as an insurance engineer, Mr. Buse is 
well qualified for his new duties. After 
six years with Crum & Forster he be- 
came a free lance and as such was com- 
missioned by the Western Oil Co. to 
make a complete survey of both fire and 
accident conditions at their various 
plants along the eastern coast, and by a 
number of southern cities in connection 
with fire prevention work. His experi- 
ence also includes two years with the 
Fire Association, during which he served 
as engineer and installed a service de- 
partment at the company’s New York 
office. 





Blank & Stoller 
WRIGHT 


ROBERT F. 


Wright’s agency finds itself, as it em- 
barks upon its eleventh year, in a condi- 
tion that promises continued progress. 
The agency started with the country- 
wide binding representation of the Com- 
monwealth. For out-of-town business it 
now also represents the Equitable Fire 
& Marine and the Scottish Union & 
National. The metropolitan department 
was opened in November, 1928, with the 
representation of the Cosmopolitan. Two 
(Continued on Page 31) 


S. M. Kookogey Makes» 
New Connection Here 


LONG IN BROKERAGE FIELD 





Becomes Manager of Fire and Marine 
Departments of Flynn, Harrison & 
Conroy, 99 John Street 





Expansion in the fire and marine de- 
partments of Flynn, Harrison & Co=roy, 
insurance brokers, 99 John Streei, has 
resulted in the appointment of S. M. 
Kookogey to the position of manager of 
these departments. He has relinquished 
his interest in S. M. Kookogey & Son, 
formed last March, and this business will 
henceforth be operated by his son. 

Mr. Kookogey entered the insurance 
business in 1900 with the American Sure- 
ty. He established his own brokerage 
office in 1908 and subsequently organized 
the firm of Kookogey & Hook, which 
continued up to 1922. 

Other additions to the fire and marine 
personnel of Flynn, Harrison & Conroy 
are contemplated. This firm was estab- 
lished in 1920 by the late Joseph A. 
Flynn, who had been executive head of 
the Fidelity & Deposit’s New York plant, 
and John T. Harrison, who had been 
Mr. Flynn’s assistant. Wm. H. Conroy 
entered the partnership a few years later, 


resigning, at the time, the New York 
vice-presidency of the Massachusetts 
Bonding. Wm. Carle Thomas, who 


joined the firm a few months after its 
inception in 1920, was made a partner a 
few months ago, following the death of 
Joseph A. Flynn. 


MERGES WITH MITCHELL MAY 


Michael Gold, 89, to Continue in Busi- 
ness; Paul and LeRoy Gold 
Vice-Presidents 
With the election of Paul and LeRoy 
Gold to vice-presidencies in the Mitchell 
May, Jr., Co., Inc., insurance brokerage 
house at 75 Maiden Lane, announcement 
has been made of the merger with that 

firm of Michael Gold & Company. 

Michael Gold, founder of the latter 
firm and father of Paul and LeRoy Gold, 
will also be affiliated with the Mitchell 
May, Jr., organization and will continue 
to engage actively in business in spite of 
the fact that he will celebrate his nine- 
tieth birthday in January. He will cele- 
brate, also, his sixtieth wedding anni- 
versary within a few days. 

The Michael Gold business was estab- 
lished in 1890 and subsequently became 
a. Gold & Son and later Michael 
Gold & Company. The Mitchell May, 
Jr., Co., Inc., was formed about ten years 
ago. Arthur H. Pelterson is president 
and Mitchell May, Jr., treasurer. 
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APEX AGENCY APPOINTED 





Gets London & Provincial For Brooklyn 
and Suburban; P. Levine and §. 
Gladstone Head Agency 


The Apex Agency, 137 Montague 
Street, has been appointed Brooklyn and 
Long Island suburban agent for the Lon- 
don & Provincial of the Yorkshire group, 

Formed January 1 of this year by 
Philip Levine and Saul Gladstone, the 


Apex Agency has been experiencing 
healthy month by month volume in- 
creases. The agency started with the 


representation of the Minneapolis Fire 
& Marine, which it has for Brooklyn 
fire, automobile and inland marine, and 
the North British & Mercantile, for 
which it is automobile fire and theft 
agent. The London & Provincial will 
provide desirable additional facilities to 
meet the present increased capacity re- 
quirements of the office. 





Second N. Y. Brokers Course 
Will Begin on January 20 


The Insurance Society of New York, 
Inc., announces that the second insur- 
ance brokers’ qualification course for the 
State of New York will begin on Mon- 
day, January 20, and end on Wednesday, 
May 6. Lectures will be held twice a 
week, on Monday and Friday evenings, 
from six to eight o’clock, in the auditor- 
ium of the Travelers on the eighth floor 
of 55 John Street. The fee will be $40, 
payable in advance. A text book will be 
furnished each student (a choice of one 
of three), and the use of the library dur- 
ing the duration of the course will be 
permitted. Registration will open on 
Monday, January 13. 


Mainly Personal | 


Chas. H. Belknap, New York metro- 
politan territory supervisor at the home 
office of the National Fire of Hartford, 
recently celebrated his fortieth anniver- 
sary with that company. Members of 
the staff took advantage of the oppor- 
tunity to express their esteem by pre- 
senting him with a complete fishing out- 
fit for both fresh and salt water casting 
and angling. 


Wm. J. Manning, of Albert B. Liell, 
Inc., and the Liell Agency, Inc. 0 
Brooklyn, and the Liell-Fuss Agency, 
Inc. of New York, returned yesterday 
from a Bermuda trip. 

* * * 

Stewart B. Hopps, who underwent 4 
sinus operation last week, is making 
speedy progress and is expected back at 
his 80 John Street office shortly. 

e x @ 

Alfred A. Snyder, manager of the sub- 
urban department of the Pioneer Agency, 
Inc., 116 John Street, is to be married 
on December 22. 











* * 








Decem 

















20, 1935 









ae 


TED 


Brookl 
nd §. ™ 
7 
Montague 
yklyn and 
the Lon- 
re group, 
year by 
‘one, the 
eriencing 
lume in- 
with the 
olis Fire 
Brooklyn 
rine, and 
tile, for 
nd theft 
cial will 
ilities to 
acity re- 


purse 
ary 20 
w York, 
1 insur- 
- for the 
nm Mon- 
Inesday, 
twice a 
venings, 
auditor- 
th floor 
be $40, 
will be 
of one 
iry dur- 
will be 
pen on 


| 


metro- 
e home 
artford, 
nniver- 
ers of 
oppor- 
yy pre- 
ng out- 
casting 





. Liell, 
ne. of 
\gency, 
sterday 


vent a 
naking 
yack at 


1e sub- 
gency, 
iarried 





December 20, 1935 


THE EASTERN =n 
J] perwRiTER Gras 











———— 








IS NOW BEING ‘Ebel: pomaee 





EPOSING IN VAULTS < a 


ou 











TAKEN OUT =+ 
TO BE WoRN. ae 


may b 


Overlooked l 


ou owe it to your 
Clients to point out 
the broad cover 
and world wide A 
adjustment 
advantages 


of the of, 


ALL RISKS ‘We 
PERSONAL pose, 
POLICY 





% oo 


issued mn wt 














COMMERCIAL UNION ASSURANCE COMPANY. LTD. 
AMERICAN, CENTRAL INSURANCE COMPANY 
COLUMBIA CASUALTY COMPANY 

CHE PALATINE INSURANCE COMPANYS LID. 


NEW YORK CHICAGO 














ol of a obey of 








i 


vk 





Dsurance Botattion’ | 








“4 
































THE OCEAN ACCIDENT & GUARANTEE CORPORATION LID. 
GHE BRITISH GENERAL INSURANCE COMPANY, LID 
UNION ASSURANCE SOCIETY. LIMITED 


GHe COMMERCIAL UNION FIRE INSURANCE COMPANY 
CHE CALIFORNIA INSURANCE COMPANY 
ATLANTA 


SAN FRANCISCO 




















————_ __ ______ 
PEI ANE DONC RASI, 






December 20, 1935 














Recent Court Decisions 
Compiled by John Simpson 


Author, “The Law Relating to Automobile Insurance” 





Proof of False Statements as to Value 


in Actions on Valued Policies 

In an action on a Florida valued fire 
policy by W. T. Robinson against the 
American of Newark, the Florida Su- 
preme Court held, 163 So. 17, that under 
a provision voiding the policy “in case 
of any fraud or false swearing by the 
insured touching any matter relating to 
this insurance, or the subject thereof, 
whether before or after a loss,” if after 
loss any false answer as to any matter 
or fact material to the inquiry is know- 
ingly and willfully made, it is fraudu- 
lent, and the intention to deceive the 
insurer is necessarily implied. 

Under such a provision, the Florida 
court holds that a company defending 
an action because of its violation may 
plead that, after loss, the insured delib- 
erately made false statements as to the 
value of the property insured, in an at- 
tempt to have the company voluntarily 
pay the loss in full. 

The policy gave the company the right, 
after loss, to call upon the insured to 
make such disclosures in response to its 
investigation of his claim as would en- 
able the company to determine the or- 
igin of the fire and fix the company’s 
liability to pay the insurance. Such in- 
quiry is permissible, not on the theory 
that an overvaluation under the Florida 
statute can per se constitute a defense, 
but on the theory that it may afford 
proof of a motive for incendiarism. 
Judgment for plaintiff was reversed and 
the case remanded. 

* * * 
Insured’s Knowledge as to Falsity of 
Statement as to Cost 

In an action by Antonio Ruggirello 
against the Detroit Automobile Ins, Ex- 
change on an automobile theft policy, the 
plaintiff testified that the agent, on be- 
ing informed that the car had cost the 
plaintiff $1,800, at first refused to write 
a policy for more than $1,400, but that 
the agent later agreed to write an $1,800 
policy when plaintiff stated that the car 
would have cost from $2,300 to $2,500 if 
purchased on time. 

The Michigan Supreme Court, 260 N. 
W. 787, held that it would not necessar- 
ily follow from the plaintiff’s knowledge 
that the application contained the an- 
swer “$2,500” in reply to the question 
“cost to assured,” that the plaintiff knew 
the statement was a falsity, calculated to 
deceive the company and to secure for 
plaintiff more insurance than he was en- 
titled to under the circumstances. Hold- 
ing there was a proper question for the 
jury, the court reversed judgment for 
defendant on a directed verdict and re- 
manded the case for a new trial. 

* 


Discrepancy Between Proof of Loss 
and Verdict as Evidence of Fraud 
The Juneau Store Co. brought action 

in the Federal district court for western 

Wisconsin against the American Home 

Fire and six other insurance companies 

to recover $45,000 due on policies writ- 

ten by them covering a stock of mer- 
chandise destroyed by fire. The total in- 
surance was $56,000, but insured recov- 
ered $11,000 from two Wisconsin insur- 
ance companies in a Wisconsin court. 

The companies’ principal defense was 

based upon the Wisconsin standard fire 

insurance policy, which voids the policy 

in case of fraud or false swearing by the 

insured whether before or after a loss. 
Insured’s sworn proof of loss showed 

a total loss of $72,882. The jury found 

the value of the goods destroyed was 

$33,000, and that no false or fraudulent 
proofs of loss were made. The trial 
court entered judgment for forty-five 


fifty-sixths of the $33,000. Both parties 
appealed. 
Many cases hold discrepancy between 





the amount claimed in the proof of loss 
and in the verdict to be evidence of 
fraud, necessitating a new trial. Many 
others hold a contrary view. The Sev- 
enth Circuit Court of Appeals, 78 F. (2d) 
1001, said that it is the different fact 
situations which account for these vary- 
ing conclusions. It made every possible 
effort to reconcile the two findings of 
the jury, but continued: 

“Under the Wisconsin standard fire 
insurance policy the insured, if he suf- 
fers a loss, must honestly state, under 
oath, the extent of his loss and give this 
information to the insurer. He must not 
make false proofs of loss with intent to 
defraud the insurer. Although the pen- 
alty is heavy and seemingly harsh, it is 
one way of stopping the presentation of 
false, fictitious or inflated claims. False 
and exaggerated claims seemingly go 
hand in hand with incendiarism. The 
court should therefore unhesitatingly act 
to prevent attempted frauds on the part 
of the insured.” 

Accepting the findings of the jury as 
verities, that is, that the loss was $33,000 
and that the insured did not make false 
and fraudulent proofs of loss, and giving 
these two findings their full weight and 
significance, the court found itself un- 
able to reconcile them, and held that the 
verdict was inconsistent and would not 
support a judgment for or against the 
insured. The judgment was therefore 
reversed with directions to grant a new 
trial. 

«€ + * 


Ignorance of Fact of Loss Excusing 
Delay in Giving Notice 

A tornado and storm insurance policy 
covering an apartment building provid- 
ed for notice of loss within ten days. 
In an action on the policy the proof 
showed that the policy had been deliv- 
ered to the mortgagee of the property, 
and that one or more of the plaintiffs 
knew of the existence of the insurance, 
although a certificate of insurance had 
not been furnished to their rental agents, 
and these agents had no knowledge of 
the insurance although they might have 
known of the loss. 

The plaintiffs testified that they had 
no knowledge of the damage to the 
building and the loss under the policy 
until some thirty or thirty-five days 
thereafter, and that they gave notice of 
the loss within a day or two after re- 
ceiving their first information. The 
Georgia Court of Appeals held, Godley 
v. North River Ins. Co., 180 S. E. 385, 
that it was for the jury to say whether 
the notice was given within a reasonable 
time under all the facts and circum- 









stances, and judgment of nonsuit was 


reversed. 
* * * 


Forgery of Indorsement of Check 
For Proceeds of Policy 


In an action by Walter E. Boosel 
against the Agricultural to recover on a 
fire policy the insurance company 
averred that it had paid plaintiff in full 
by its check, which had been indorsed 
by plaintiff and collected from the 
drawee bank. Plaintiff denied receipt of 
the check and averred that if his signa- 
ture was on the indorsement it was a 
forgery. The insurance company then 
brought in the Butler Savings & Trust 
Co. as an additional defendant, averring 
that it was liable over the insurance com- 
pany for the amount of the check, be- 
cause it had guaranteed Boosel’s signa- 
ture indorsed as payee. 

The Pennsylvania Superior Court, 180 
Atl. 21, held that if the check was not 
delivered to plaintiff, as he averred, the 
bank was not liable in any amount to 
him and therefore if the jury found that 
Boosel’s signature had been forged it 
should have rendered a verdict in his 
favor against the insurance company for 
the amount of his loss, $800, with in- 
terest; and if it also found that the in- 
surance company had notified the bank 
of the forgery promptly after its dis- 
covery and was not guilty of negligence 
causing loss to the bank it should have 
rendered a verdict in favor of the in- 
surance company and against the bank 
for the amount. 

“The fact that the person guilty of 
forging the indorsement was an agent 
of the insurance company would not,” 
the court said, “preclude its right to re- 
cover. Forgeries are very generally 
made by agents or employes of the party 
whose name is forged, and a bank can- 
not escape liability for paying a forged 
check or guaranteeing a forged indorse- 
ment merely by setting up that the forg- 
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er was an agent of the injured party, 
He was not an agent for that purpose. 
Forging checks or indorsements was not 
within the scope of his agency or em- 
ployment.” 

If Boosel’s indorsement was not forged 
but was procured by the fraud or wrong- 
doing of the insurance company’s agent, 
the bank would not be liable over to 
the insurance company. 

The jury which tried the case returned 
a verdict in favor of the plaintiff against 
the bank for the full amount of the 
claim. The lower court granted a new 
trial. This was affirmed by the Superior 
Court for the reasons stated. 

* * * 


Insured Must Show Loss Is Not 
Within Exceptions in Policy 

In an action on a fire policy in Texas, 
the rule is that the insured must plead 
and prove facts which bring the loss 
within the general obligation of the pol- 
icy and which take it out of the speci- 
fied exceptions from liability. When there 
is neither pleading nor proof to nega- 
tive the existence of facts that might 
bring the loss within the exceptions of 
a Texas standard fire policy the Texas 
Court of Civil Appeals, in an action by 
the receiver of the Security Trust Co. 
against the Western Assurance Co., 8 
S. W. (2d) 756, held that judgment for 
the insured will be reversed on the 
ground of failure to make out a cause 
of action within the terms of liability 
under the policy. 

The payment by the insurance com- 
pany to a prior lienholder, named as the 
mortgagee in the mortgagee clause, of 
the amount of that lienholder’s debt, for 
which the company took an assignment 
of the lien, was not, it was held, an ad- 
mission that the fire was within the cov- 
erage of the policy. There was no pri- 
ority between the insured and the prior 
lienholder to whom the payment was 
made so as to constitute an admission 
available to the insured. Judgment for 
plaintiff was reversed for a new trial. 

- ee 

Action by Agency For Premiums 

In an action by an insurance agency, 
the Williams-Detwiler Co., of Louisville, 
Ky., against the Federal Materials Co., 
a Maryland corporation licensed in and 
doing business in Kentucky, Missouri 
and other states, on notes given in pay- 
ment of premiums on policies which 
plaintiff had procured for defendant cov- 
ering its various operations and proper- 
ties, the Kentucky Court of Appeals 
held, 84 S. W. (2d) 3, that the insurance, 
which was effected in Missouri by the 
National Underwriters or Southern Un- 
derwriters, a South Dakota corporation, 
covering property of the defendant, a 
Maryland corporation, in both Missouri, 
in which was the insured’s principal of- 
fice, and in Kentucky, was valid in Ken- 
tucky, in the absence of pleading and 
proof as to Missouri law, although the 
insurance company was not licensed to 
do business in Missouri or Kentucky. 
Judgment for plaintiff was affirmed. 
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INSURING an industry is more than 
just a “business transaction.” It is a 
fusion of progressiveness, vigilance and 
financial soundness attained only by 
the closest cooperation of insured, 


agent and insurance company. 


For more than a quarter of a century 
The Liverpool and London and Globe 
Insurance Company Limited, through 
its agent, Armstrong-Roth-Cady Com- 


pany, Inc., has continuously insured the 


AMERICAN & FOREIGN INSURANCE COMPANY ° BRITISH & FOREIGN MARINE INSURANCE COMPANY, LTD. 
THE LIVERPOOL & LONDON & GLOBE INSURANCE CO. LTD. * THAMES & MERSEY MARINE INSURANCE COMPANY, LTD. 
THE NEWARK FIRE INSURANCE COMPANY ° FEDERAL UNION INSURANCE COMPANY 








Fedders Manufacturing Company, Inc. 


of Buffalo, New York, famed manufac- 
turers of automobile radiators and 


other products since 1896. 


Royal-Liverpool Companies, since early 
pioneer days, have furnished protection 
and security to American industry and 
commerce, and offer to agents, brokers 
and property owners today time-tested 
facilities which strengthen old friend- 


ships and create new ones. 


ROYAL LIVERPOOL GROUPS 


ONE HUNDRED FIFTY WILLIAM STREET, NEW YORK, N.Y. 


sad CAPITAL FIRE INSURANCE COMPANY OF CALIFORNIA 
® QUEEN INSURANCE COMPANY OF AMERICA 
ROYAL INSURANCE COMPANY, LTD. ° STAR INSURANCE COMPANY OF AMERICA 
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Bennett Files Brief That 
Agents Are Not Employes 


Secretary-Counsel Walter H. Bennett 
of the National Association of Insurance 
Agents has presented a brief to the 
Social Securities Board at Washington 
citing state and federal court decisions 
holding that agents and sub-agents or 
solicitors are independent contractors, 
not employes, and therefore not subject 
to the act. The executive committee of 
the National Association has authorized 
Mr. Bennett to continue his analysis of 
the new Federal Social Securities law 
sections dealing with taxation and old 
age benefits and unemployment insur- 
ance funds. 

An insurance company, Mr. Bennett 
says, does not pay or transmit any re- 
muneration to an insurance agent, but 
the agent deducts his agreed commission 
from the premiums he has collected, and 
transmits only the remainder to the 
company. 

“Therefore, it is respectfully submitted 
to the Federal Social Security Board,” 
says Mr. Bennett in his conclusion, “that 
fire, marine, casualty and surety insur- 
ance agents and solicitors, operating as 
such, are not within the purview of an 
Act of the Federal Congress commonly 
called the Social Security Act, and that 
an interpretation or construction should 
be issued by the board, or the proper 
authority of the Federal Government, 
holding such agents and solicitors to be 
excepted from the law.” 





O. DE G. VANDERBILT DIES 

Oliver de Gray Vanderbilt, for many 
years an insurance broker with Kirkland 
& Yardley, 76 William Street, prior to 
his retirement, died in a New York hos- 
pital Saturday at the age of & years. 
He was born in New York and had a 
summer home at East Hampton, L. L, 
where he used to delight in big game 
fishing off Montauk Point. Surviving are 
a daughter and a son. 


S. A. COYKENDALL DEAD 





Founded Brokerage Firm More Than 
Sixty Years Ago; Was an Incor- 
porator of Ins. Brokerage Ass’n 
Samuel A. Coykendall, who died last 
week, founded the New York City brok- 
erage firm of S. A. Coykendall & Co. 
sixty years ago. He was eighty-one years 

old. 

Mr. Coykendall was a _ vice-president 
and trustee of the Kings County Sav- 
ings Bank of Brooklyn. He retired from 
the Coykendall insurance firm in 1934. 
He was one of the original incorporators 
of the Insurance Brokerage Association 
of New York and was elected its first 
vice-president in 1898 and served contin- 
ually as a director for thirteen years. 

He was born in the old Ninth Ward 
in New York and was educated in the 
public schools of New York City. He 
was a member of the Crescent Athletic 
and Hamilton Clubs of Brooklyn. 





NEW BRONX INSURANCE FIRM 

Mortgagees Properties, Inc., of the 
Bronx, New York, has been chartered at 
Albany with capital of ten shares $500 
par value and fifty shares $100 par value 
to conduct an insurance agency and gen- 
eral brokerage business. Myron L. 
Steffen, 2835 Sedgwick Avenue, Martin 
Rosenthal, 1264 Sheridan Ave., Bronx, 
Benjamin Mazen, 219 Bronx River Road, 
Yonkers, are directors and subscribers. 
Lester A. Kent, 370 E. 149th St., New 
York, is attorney for the corporation. 





HEADS MOUNTAIN FIELD CLUB 

The Mountain Fie!ld Club, organiza- 
tion of fire insurance fieldmen in New 
Hampshire and Vermont territory, has 
elected Special Agent Walter Davol of 
the Hartford Fire, president for the com- 
ing vear. Special Agent Frederick H 
Burnham of the Colonial Underwriters 
is vice-president, and Manager Frank 
Mills of the Travelers Fire is secretary- 
treasurer. 


————— 








Franklin W. Fort 








FIRE REINSURANCE TREATIES | 


Eagle Fire Insurance Company (New Jersey) 
Baltic Insurance Co., Ltd. 


18 Washington Place, Newark, N. J. 


(Denmark) 


Thomas B. Donaldson 














Joint Committee Luncheon 


To Insurance Newspapermen 


One of the most enjoyable affairs held 
in the New York insurance district is the 
annual luncheon given by the Joint Com- 
mittee on Interpretation and Complaint 
to the insurance newspapermen. On 
Monday about fifteen attended the 
luncheon at India House at which the 
hosts were Raymond T. Marshall, execu- 
tive secretary of the Joint Committee 
and secretary-manager of the Inland 
Marine Underwriters Association; Paul 
L. Haid, president Insurance Executives 
Association; and A. C. Charles of Barry, 
Wainwright, Thatcher & Symmers, ad- 
miralty lawyers. Mr. Marshall presided. 

Among those present in addition to the 
newspapermen were J. J. Magrath, chief 
of the rating bureau, New York Insur- 
ance Department; John R. Dumont, 
manager, Interstate Underwriters Board; 
L. A. Sawyer, manager burglary and 
plate glass department National Bureau 
of Casualty & Surety Underwriters; and 
Harold L. Wayne, vice-president of 
Albert Willcox & Co. 





The Syracuse (N. Y.) Field Club held 
it annual meeting recentiy and elected 
the following officers: president, Harold 
Wilkinson, Hartford Fire; vice-president, 
P. D. Fogg, Travelers Fire; secretary, 
R. D. Constable, Fireman’s Fund, and 
treasurer, C. A. Collin, National Fire. 





James P. Lavelle Recovers 


From Automobile Accident 


Philadelphia agents are relieved to 
learn that James P. Lavelle, prominent 
Scranton agent, has virtually recovered 
from injuries suffered on November 3% 
in an automobile accident. Early reports 
had Mr. Lavelle in a critical condition. 
He is chairman of the conference com- 
mittee of the Pennsylvania Association 
of Insurance Agents which is negotiating 
with the Eastern Underwriters Associa- 
tion committee on the matter of a con- 
tingent commission tor Middle Depart- 
ment agents. His accident however, did 
not cause a postponement of the second 
committee meeting over the week-end in 
New York. Confreres reported “further 
progress” but refused to discuss the ses- 
sion other than to say that they were 
satisfied with developments up to the 
present and another meeting would be 
held at a later date. 

Mr. Lavelle’s accident occurred while 
he was driving to Philadelphia to attend 
the Army-Navy football game. It was 
raining and the road was slippery. In 
the car with him were Mrs. Lavelle and 
Mr. and Mrs. M. Comerford. A little 
way out from Scranton, the machine 
crashed into the rear of a coal truck. 
Comerford, who was general manager of 
the Comerford chain of theaters, was 
killed. Mrs. Comerford was unhurt and 
Mrs. Lavelle was slightly injured. 
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GARAGE RATES REDUCED 


Middle Dep't Rating Bureau Puts In 
Force New Schedule With Rate 
Reductions Up to 30% 

The Middle Department Rating Bureau 
fas just put in force a new schedule on 
garage occupancies, making _ radical 
changes in the rating and lowering rates 
yetween 20 and 30%. The new schedule 
applies_ on all garages having over six 
ars. In the past, garages were rated 
3s fireproof, sprinklered or ordinary. 
Sprinklered garages are still rated on a 
oprinklered schedule. However, a third 
cass, frame, has been added. Frame 
varages had been on the general schedule 
with a charge made for construction. The 
new base rates are 25c for fireproof; 
ssc for ordinary, and $1.50 for frame. 

Fireproof garages are limited to three 
stories; ordinary to two stories, and 
fame to one. One cent additional for 
each additional story is added to the fire- 
proof rate; three cents for each addition- 
al ordinary story, and ten cents for each 
additional story on frame garages. In 
the old schedule, no charge was made up 
to five stories on the general schedule 
with a 5% credit if it was not over three 
stories. On the fireproof schedule, up 
to eight stories was written without 
charge, with a 5% credit for each story 
below four. 


Charter Oak Fire Names 
H. G. Holcombe First Agent 


The first agency appointment to be 
announced by the Charter Oak Fire of 
Hartford, organized by the Travelers 
companies, is that of Harold G. Hol- 
combe, Inc. of Hartford. This is inter- 
esting in that Mr. Holcombe has in the 
yard of his home a large white oak that 
was grown from an acorn taken from the 
original Charter Oak tree. There are a 
number of “grandchildren” of the Char- 
ter Oak growing in Hartford and vicinity 
but the Holcombe oak is one of only twa 
that can definitely be proved as first gen- 
eration scions of the tree so famous in 
Connecticut history, and after which the 
Travelers’ new company was named. 

The tree in Mr. Holcombe’s yard was 
planted by his grandfather and has been 
carefully nurtured and protected by 
three generations of the Holcombe fam- 
ily, to the second generation of which 
the late John M. Holcombe, for many 
years president of the Phoenix Mutual 
Life, belonged. Mr. Holcomb’s tree was 
planted long before the historic tree fell 
on August 21, 1856. It is on property 
pert by James H. Holcombe in 








The Charter Oak Fire Company has 
been licensed to do business in Connecti- 
cut, New Jersey, New York, Missouri, 
Oklahoma and the District of Columbia. 
Licenses to do business in other states 
will be obtained in due course. 





National Board Warning 
On Christmas Fire Hazards 


_A warning against hazards of fire par- 
ticularly prevalent around Christmas time 
has been sent out by the public relations 





department of the National Board of 
Fire Underwriters to all newspapers in 
the United States either direct or 
through fire chiefs and other sources. 
The efforts of the stock fire insurance 
companies to prevent fires which maim 
and kill are recognized by many editors 
as being purely unselfish and in the 
public interest, so they cooperate in pub- 
lishing such warnings for the benefit of 
their readers. Accompanying the article 
sent to fire chiefs was a letter from Gen- 
eral sang Mallalieu of the National 
oard. 

The article warns against flimsy, flam- 
mable Christmas decorations and danger- 
ous new toys which are sometimes a 
menace, and the careless use of matches 
and smoking materials. Safety films for 

ome moving picture projectors are rec- 
ommended and the dangerous nitro-cell- 
ae films condemned as deadly in case 

re. 


$5,000,000 Marine Syndicate 
Approved by Navy Dep’t. 


Wiiolly American insurance companies 
have subscribed for a maximum of 
$5,000,000 liability in the new builders’ 
risk syndicate which is being formed to 
take care of insurance on vessels being 
constructed by the United States Gov- 
ernment. Subscriptions for a capacity of 
$5,655,000 were obtained by the syndicate 
supporters some weeks ago but objec- 
tions were received from the Navy We- 
partment at Washington when it learned 
that some of the insurance companies on 
the list were foreign admitted or foreign 
owned. A recanvass was then started 
and some of the American companies 
agreed to increase their share in this 
construction coverage for naval vessels 
and the plan was approved Tuesday by 
the Navy Department in Washington. 





PITTSBURGH INSURANCE DAY 
The Pittsburgh Insurance Club has set 
February 10 as Pittsburgh Insurance 
Day. On that day there will be meet- 
ings of insurance men of all classes, ad- 
dressed by leaders in the various 
branches of the business. 


Boston and Old Colony to 


Pay Special Dividends 


Directors of the Boston and Old Col- 
ony companies of Boston last week voted 
semi-annual and special dividends. The 
Boston directors declared a semi-annual 
dividend of $8 a share, $4 payable Janu- 
ary 2, 1936, to stockholders of record 
December 10, and $4 payable April 1, 
1936, to stockholders of record March 20 
next. A special dividend of $5 has also 
been declared, payable January 2 to 
stockholders of record December 10. 

Directors of the Old Colony declared a 
special dividend of $10 a share, payable 
December 30 to stockholders of record 
December 10, in addition to the regular 
semi-annual dividend of $4 a share. $2 
payable February 1, 1936, to stockholders 
of record January 20, and $2 payable 
May 1 to stockholders of record April 20. 





LOCAL AGENCY OFFICERS 


Officers have been elected by The Ses- 
sions Agency, Fredonia, N. Y., general 
insurance firm. C. D. Sessions is presi- 
dent, George S. Mason, secretary; and 
Hugo L. Wolfe, treasurer. 


J. L. Sandison Nominated to 
Head New England Exchange 


James L. Sandison, special agent of 
the Royal, is the choice of the nominat- 
ing committee of the New England In- 
surance Exchange for the presidency of 
that organization. He was nominated 
last week along with the following of- 
ficers and executive committee members, 
all for a two-year term: for vice-presi- 
dent, Walter J. Helm, special agent of 
the Springfield Fire & Marine; for the 
executive committee, Floyd W. Andrews, 
special agent of the Hartford Fire; 
Joseph M. Cosgrove, special agent of the 
National Liberty, and George F. McFar- 
land, special agent of the Fire Associa- 
tion. 

The annual meeting of the Exchange 
will be held January 11 and will be pre 
ceded by the annual dinner to be held at 
the University Club in Boston on the 
evening of January 10. 


HONORED BY THE HOME 
Walter N. Clark has received a silver 
medal from the Home Insurance Co. in 
Fredonia, N. Y., for twenty-five years 
continuous service with that company. 








1935 













DPRIGr IE aside 








wl 


Berause we cannot do it 
individually, me take this 
opportunity of wishing for 
all loral insurance repre- 
spitatiues, a peaceful 
Christmas and a 
prosperous New Year 


Che “Springfield Group” 


Chartered 1849 


THE SPRINGFIELD GROUP OF FIRE INSURANCE COMPANIES 


SPRINGFIELD FIRE AND MARINE INSURANCE COMPANY 


Cash Capital, $5,000,000.00 





SPRINGFIELD, MASSACHUSETTS 
GEORGE G. BULKLEY, President 


Flarding & Lininger, Mgrs., Chicago. John C. Dornin, Mgr., San Francisco. W. E. Findlay, Mér.. Montreal 


CONSTITUTION DEPARTMENT, Springfield, Massachusetts 
SENTINEL FIRE INSURANCE COMPANY, Springfield, Massachusetts 
MICHIGAN FIR@ & MARINE INSURANCE COMPANY, Detroit, Michigan 
NEW ENGLAND FIRE INSURANCE COMPANY, Pittsfield, Massachusetts 
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In Errors and Omission Case 


First Known Decision Interpreting Meaning of This Type of 
Policy Rendered by the New Jersey 


Supreme Court 


The Eastern Underwriter has already 
published the essential facts in connec- 
tion with the decision rendered by the 
New Jersey Supreme Court, sitting in 
Monmouth County, in the case of the 
City Mortgage Co. against the St. Paul 
Fire & Marine, interpreting the meaning 
of an errors and omissions policy. Now 
the complete text of the court opinion, 
rendered by Judge Rulif V. Lawrence, 
is available and published in these col- 
umns for the convenience of those who 
may be interested in one way or another 
in the writing of errors and omissions 
policies or adjusting losses under this 
type of cover. Charles H. Stewart, well- 
known attorney of Newark, N. J., rep- 
resented the St. Paul in its successful 
defense of the action brought by the 
mortgagee. The court opinion follows: 

This is a suit on an errors and omis- 
sions fire insurance policy issued to 
plaintiff by defendant on December 19, 
1930. It was submitted to the court with- 
out a jury, by consent, at the Monmouth 
Circuit. The occasion for the action in- 
volves the total destruction by fire, on 
April 9, 1931, of a dwelling house, situ- 
ate on a lot of land at Long Branch, 
in which property plaintiff had a mort- 
gage interest of $4,500. The meritorious 
question is whether the evidence sup- 
ports plaintiff’s claim under the terms 
of defendant’s policy. The defense is 
that through the neglect of plaintiff spe- 
cific insurance on the dwelling in ques- 
tion to the amount of its mortgage in- 
terest had become invalid and remained 
in that situation at the time of the fire. 
Hence no recovery could be had on it 
(See Bess Holding Co. et al v. Import- 
ers & Exporters Insurance Co. of New 


York, 12 N. J. Misc., 119). 
Policy Provisions 


The pertinent provisions of the policy 
in suit are as follows: 

“$250,000 on the insured’s mortgage in- 
terest, subject to the terms, conditions 
and/or limitations of this contract, in 
buildings located within the limits of the 
state of New Jersey, covering loss to 
insured’s mortgage interest caused by 
fire or lightning damages to building 
property as above described, in which 
the insured has subsisting mortgage in- 
terest, when and onlv when the insured’s 
interest in said building property is not 
covered by specific fire and lightning in- 
surance, because of errors and/or omis- 
sions in effecting such insurance, which 
result in (a) no specfiic insurance on said 
property, and/or (b) such specific insur- 
ance on said property being invalid. 

“2. Insured agrees to make every rea- 
sonable effort to secure and maintain 
valid specific fire and lightning insurance 
on each and all property covered herebv 
payable to the insured as mortgagee and 
in amounts not less than its mortgage 
loans thereon. . 

“8. This insurance shall not be invali- 
dated by any act or neglect of a mort 
gagor or owner of individual properties 
covered hereunder, nor by any foreclos- 
ure or other proceeding or notice of sale 
relating to said pronerty, nor by anv 
change in title or ownership of the pron- 
erty, nor by occupation of the premises 
for purposes more hazardous than are 
permitted bv the individual fire and/or 
lightning rolicies covering building prop- 
erty in which the insured has a mortgage 
interest; provided, that in case the mort- 
gagor or owner shall neclect to pay any 
premium due under snecific policies cov- 
ering the properties in which the mort- 
gagee has interest. the mortgagee or 
trustee shall, on demand, pay the same. 

“9. This is excess insurance and shall 


‘ 


not be treated as contributing insurance 
with specific insurance.” 
Summary of Facts 

Factually the circumstances giving rise 
to the suit are: on May 31, 1927, one 
Walter Tarasovis was the owner of the 
dwelling house and the lot on which it 
stood. He executed a mortgage on the 


DEPENDABLE INSURANCE SINCE 1863 


ultiple 


property to the plaintiff mortgage com- 
pany for $4,500. On June 17, 1927, he 
caused the building to be insured in the 
Importers & Exporters Insurance Co. of 
New York (through its local agent) for 
$5,000, for a period of three years. A 
standard New Jersey mortgagee clause 
was attached in favor of the mortgage 
company as its interest might appear, 
containing among other provisions a stip- 
ulation that the mortgagee would inform 
the insurance company of any foreclos- 
ure proceeding or change of ownership 
of the property which should come to its 
knowledge. 

Tarasovis sold the property thereafter 
to Milicent Lawrence, of which change 
of ownership the insurance company had 
no notice, with the result that on June 
17, 1930, the company, through its local 
agent, sent the mortgage company a re- 
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The agent who represents a company 
of the Fireman’s Fund Group can offer 
nationwide facilities for writing prac- 
tically every form of insurance except 
life. He can sell with unbounded confi- 
dence and assurance, knowing that the 


policies of these companies are — 


Fire: Automobile Marine : Casualty - Fidelity « Surety ‘i 
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eee 
newal policy for a like term of three 
years, reciting Tarasovis as Owner, with 
the usual standard form of MOrtgagee 
rider attached covering plaintiff’s mort. 
gage interest, and likewise containing the 
provision that any foreclosure proceed. 
ing or change of ownership which should 
come to its knowledge should be report. 
ed by it to the insurance company, 
Change of Ownership Without Notifics. 
tion to Insurer 

On March 12, 1930, plaintiff began 
foreclosure proceeding on its mortgage 
They were carried through to final de. 
cree and execution, and, on July 25, 1939 
having purchased it at the sale, the sher. 
iff conveyed the property covered to 
plaintiff. On July 30, 1930, it conveyed 
it to a subsidiary known as the Bess 
Holding Co., which in turn, on the same 
date, executed a bond and mortgage to 
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eg 
plaintiff in the sum of $4,500, the amount 
of its earlier mortgage. 

These transactions were not reported 
by plaintiff to the insurance company, 
wor did it otherwise receive notice there- 
of, its policy remaining in its original 
form without alteration or notation of 
change of ownership or mortgage secur- 
ity. Because of its provisions, including 
that in the independent mortgagee clause 
attached, the failure of either the owner 
or the mortgagee to report the change 
of ownership and the execution of the 
new bond and mortgage invalidated the 

TF December 19, 1931, the defendant 
insurance company issued to plaintiff its 
errors and omissions policy, provisions 
{ which have been heretofore stated. 
This was excess insurance and not con- 
tributing with specific insurance on the 
individual properties in which plaintiff 
tad subsisting mortgage interests. As 
indicated, at the time this policy was 
issued the specific policy of the Import- 
es & Exporters had been invalidated; 
that is to say, while not canceled, be- 
cause notice of the violation as to change 
of ownership of the property did not 
come to the insurance company until 
after a fire had destroyed the dwelling, 
the specific policy had become invalid 
several months before, by reason of the 
failure of plaintiff to inform the company 
of the foreclosure proceeding, the sale 
and change of ownership and the sub- 
sequent execution of a new bond and 
mortgage. 

Direct Insurer Denies Liability 

On April 9, 1931, the dwelling house, 
which with the land was then owned by 
Bess Holding Company, was completely 
destroyed by fire. The insuring com- 
pany (Importers & Exporters) refused 
to pay either the owner on the loss or 
plaintiff as mortgagee, because its pol- 
icy had been invalidated. They institut- 
ed suit and were denied recovery for that 
reason. No appeal was taken and the 
judgment of no cause still stands. 

The evidence at the trial was that al- 
though plaintiff had had possession of 
the specific fire insurance policy in ques- 
tion and was charged with knowledge 
of its provisions, and the terms of the 
mortgagee clause in particular, it had 
done nothing whatever to either inform 
the insuring company of the change of 
ownership or to have a proper notation 
made on the policy as required. 

The result was that at the time of the 
fire it still carried the name of Tarasovis 
as owner and plaintiff as mortgagee and 
in that relation, that is to say, as the 
policy had originally been issued Tara- 
sovis at the time was mortgagor and 
plaintiff mortgagee. When it expired it 
was renewed in like form. Plaintiff re- 
ceived it as it also had the original, but 
at no time made the slightest effort to 
have any change in ownership noted on 
tither of the policies or the alteration 
in form of its mortgage interest. 

Inaction Not an Error or Omission 


Plaintiff now seeks to recover of de- 
fendant on its errors and omissions pol- 
icy, alleging that the building at the time 
of the fire was not covered by valid spe- 
cific insurance. The defense is that 
plaintiff is not entitled to recover be- 











cause it violated the term of its policy 
whereby it agreed to make every reason- 
able effort to secure and maintain valid 
specific insurance on the dwelling, which, 
as disclosed by the evidence, it did not 
do. It failed to cause the original or re- 
newal policies of the specific insurance 
to be examined, remained inactive in 
that respect and therefore did nothing 
whatever to secure and maintain valid 
specific insurance on the property in- 
volved, 

While it was argued in its behalf that 
this was an error or omission on its part, 
which it did not discover until after the 
fire, it is to be observed that mere pass- 
lve inaction resulting in a failure to per- 
orm a duty is not an error or omission 
such as is contemplated by the term of 
the policy in suit. State v. Vanderbilt, 
33.N. J. L. 38. By the same token, it 
cannot be fairly said, as also argued, 
that the institution of the suit on the 


renewal policy of specific insurance was 
or is evidence of “every reasonable ef- 
fort” to secure and maintain valid spe- 
cific insurance. Evidence of what plain- 
tiff did or did not do prior to the in- 
stitution of that suit controls. 

In the construction of an insurance 
policy the entire policy in all its parts 
must be considered, so that each clause 
shall have effect. Smith v. Fidelity and 
Deposit Co., 98 N. J. L. 534, and cases 
cited. Although it is the settled rule that 
policies of insurance will be liberally 
construed in favor of the assured so as 
to uphold the contract (Snyder v. Dwell- 
ing House Insurance Co., 59 N. J. L. 
544), and, in the event of an ambiguity 
in the terms, a meaning should be given 
which is most favorable to the assured 
(Smith v. Fidelity and Deposit Co., su- 
pra); still the law will not make a better 
contract for the parties than they them- 
selves have seen fit to enter into, or al- 
ter it for the benefit of one party and 
to the detriment of the other; so that 


where a party by his own contract cre- 
ates a duty or charge upon himself, he 
is bound to make it good if he may, 
notwithstanding any accident by inevi- 
table necessity, because he might have 
provided against it by his contract. 


Law Will Not Insert Exception in 
Contract 


He that agrees to do an act should 
do it, unless absolutely impossible. He 
should provide against contingencies in 
his contract. The law will not insert, 
for the benefit of one of the parties, by 
construction, an exception which the 
parties have not, either by design or 
neglect, inserted in their engagement. 
School Trustees v. Bennett, 27 N. J. L. 
513; Kupfersmith vy. Delaware Insurance 
Co. & N. J. L _ 

While paragraph eight of the policy 
of defendant provides that the insurance 
should not be invalidated by any act or 
neglect of a mortgagor or owner of in- 
dividual properties covered, nor by any 
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HAVE YOU SEEN... .? 


the new booklet on bank financing of auto- 
“A. Profitable Thought. 
Mr. Banker’? This plan will bring automobile pre- 
miums to your office in important volume. 


Long ago we realized that automobile buyers 
get more satisfactory service if their automobile in- 
surance is all written by their own local insurance 
agents. Study of the subject convinced us that 
buyers will get far better financing service by borrow- 
ing directly from their local banks. So we put the 
results of our discussion and study of automobile 
financing into a booklet for bankers. It gives a prac- 
tical, profitable, eminently safe and sound way for 
commercial banks to write the individual automobile 


Set forth in this booklet, in a conversation be- 
tween a typical agent and a typical commercial 
banker, is a message you should deliver personally to 
your banker. You and he will both profit from. it. 


Send for your free copy today. 
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foreclosure or other proceedings or no- 
tice of sale relating thereto, nor by any 
change in title or ownership of the prop- 
erty, this does not operate to the ben- 
efit of plaintiff who, in paragraph two, 
agreed to make every reasonable effort 
to secure and maintain valid specific fire 
insurance on each and all property cov- 
ered payable to it as mortgagee and in 
an amount not less than its mortgage 
loans thereon. Since it did not do so, 
it cannot recover in the present suit. 
Judgment may be entered in favor of 
defendant, against plaintiff of no cause. 


Merit-Rated Risks Must be 


Reviewed Before Renewal 


The executive committee of the Inland 
Marine Underwriters Association has 
adopted a resolution governing procedure 
with respect to risks which have merit or 
judgment rates because the rules do not 
state that such risks must be submitted 
to the committee for reconsideration 
prior to renewal. The resolution is as 
follows: 

“* * * that it is the intent of the rules 
with respect to all such classes which do 
not already specifically so provide, that 
special rates and (or) conditions when 
authorized by respective committees ap- 
ply for a period of one year only, except 
in cases of policies issued for a period of 
three years, and that all such risks are 
required to be submitted for reconsidera- 
tion prior to renewal.” 


Robert F. Wright 


(Continued from Page 24) 


weeks later the Commonwealth also en- 
tered the agency for city business. Later 
the Equitable Fire & Marine made a 
similar appointment and this company 
and the Commonwealth continue to pro- 
vide the agency’s metropolitan district 
facilities. 

The suburban department followed, 
and besides being general agent of the 
Equitable Fire & Marine for the main- 
land section, this department now repre- 
sents the Central Union and the Com- 
monwealth. The inland marine and auto- 
mobile departments were established in 
1930, and for the former class the Com- 
monwealth, Connecticut Fire, Occidental 
and the Scottish Union & National are 
represented. The American Union is 
represented for automobile lines. 


SIMON RE-ELECTED 














Heads General Brokers’ Ass'n. for An- 
other Term; Officers and Executive 
Committee Members 
Paul Simon was re-elected president 
of the General Brokers’ Association of 
Metropolitan District, Inc. at its annual 
meeting last week and will have the sup- 
port of the following lineup of officers: 
George F. Sullivan, first vice-president; 
S. Nicoll Schwartz, second vice-presi- 
dent; William J. McLaren, third vice- 
president; Samuel Goldman, fourth vice- 
president; Julius A. Cohen, fifth vice- 
president. Leonard Jacobs is secretary 
for the coming year; Peter E. Kramer, 
financial secretary, Abraham Prusoff, 
treasurer. These brokers are on the 
executive committee: Harry Broadman, 
Robert M. Ferguson, Nathan Green- 
baum, John Frederick Nubel, Joseph 

Wank, Harry K. Weiss. 


Brooklyn Council Takes No 
Action on Mortgage Problem 


The insurance council of the Brooklyn 
Chamber of Commerce met on Monday 
to consider among other matters the dis- 
tribution of the fire insurance business 
now controlled by the New York State 
Mortgage Commission. Agents and brok- 
ers contend that much of this business is 
being switched from ordinary production 
channels to favored brokers and agents, 
despite denials made by Chairman Wen- 
dell P. Barker of the Mortgage Commnis- 
sion. At Monday’s meeting a committee 
of the insurance council submitted a re- 
port on which no action was taken. 
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Mexican Meeting 
(Continued from Page 1) 

Federal government, states, territories 
and cities must be first offered to na- 
tional or Mexican companies. The word 
“national” as used in the law means a 
company in which the Federal govern- 
ment is a stockholder and the word 
“national” cannot be used by any other 
insurance company. The foreign com- 
panies or branches authorized to operate 
in Mexico must conform to the same law 
as the Mexican companies. However, 
national insurance companies, those in 
which the government is a stockholder, 
will be regulated by special laws applica- 
ble exclusively to government controlled 
companies, but in case such laws are not 
issued the general law of insurance com- 
panies will control them. The secretary 
of the treasury is empowered to issue all 
measures necessary for the creation and 
administration of national insurance 
companies. These regulations were 
doubtless inserted in the law to provide 
for the national insurance company, Se- 
guros de Mexico, S. A. 

Foreign Companies 

“The law is unquestionably and nat- 
urally nationalistic when it states that 
the Federal government, the Federal dis- 
trict, territorial governments and states 
must first offer their insurance to na- 
tional and then Mexican companies. In 
case such companies are not in position 
to accept the insurance it may be offered 
to foreign branch companies. Should na- 
tional or Mexican companies desire to 
reinsure, the reinsurance must be of- 
fered to National or Mexican companies 
first and if they are not able to accept 
it, may then be offered to foreign branch 
companies or to foreign companies. While 
this feature of the law is quite natural 
from a domestic viewpoint, it imposes a 
severe restriction upon the securance ol 
sound reinsurance from large foreign 
companies. However, it is believed that 
domestic and national companies will 
only be able to accept a very small por- 
tion of the reinsurance, thus permitting 
the foreign branches to continue opera- 
tions of reinsurance with foreign com- 
panies. 

Reserves 

“The investment of reserves has been 
one of the greatest difficulties encount- 
ered by foreign insurance companies op- 
erating in Mexico. The Mexican Gov- 
ernment desires that they be invested 
within the republic in order to advance 
its economic condition, while on the 
other hand, some companies have felt 
that they must seek a fair percentage 
of foreign investments in order not to 
have all of their investments in one un- 
dertaking. 

“All insurance companies must estab- 
lish the following classes of mathemat- 
ical reserves: 

“T. Reserves against current risks of 
policies in force. 

“II. Reserves against pending obliga- 
tions of due policies for accidents oc- 
curred and dividends on policies. 

“III. Reserves against fluctuation in 
values and statistics. 


Investment of Reserves 

“The mathematical reserves, as consti- 
tuted on the 3lst of December of each 
year, must be fully invested by the 3lst 
of March of the following year, as fol- 
lows: 

“1. Bonds or titles issued or guaran- 
teed by the Mexican Government. 

“2. Mortgage bonds, bonos de caja, 
acceptances, mortgage certificates and 
obligations issued or guaranteed by bank- 
ing institutions operating under Federal 
concession. 

“3. Stocks and obligations of Mexican 
companies with the exception of mining, 
petroleum and insurance companies, pro- 
vided the said stocks and obligations are 
approved by the Secretary of the Treas- 
ury. 

“4. Loans guaranteed by any of the 
values mentioned in the above three frac- 
tions. Loans of this nature must not ex- 


ceed 90% of the value of the collateral. 
cc 


5. Loans guaranteed by the average 
provided 


premium reserves, that the 








amount of the loan does not exceed the 
corresponding ‘reserva terminal.’ 

“6. Mortgage~loans upon city prop- 
erty repayable in equal annual, semi-an- 
nual or more frequent installments which 
shall be amortized in ten years, provided 
that the loan does not exceed 50% of 
the total value of the properties and not 
over 30% of such values when the con- 
struction work of a special character, the 
machinery and other permanent fixtures 
represent more than half of the proper- 
ties mortgaged. The property so mort- 
gaged must have a minimum fire insur- 
ance coverage that will repay the loan. 

“7. The purchase within the Republic 
of income producing city property which 
should also be insured against fire losses. 

“8. Reserves against current risks and 
obligations pending payment in other au- 
thorized institutions, as far as reinsur- 
ance is concerned, 

“9. Sight deposits in banks operating 
under a Federal concession. 

“10. Investments corresponding to re- 
serves for policies issued in foreign coun- 
tries by branches or agencies. 

“11. Net premiums pending collection 
which are not over 3) days past due 
on the date of the balance or the esti- 
mation, in the case of life insurance com- 
panies. Past due interest pending col- 
lection from bonds, loans or income from 
real estate will not be considered as an 
investment of reserves. 

Taxes 

“Insurance companies operating within 
the Republic are only subject to the fol- 
lowing taxes in accordance with the laws 
governing said taxes: 

“1. Property tax upon the company’s 
property. 

“2. Municipal taxes upon said proper- 
ties occasioned by street improvements, 
sanitation, cleaning and use of water. 

“3. Capital tax. 

“4. Federal tax upon premiums. 

“5. Tax upon annual liquid profits. 
The capital tax which foreign branches 
must pay will be calculated upon the cap- 
italization of the branch and not upon 
capitalization of the parent company.” 
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We offer direct writing fire insurance Com- 
panies sound protection and competent service. 
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Reduced Rates Announced 
By the Chicago Board 


New and reduced fire rates on resi- 
dential properties in towns and cities 
with the better grades of fire protection 
were announced recently by the Cnhi- 
cago Board of Fire Underwriters. 

In Classes 1 to 8 in waterworks towns 
the rates have been reduced as follows: 
Brick dwellings and two-story flats and 
apartments, 7% to 10% on building, 3% 
to 5% on contents therein; frame dwel- 
lings 8% to 24% on buildings, 4% to 17% 
on contents therein; frame flats and 
apartments 6% to 15% on building, 3% 
to 10% on contents therein; garages in 
connection with dwelling properties aver- 
age 5% on brick buildings, average 29% 
on frame buildings. 

The board said that there would be 
practically no reductions on Classes 9 
and 10 in unprotected towns. 

The extended coverage form, formerly 
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MAN OF PROPERTY 


S, swiftly does the world move, that it is 
difficult to believe that hopelessness was once part of 
the lives of the great mass of humankind. Yet the 
years are few—scarcely more than the average span 


of life—since security became available to all men. 


Life insurance brought about the change that 
makes it possible for every man who works for a 
wage, however modest, to become a man of property. 


It has replaced fear with hope, uncertainty with 
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the Supplemental contract for use on the 
minimum tariff risks, was also distrib. 


uted today in its revised form. It is to 
be a one item policy with the provision 
that all of the constituent items be pur- 
chased or none. That is supposed to 
eliminate the necessity for signatures be- 
low each item. The rate is to be 12 
without coinsurance in Chicago, Evans- 
ton and Oak Park and lé6c elsewhere in 
Cook County. 


War Started on All-Night 
Parking in Jersey City 

The police department of Jersey City 
has been conducting a drive against all- 
night parking on the narrow streets in 
the vicinity of Journal Square and else- 
where and insurance men approve of this 
move because such parking constitutes 
a serious handicap to efficient operation 
of the fire department. Both the Sched- 
ule Rating Office of New Jersey and the 
Underwriters Association of Hudson 
County have long fought all-night park- 
ing on streets, particularly in Jersey 
City and Hoboken. 

Previous attempts to have cars re- 
moved from the streets have met with 
real success but better results are now 
hoped for. Leon A. Watson, expert of 
the Schedule Rating Office, has had sur- 
veys made and says that while no rate 
increase is planned yet “at the first in- 
dication of an increase in fire losses in 
Jersey City we will not hestitate to im- 
pose the indicated increase.” 


Royal Academy Head May 
Paint C. E. Heath Portrait 


The portrait of Cuthbert Eden Heath, 
pioneer of non-marine insurance at 
Lloyd’s, which is to to be hung at Lloyd's 
London headquarters, will probably be 
painted by Sir William Llewellyn, pres- 
ident of the Royal Academy. Although 
no official announcement has been made 
to this effect, it is known that the ma- 
jority of Lloyd’s members desire Sir 
William to execute the portrait and the 
copy which is to be presented to Mr. 
Heath. Sir William, who has been presi- 
dent of the Royal Academy since the 
death of Sir Frank Dicksee, has exe- 
cuted the portraits of many of the lead- 
ers of commerce and industry in London. 











TO CUT SCHOOL FIRE RISKS 


Governor Peery of Virginia has af- 
nounced that he will recommend to the 
general assembly when it meets next 
January in biennial session that !t 
strengthen the state’s safety laws with 
a view of preventing a recurrence of the 
fire which destroyed a school building in 
Allegheny County recently and caus 
injury to eight children. He will endeavor 
to secure the adoption of a state-wide 
fire prevention code to make the schools 
safer and also to lower fire insurance 
costs. 
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The following constitutes practically in 
full the lecture on transportation floaters 
jeivered by A. Wesley Barthelmes, man- 
qger of the America Fore inland marine 
department, before the inland marine class 
of the Insurance Society of New York. 

The insuring of merchandise at loca- 
tions incidental to transportation, where 
permitted under inland marine transpor- 
tation floater forms, is a highly interest- 
ing and important class of cover. The 
definition grants to marine insurers the 


privilege of issuing policies covering 
storage and consignment risks within 
certain limits. Goods in the hands of 


processors may also be insured under 
marine contracts. All such covers are, 
howevér, contingent upon the inclusion 
of transportation risks in the marine 
form. 

The convenience of flexible, compre- 
hensive, continuous protection such as 
that afforded by combined “transporta- 
tion and location” inland contracts has 
become a necessity in many businesses. 
Property shipped may be temporarily in- 
terrupted in transit or placed in many, 
varying and sometimes unknown loca- 
tions for short periods, in the hands of 
others beyond the care, control and vig- 
ilance of the owner. A transportation 
floater extended to cover automatically in 
such situations—to protect the property 
“all the way through”—is the only safe 
and sensible solution to the problem of 
the prudent and insurance-minded ship- 
per. It would be extremely difficult if 
not actually impossible for owners to 
keep such property insured continuously 
through the medium of specific insur- 
ance at stated locations as the property 
is subject to frequent removal from place 
to place at the direction of custodian 
bailees, consignees or processors. In 
meeting the demands of business in this 
respect the inland underwriter is careful 
to act strictly within his authority. 

Location Covers 

Transportation floaters are primarily 
designed to cover property in transit at 
the risk of the assured and may be 
drawn to cover movements within this 
country and Canada by any and all modes 
of conveyance. We shall confine our 
study here to location covers frequently 
added to such policies, within inland jur- 
isdiction, inasmuch as_ transportation 
floaters as such will be treated at a later 
session. 
Under the definition greater latitude is 
granted to marine insurers on import 
and export storage business than on the 
domestic class. Import and export ship- 
ments may be insured either here or 
abroad. Recognition of the readiness of 
foreign underwriters to grant practically 
unlimited cover on such movements no 
doubt influences preferential treatment 
of these interests. 
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On the other hand, improved methods 
of handling fluctuating and multiple loca- 
tion forms by the Interstate Underwrit- 
ers Board lends a flexibility to the han- 
dling of domestic merchandise in storage 
which adequately cares for the particu- 
lar requirements of the assured and less- 
ens the need for marine cover on a class 
which is not so largely subject to foreign 
inroads. 

Domestic Shipments 


Transportation policies may be extend- 
ed to cover domestic shipments in public 
warehouses for a period not to exceed 
thirty days. While in premises of trans- 
portation companies or freight forward- 
ers the time limit is removed when such 
Storage is incidental to transportation. 

Intercoastal shipments, i.e., shipments 
between Atlantic United States and Pa- 
cific United States ports by water, are 
considered domestic shipments. Where 


Transportation Floaters 


A, Wesley Barthelmes, America Fore, Explains These Floaters, 
Including Storage and Consignment Risks Incidental 
Thereto and Processing Risks 


storage risks are eligible for inclusion in 
a transportation floater the assured has 
one simple contract free of detail and 
free of gaps in coverage. 

The purpose of adding storage cover 
to an inland marine transportation float- 
er is to accommodate the assured with a 
convenient all-in-one cover. The inland 
underwriter must get as much rate, at 
least, for the location feature as rating 
organizations of other divisions of our 
business would assess. I say at least, 
because the marine policy frequently in- 
cludes risks beyond the tariff-rated per- 
ils. Policies may cover fire and sprin- 
kler leakage only in storage or they may 
cover multiple perils or even “all risks.” 
The definition does not restrict the num- 
ber of hazards the marine department 
may insure. Sound underwriting will, 
however, limit acceptances to proper per- 
ils. Most covers are against fire only. 
Insurance against damage by flood is fre- 
quently requested. The location of a 
warehouse will govern the desirability of 
flood offerings. A waterfront warehouse 
would, naturally, have to be inspected 
carefully for rising water susceptibility. 
Collapse of docks and water damage are 
other “extra risks” sometimes applied 
for. Extreme caution must be exercised 
to be sure that the structures are suit- 
able, in sound condition and well main- 
tained. Water pipes, skylights, etc., re- 
quire rigid inspection if water damage is 
to be written at all. Underwriters must 
avoid assuming perils that are of the na- 
ture of “probabilities” rather than “pos- 
sibilities.” Where theft is asked for 
watchmen, guards and theft-protecting 
devices should be required. Seldom will 
any underwriter assume “all risks” re- 
sponsibility. 

In the case of import merchandise par- 
ticularly, any risks other than the major 


named perils should be left alone. For 
instance, a pilferage or shortage or 
breakage or other concealed damage 


might have occurred during the ocean 
voyage insured by other. underwriters. 
The exterior of shipping packages in 
many cases would not indicate the in- 
ternal loss or damage. Where, when and 
how the loss occurred would be difficult 
to establish. Nevertheless an inland un- 
derwriter of all risks would find himself 
in a very unenviable position particularly 
where the ocean cargo policy had termi- 
nated earlier and no notation of bad or- 
der had been made on the carrier’s deliv- 
ery receipt. It is the custom of some 
underwriters of inland cover on import 
goods to stipulate—‘Warranted by the 
assured that the property insured here- 
under is in sound condition at commence- 
ment of this insurance.” Even the value 
of that warranty is questionable. 


Reporting Basis 


The section of policy applying to tran- 
sit shipments is usually on a reporting 
basis whereby the assured pays to the 
company an agreed rate per $100 of value 
shipped or received. Flat annual premi- 
um policies are also written. The loca- 
tion cover, in most cases, is written on a 
reporting form whereby values in storage 
at various locations are reported to the 
company monthly. 

The policy sets forth the locations cov- 
ered with limit of the company’s liability 
at each place. The assured is required 
to report the full value of merchandise 
at risk under the policy as of the last 
day of each month. An “honesty” re- 
porting clause should be incorporated in 
the policy which penalizes the assured 
for failure to report 100% values. 

The rates used are not less than those 
chargeable by rating organizations for 
tariff perils, pro rated- for monthly re- 
ports. Rates for perils such as flood are 
at the underwritet’s discretion and it is 


. 


up to him to see that the company is 
amply compensated for the risks which 
it assumes. 

Where the amount of insurance against 
burglary or hold-up is limited in the 
form to the coinsurance limit for the 
commodity as prescribed in the casualty 
bureau a flat annual premium without 
reports is sometimes applied to those 
perils. 

The inland underwriter not only uses 
the tariff rates of the rating organiza- 
tions as a basis for calculation of the 
marine policy rate but also follows the 
same procedure as the fire or casualty 
underwriter in weighing hazards and ex- 
posures and setting the amount of lia- 
bility he is willing to assume at each lo- 
cation for each hazard. Frequent con- 
ferences with underwriters of property 
at fixed locations is sound underwriting 
policy. 


Property Shipped on Consignment 


The definition provides that transpor- 
tation policies may be extended to in- 
clude property shipped on consignment 
for sale or distribution while in transit 
and not exceeding thirty days after ar- 
rival at consignment premises or other 
place of storage or deposit. 

Property shipped on consignment for 
exhibit, or trial, or approval, or auction 
may be covered in transit, while in the 
custody of others and while being re- 
turned. 

Shipments “on consignment” _ shall 
mean property consigned and intrusted 
to a factor or agent to be held in his 
care, or under his control for account of 
another or for exhibit or trial or ap- 
proval or auction, and if not disposed of, 
to be returned. 


More liberal coverage as to time is 
granted on consigned property sent for 
exhibit, approval or auction than on 
goods consigned for sale or distribution 
although the greater demand for cover- 
age is in the latter classification. 

Merchants frequently send merchan- 
dise out on consignment to others to 
facilitate its sale. This is particularly 
true in the Oriental rug trade. The 
consignee does not necessarily keep the 
property on his premises at all times. It 
is very likely in and out of premises re- 
peatedly as selling negotiations require. 
Floater protection covering the property 
wherever it may be is essential. Here 
again comprehensive marine policies 
prove their worth. 

The underwriting and rating of con- 
signment location covers are not unlike 
the method followed on the storage 


class. Values at risk and places of lia- 
bility are ascertained. The company 
bases its charges on tariff rates for 


standard perils, fire, sprinkler leakage, 
burglary, windstorm, etc., with suitable 
loadings for extra hazards, if included. 
Policies may be written for required 
amounts subject to full coinsurance or 
where values are large and fluctuating 
reporting forms are available. 

It is essential that all known locations 
be checked into carefully and all haz- 
ards analyzed. Likewise consignees 
should be investigated thoroughly to 
avoid insuring merchandise in the hands 
of parties to whom direct insurance for 
underwriting reasons would be denied. 


Imported Rug Consignments 


The prospects of subrogation against 
consignees play an important role in the 
rating of consignment risks. The terms 
of consignment memorandum are vital 
in this respect. Many times, particularly 
on imported rug consignments, the con- 
signee assumes full liability, in the re- 
ceipt, for all loss and damage to such 
property while in the consignee’s cus- 
tody. Where such a condition exists the 
liability of the owner’s underwriter is 
largely of a contingent nature. Natur- 
ally, a lower rate is enjoyed by the as- 
sured by reason of consignee’s responsi- 
bility than is the case where such ex- 
cellent recovery prospects are absent. 
Furthermore, under an amendment to the 
definition applying to imported rugs only 
the limitation of time on such merchan- 
dise in the hands of consignees has been 
removed where the following warranty 


appears in the owner’s (assured’s) pol- 
icy: 
“Warranted 


that property of the assured 


shipped on approval and/or on consignment 
and/or memorandum will be so shipped only 
under agreement that the property shall be at the 
risk of consignees, and that receipts or acknowl- 
edgments will be obtained by the assured where- 
under consignees will assume full liability for 
all loss and damage to said property while the 
same is in consignee’s custody or in transit to 
or from consignee’s premises.” 

_ Where these circumstances do not ex- 
ist full rates and the usual thirty day lim- 
itation apply. In such cases the liability 
of the consignee is merely that of a 
bailee and he is responsible only for 
negligence. Consequently, the losses that 
would normally fall under the assured’s 
consignment policy such as fire, burglary, 
windstorm, etc., would not be chargeable 
to the consignee. 

Wherever in the definition limitations 
of time and location are imposed upon 
marine underwriters on domestic classes 
such restrictions are not to be implied, 
merely, but must be incorporated in the 
policy form itself. 


Processing Risks 


The definition allocates to marine in- 
surers liberal writing powers for the 
insuring of merchandise in the hands of 
processors. This authority is founded 
under paragraph (p) of Section E-2 and 
reads as follows: 

“Property in transit to and/or from while 
waiting for or undergoing processing in bleach- 
eries or fumigatories or on premises of dysters, 
throwsters and other similar processors until de- 
livered to storage warehouses or final place of 
delivery contemplated at the time of shipment 
was made. 

“Provided, however, that such policies shall 
not cover bailee’s property at his premises.” 

To owner’s sending property to others 
for processing an inland marine policy 
is vital if such property is to be com- 
pletely and continuously covered while 
beyond the assured’s care and control. 
Not only are such shipments insured to 
and from processing plants but also dur- 
ing the entire time the processor has cus- 
tody. Nature of commodity, locations, 
values and physical risks must be studied 
in each case and rates built up along the 
lines applicable to the preceding classes. 
Even though the goods while in transit 
may be insured against “all risks” the 
location cover is usually limited to fire 
only or to named perils. Damage due 
to processing is a natural exclusion. 
Strikes, riots and mysterious disappear- 
ances are usual exceptions. 

Recognition is given in rate to the 
shipper where the processor assumes full 
responsibility for goods in his custody. 
Such “contingent” policies are usually 
written on a flat annual premium basis 
with a limit applied to each location and 
subject to full coinsurance. 

Reporting policies written at pro rata 
of full published tariff rates for standard 
perils subject to monthly report of val- 
ues at risk are, however, more popularly 
in use. Particularly is this true where 
the liability of the processor is not be- 
yond that of an ordinary bailee as im- 
posed by law. Recovery from such a 
source is improbable. Bleacheries are 
typical of this type of bailee. 


Policies For Processors 


Fur dressers, silk dyers, woolen shrink- 
ers and similar processors in their zeal 
for business frequently assume liability 
to owners far beyond their strictly legal 
liability as bailees and seek protection 
for such responsibility under marine con- 
tracts. Where one processor offers this 
advantage to customers his competitor is 
forced to match or excell in insurance 
offerings to his accounts if business is to 
be retained. Hence the evolution of the 
processor’s liability or processor’s cus- 
tomers policy which relieves owners in 
large measure of the detail of insurance 
arrangements. , 

The rating of a processors policy is 
simple, Usually only on location is in- 
volved and tariff rates for standard per- 
ils are readily ascertainable. Fire, light- 
ning and sprinkler leakage are commonly 
insured although burglary, theft and 
other hazards may be added at proper 
rates. The coinsurance limit of amount 
prescribed by burglary underwriters for 


(Continued on Page 34) 
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Port Authorities Adopt N. F. P. A. 


Suggestions for 


The American Association of Port 
Authorities in annual convention last 
month at Houston and Galveston, Texas, 
unanimously adopted the Good Practice 
Requirements of the National Board of 
Fire Underwriters for the construction 
and protection of piers and wharves as 
recommended by the National Fire Pro- 
tection Association. The action in that 
convention has just been announced by 
the N.F.P.A. 

The Good Practice Requirements are 
the work of the committee on piers and 
wharves of the N.F.P.A. of which 
Charles ‘H. Fischer, fire prevention en- 
gineer and insurance broker at 111 John 
Street, New York, is chairman. After 
submitting a preliminary draft of pro- 
posed revisions. of. the requirements to 
the fire prevention committee of the 
American Association of Port Authori- 
ties, Mr. Fischer’s committee met in 
January and where possible incorporated 
the recommendation and suggestions: of 
the port authority group into the revised 
dratt. The revised report was adopted 
at the convention this year of the N.F. 
P.A. and was put into effect September 1 
by the National Board of Fire Under- 
writers. : : 

J. C. Evans, terminal engineer, Port of 
New York Authority, is chairman of the 
fire prevention committee of the Port 
Authority group which includes members 
from Portland, Los Angeles, Detroit, 
New Orleans, the Department of Public 
Works and the Harbour Commission. 
His committee presented the following 
resolution to the Texas convention: 


Resolution Adopted 

“Whereas, the committee on fire pre- 
vention is required to ‘collect the best 
available technical data relating to good 
practices in fire resistance . . . standpipe 
systems, alarm and signal systems and 
related subjects,’ and 

“Whereas, the losses caused by fire to 
piers and wharves is reflected eventually 
in the handling costs of commodities, and 

“Whereas, proper construction and 
protection will tend to minimize fire loss 
costs, and 

“Whereas, your committee is repre- 
sented upon the committee on piers and 
wharves of the National Fire Protection 
Association (International), and 

“Whereas, the National Board of Fire 
Underwriters have recommended the 
‘Good Practice Requirements for the 
Construction and Protection of Piers and 
Wharves as revised by the committee on 
piers and wharves’ of the National Fire 
Protection Association (International) as 
of September 1, 1935. 

“Now therefore be it resolved, That the 
Association of Port Authorities adopt the 
Good Practice Requirements for the 
Construction of Piers and Wharves as a 
guide in the design, construction and ‘re- 
modeling of such structures in compli- 
ance with local regulations, and be it 
further 

“Resolved, That the committee on fire 
prevention continue to cooperate with 
the committee on piers and wharves of 
the National Fire Protection Association 
in amplification, modification or revision 
of the Good Practice Requirements.” The 
resolution was adopted. 


Section on Substructure 
The committee of the Port Authority 
group in its report also drew attention 
to the new section on substructures in- 
corporated in the revised requirements 


Piers and Wharves 


(National Board of Fire Underwriters 
pamphlet No. 87). The report stated in 
part: 

“The present text presents the regula- 
tions in their entirety and is the result of 
careful study during the past year and 
the revisions are such as appear desirable 
in the light of recent experience with 
pier and wharf property. It will be noted 
that there has been an extensive rear- 
rangement of the text the most impor- 
tant of which is the inclusion under the 
title ‘Substructure’ of all requirements on 
this subject. 

“Likewise, all material referring to the 
superstructure has been included under 
the title ‘Superstructures.’ The most im- 
portant revisions in the regulations are 
the provisions for the protection of com- 
bustible substructures where transverse 
fire walls and fire stops are required, and 
in addition, the installation of a sprinkler 
or nozzle system for fire fighting and 
protection.” Extracts from these regula- 
tions were printed in The Eastern Under- 
writer of August 2. 

Membership of Committee 


Members of the N.F.P.A. committee 
represent organizations especially inter- 
ested in fire prevention in connection 
with the construction and protection of 
piers and wharves. They include: Mr. 
Fischer, chairman; W. G. Haynes, New 
York Board of Fire Underwriters, secre- 
tary; G. W. Bechtold, National Automat- 
ic Sprinkler Association; Paul A. Bis- 
sell, member at large; W. B. Burchell, 
Conference of Special Risk Underwrit- 
ers; C. N. Comegys, Oil Insurance Asso- 
ciation; H. P. Dixey, Louisiana Rating 
and Fire Prevention Bureau; J. C. Evans, 
Port of New York Authority; G. C. 
Hawley, Texas Board of Insurance Com- 
missioners; 

Charles O. Jost, Canadian Fire Under- 
writers Association; Thomas McCaug- 
hern, Board of Fire Underwriters of the 
Pacific; C. D. McComb, National Board 
of Marine Underwriters; Justin. R. 
Peters, Railway Fire Protection Associa- 
tion; H. H. Sutton, member at large; 
J..S. Trump, Middle Department Rating 
Association; Arthur T. Upson, National 
Lumber Manufacturing Association; 

C. F. Wagner, Oregon Insurance Rat- 
ing Bureau; Wallace Wales, Boston 
Board of Fire Underwriters; Carl W. 
Wheelock, Association of Fire Under- 
writers of Baltimore City; Wm. B. 
White, New York Board of Fire Under- 
writers, and J. K. Woolley, Washington 
Survey and Rating Bureau. 


LIABLE FOR TUGBOAT 





A “Vehicle” Within Meaning of Section 
109 of New York State Law, 
Appellate Court Decides 

A property damage policy covering a 
tugboat comes under the provisions of 
Section 109 of the New York Insurance 
law, providing that no such insurance 
policy may be issued without a clause 
providing that the insurance company 
will be liable if the vehicle owner is bank- 
rupt, it was held by the Appellate Term, 
New York Supreme Court last week in 
the case of Hinkle v. Globe & Rutgers. 

Justices Lazansky, Carswell, Tompkins, 
and Davis ruled: Plaintiffs’ property was 
damaged through the negligent operation 
of a tugboat whose owner was insured 
by defendant against property damage in 
the operation of the tug. The policy con- 
tained no provision of liability on the 
part of defendant in the event that the 
tugboat owner failed because of insol- 
vency to pay a judgment obtained be- 
cause of negligence in the operation of 
the dissent. Section 109 of the Insurance 
Law requires that no insurance policy 
against loss or damage to property 
caused by any vehicle drawn, propelled 
or operated by any motive power, shall 
be issued unless it shall contain a pro- 
vision that the insurance company will 
be liable to the person whose property 
has been damaged if because of insol- 
vency the assured cannot pay. 

It was held that the trial court, on a 
motion for judgment on the pleadings 
and for summary judgment in favor of 
plaintiffs, that the words “vehicle drawn, 
propelled or operated by any motive 
power” included the tugboat operated by 
the assured. Orders and judgment af- 
firmed, with $10 costs and disbursements. 

Johnston, J., dissents with the follow- 
ing memorandum: I dissent and vote to 
reverse both orders and the judgment, to 
grant defendant’s- motion and to deny 
plaintiffs’ motion. I do not believe the 
word “vehicle” as used in section 109 of 
the Insurance Law includes a vessel or 
tugboat, nor do I believe that Hansen v. 
Continental Ins. Co. (262 N. Y., 136), re- 
lied upon by Lewis, J., is applicable. 


MITCHELL ADDS INLAND MARINE 

The American Central has appointed 
the Harry C. Mitchell Agency, Inc., 148 
Montague Street, Brooklyn, to write in- 
land marine lines. It is the second com- 
pany of the Commercial Union group to 
enter this agency within a few weeks, 
the parent company having recently 
named the Mitchell office one of its 
Brooklyn fire agents. 


Floater Risks 


(Continued from Page 33) 
various commodities is exercised in the 
loading for burglary and theft perils. 
Policies are usually on a monthly report- 
ing plan to take care of value fluctua- 
tions. The policies always include tran- 
sit risks. 

In some cases policies for processors 








APPLETON & COX, INC. 
UNDERWRITERS 


8 South William Street 
NEW YORK 


ALL FORMS OF MARINE 
AND INLAND INSURANCE 


Branch Offices and General Agents: 
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Atlanta: 
Boston: 
Chicago: 
Dallas: 


25 Gold Sweet 

1 Pryor Street 

141 Milk Street 
Insurance Exchange Bldg. 
Frank Ri 
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Detroit: First National Bank Bldg. 


New Orleans: George S. Kausler, Ltd. 
Hibernia Bank Building 


Pacific Marine Ins. Agency 
114 Sansome Street 


San Francisco: 





Thomas H. Allen Was 
A Veteran Underwriter 


FUNERAL SERVICES ON MONDay 





Senior Member of Chubb & Son Widely 
Beloved Among Members of the 
Marine Insurance Fraternity 





Funeral services were held Monda 
morning at St. Joseph’s Roman Catholic 
Church in Garden City, Long Island, for 
Thomas H. Allen, veteran marine under. 
writer and senior partner in the firm of 
Chubb & Son, who died last Thursday 
in the Fifth Avenue Hospital in New 
York. Many leaders in the marine field 
attended the funeral to pay their last re. 
spects to an underwriter who was widely 
known and beloved among company men 
brokers, agents, assureds and others. He 
was 66 years old and had been ill from 
early October when he suffered a heart 
attack. 

Born in Brooklyn where he attended 
public schools and the Polytechnic Insti- 
tute, Mr. Allen was a resident of Garden 
City at the time of his death. He started 
with Chubb & Son as an office boy in 
1887 and was admitted as a member of 
the firm in August, 1917. He was also 
vice-president of the Federal Insurance 
Co., a director of the United States 
Guarantee Co., a member of the Associa- 
tion of Average Adjusters of the United 
States and the Institute of Marine Un- 
derwriters. His clubs included the Mon- 
tauk of Brooklyn, Garden City County 
Club and the India House. He was ac- 
tive in several marine insurance organ- 
izations and served on many important 
committees, his long experience being of 
valuable assistance in the solution of 
many probiems coming before marine un- 
derwriters and adjusters. 

Surviving Mr. Allen are his widow, a 
daughter, Mrs. Ruth B. Thompson; and 
two brothers, Dr. William P. Allen and 
Harry J. Allen, both of Brooklyn. 





are written on a so-called gross receipts 
form. The premium on a tariff basis 
for location cover plus transportation is 
first calculated, then converted to a ratio 
of rate per $100 of gross earnings of the 
processor’s business. This is done by 
dividing the total annual premium ordi- 
narily charged by the amount of annual 
gross receipts of the processor. The the- 
ory here is that the amount of earnings 
of the assured reflects the amount of 
exposure under the policy and that the 
company receives a proper premium for 
its liability so measured. While it is 
simple for the assured to report premi- 
um in this fashion the gross receipts 
form on this class is not popular with 
many underwriters. The cost of pro- 
cessing one article worth $500 may be 
no greater than that applicable to an 
item worth only $100. The underwriter 
while getting the same premium on each 
article would be liable for obviously dis- 
proportionate amounts. Sometimes a s0- 
lution is reached by limiting liability on 
any one article and arranging for pay- 
ment of extra premium on the amount 
of value over the article limit. How- 
ever, SO many inconsistencies occur that 
the form is very unsatisfactory from an 
underwriter’s viewpoint. 


Other Location Risks 


Certain articles may be covered while 
temporarily in storage on the assured’s 
premises where such storage risk is 
merely incidental to the general use of 
such property off the premises. Oxygen 
and acetylene gas cylinders and bever- 
age containers are constantly being 
moved from place to place, are brought 
back to the assured’s premises and then 
sent out again. The frequent repetition 
of this procedure justifies the inclusion 
of such storage under the marine form. 

The subjects treated require close 
study of the marine definition. No other 
forms are so dependent upon the author- 
ity granted therein. While there are 
many coverages permitted marine insur- 


ers there are also many beyond marine § 


jurisdiction, 
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New Jersey Dep’t Saves Millions for 


Creditors of N. 


Following months of negotiations by 
the liquidation division of the New Jer- 
sey Insurance Department with repre- 
sentatives of bondholders through pro- 
tective committees in several south-west- 
ern and mid-western states, approval has 
been given by the Court of Chancery of 
New Jersey to a plan of compromise 
wherein claims against the defunct New 
Jersey Fidelity & Plate Glass Insurance 
Co., aggregating more than $6,000,000, will 
be allowed at $2,425,000. Adding accrued 
interest to the face amount of the claims 
will make the net saving possible to cred- 
itors of this New Jersey company more 
than $5,000,000. 

In many respects the settlement pro- 
posed is unique, and has attracted much 
attention in insurance circles. It repre- 
sents the first time, so far as is known, 
according to Commissioner Carl K. 
Withers, where the interests and activ- 
ities of numerous and widely scattered 
bondholders protective committees have 
been successfully merged into one plan 
of settlement. A noteworthy feature of 
the settlement agreement is a provision 
for the combined bondholders committee 
to indemnify the liquidating corporation 





EXAMS. SET FOR MAY 20-21 

Richard Fondiller, secretary-treasurer, 
Casualty Actuarial Society has set the 
dates of May 20 and 21, 1936, for the 
annual examination of the Society for 
Associateship. Applications of those de- 
siring to take any one or all of the four 
parts of this examination must be re- 
ceived prior to February 15, 1936. Hav- 
ing passed all four parts the candidate 
will be enrolled as an Associate provided 
he presents evidence of at least one 
year’s experience in actuarial, accounting 
or statistical work in casualty insurance 
offices or in teaching of casualty insur- 
ance science at a recognized college or 
university, or other evidence of such 
knowledge. 


CHEESEMAKERS START CO. 


The Wisconsin Cheesemakers Associa- 
tion have organized a casualty insurance 
company called the Cheesemakers Mu- 
tual Casualty to write public liability and 
property damage insurance on cars and 
trucks in the cheese industry. This com- 
pany will be a companion to the Cheese- 
makers Mutual Fire, started in June, 
1934, and officers of both companies are 
identical. 





LARGER SYRACUSE OFFICES 

The Syracuse branch office of the 
United States F. & G., established for 
sixteen years, is moving into new and 
larger quarters early next year in the 
Gridley Building. Its affiliate, Fidelity & 
Guaranty Fire, will occupy part of the 
new offices. W. Talbot Sinclair is branch 
manager. 


N. Y¥. COMP. BOARD MOVING 

The New York home offices of the 
Compensation Insurance Rating Board 
will be moved on or about January 15 
from 370 Seventh Avenue to the Persh- 
ing Square building, 125 Park Avenue. 
The entire seventh floor will be occu- 
pied. Leon S. Senior is general manager. 


SEABOARD SURETY DIVIDEND 

The Seaboard Surety at its director’s 
meeting last week voted a dividend of 
2’%% on the capital stock, payable De- 
cember 30 to stock of record December 
20. This figures at 25 cents a share. 
The last dividend was paid February 15, 
1932, and amounted to 14%. 





J. Fidelity & P. G. 


for any excess claims filed by non-par- 
ticipating bondholders. 
Guaranteed Mortgages Caused Downfall 

The New Jersey Fidelity & Plate 
Glass, a New Jersey corporation, with its 
principal office in Newark, was organ- 
ized in 1868; and until the time of its 
collapse in 1932, was generally consid- 
ered one of the strongest casualty com- 
panies in the country. In the year 1927 
the company entered the field of guaran- 
teeing mortgages, and like other com- 
panies engaging in that particular busi- 
ness, disastrous results followed. When 
taken over by the Department of Bank- 
ing and Insurance for liquidation in 1932, 
the company had outstanding guarantees 
of principal and interest of first mortgage 
bonds in excess of $6,000,000, represent- 
ing the security of some twenty-one 
hotel and apartment properties located 
throughout the south-western and mid- 
western parts of the country. 

Separate independent bondholders 
committees were organized for these 
properties, and in some instances more 
than one committee. With the coopera- 
tion of the New Jersey Liquidation Divi- 
sion, these various committees were 
brought together in a_ representative 
committee which resulted in the adoption 
of the above plan of settlement. 

With this principal claim successfully 
compromised, it is Commissioner With- 
ers’ opinion that liquidation may now be 
continued to an early conclusion. 


Canadian Committees at 
Work on Accident Policies 


Canadians, faced with a condition of 
confusion in personal accident policies 
both as to forms and phraseology, have 
been at work for some time past in an 
effort to improve the situation. The ob- 
jective has been to rearrange standard 
clauses so as to meet various individual 
requirements with stated risks for each 
clause. Committees assigned to the job 
are about ready to make their recom- 
mendations, and a meeting will be soon 
called at Montreal to receive their report. 


PAUL PARRIS FOR PRESIDENT 





Heads 1936 Slate of N. J. Surety Under- 
writers Ass’n Which Will be Voted 
On at Jan. 7 Annual Meeting 

Paul S. Parris, resident vice-president 
in Newark for the Fidelity & Deposit, has 
been nominated for the presidency of the 
Surety Underwriters Association of New 
Jersey to succeed C. J. Collins, Standard 
Accident, whose term is expiring. The 
election of officers will take place at the 
association’s annual meeting January 7. 
Clyde W. Quick, Aetna Casualty & Sure- 
ty, is the choice for vice-president. Ralph 
Hawkins, New Amsterdam Casualty, and 
Edwin Charles, Indemnity Insurance Co. 
of North America, respectively secretary 
and treasurer, are up for re-election. The 
chairman of the executive committee is 
expected to be Mr. Collins, the retiring 
president. A new member of that com- 
mittee will be Oscar Linn of the Employ- 
ers’ Liability. 





HEADS BRITISH HEALTH CO.’S 





Sir Edgar Horne, Chairman of Pruden- 
tial, Elected President of Approved 
Societies Conference 
Sir Edgar Horne, chairman of the Pru- 
dential Assurance, London, and president 
of the Prudential Approved Societies, has 
accepted the office of president of the 
National Conference of Industrial Assur- 
ance Approved Societies of Great Brit- 
ain, an organization representing over 
7.700,000 members. This appointment 
places him at the head of Britain’s health 

insurance administration. 

The retiring president, Sir Thomas 
Neill, who has held this office continu- 
ously since 1929, intimated this year that 
he did not propose to seek re-election. 

J. S. Pike, controller of the National 
Amalgamated Society, has been appoint- 
ed honorary secretary to the conference. 





W. B. HULSE TO NEW YORK 

W. B. Hulse, special representative in 
New Jersey for the Eagle Indemnity, has 
been recalled to the New York City local 
office at 77 John Street to aid in the 
campaign now on for accident insurance 
business. Mr. Hulse, familiar with all 
casualty lines, is an outstanding producer 
of accident business. 





Approved Casualty 


Casualty companies are finding of con- 
siderable value in their underwriting 
work the Underwriters’ Laboratories’ re- 
cently combined lists of inspected acci- 
dent hazard, automotive and burglary 
protection appliances. “It contains in a 
condensed form all of the information 
necessary to our companies’ approval of 
the various protective devices,” writes 
L. A. Sawyer of the National Bureau of 
Casualty & Surety Underwriters. 

This pamphlet, which now combines 
under one cover three Underwriters’ 
Laboratories’ lists of inspected appli- 
ances heretofore published separately, 
contains 106 subject classifications under 
which approximately 275 manufacturers’ 
products are listed. These devices, ma- 
terials and systems, after test at the 
Laboratories, have been found to com- 
ply with the various standards applying, 
which standards the casualty companies 
have a voice in formulating. For con- 
venience in identifying these approved 
devices in the field each listing tcludes 
the name, trade-mark or catalogue num- 
ber by which each may be distinguished 
or the device or system is listed as bear- 
ing the Underwriters’ Laboratories’ label 
or certificate of approval. 

Approved Appliances 

Ranging all the way from industrial 
hats to fire escapes, the accident hazard 
list includes: Antislip material, window 
cleaners’ belts, garment cleaning ma- 
chines, blow torches, machine guarding 
appliances, safety valves, exit appliances, 


Protective Devices 


gas appliances and elevator interlocks. 

The list of inspected automotive ap- 
pliances covers automobile locks and 
those devices connected with fuel, elec- 
trical and exhaust systems of automo- 
biles but does not contain the Underwrit- 
ers’ Laboratories’ automobile listings in 
which appear the passenger cars, trucks, 
busses and taxicabs of twenty-three 
manufacturers, examined annually at the 
factories as the new models are released. 

In the burglary protection section of 
this pamphlet appear, among other de- 
vices, listings of approved alarm systems 
of the central office, local and truck 
types, bandit resisting enclosures, bullet 
resisting glass and metal, tear gas and 
smoke systems, locks of all descriptions 
including time locks, delayed action and 
relocking devices, safes, messenger bags 
and relays. The investigation of some 
of these devices and systems involves, 
in addition to the usual tests to deter- 
mine the reliability of the product, a 
consideration of the liability of injury 
to bystanders through possible toxicity 
of tear gas or smoke, electrical shock or 
fragments of flying glass or metal from 
bullet resisting materials. 

Other devices not included in this 
pamphlet but also of interest to casualty 
underwriters are to be found in the Un- 
derwriters’ Laboratories’ list of inspect- 
ed electrical appliances, the list of in- 
spected fire protection appliances and 
the list of inspected gas, oil and miscel- 
laneous appliances. 


E. C. Bowen Sees in 1935 
Better A. & H. Results 


VOLUME, LOSS RATIOS IMPROV, 








Aetna Life Secretary Speaks of Stabiliz. 
ing Influence of Bureau’s Uniformity 
Program 





E. C. Bowen, secretary, accident and 
liability department of the Aetna Life 
who is one of the leaders in the Bureay 
of Personal Accident & Health Under. 
writers, was in New York City a fey 
days ago to attend the governing com. 





E. C. BOWEN 


mittee meeting of the Bureau and the 
Christmas party of the Accident & 
Health Club of New York. While here 
Mr. Bowen expressed himself frankly to 
The Eastern Underwriter on the accident 
and health results of 1935 and the New 
Year’s outlook. He said this year’s total 
volume of written commercial accident 
premiums should show _ substantially 
ahead of 1934. This is undoubtedly due 
to the increased activity of agents, which, 
he commented, is a reflection of better 
general business conditions. Commercial 
health premiums, on the other hand, will 
probably show a reduction as compared 
with the figures reported for 1934, and 
Mr. Bowen said it may be presumed that 
the aggregate loss ratio will be at least 
as unfavorable as that experienced in 
1934. 

Asked about 1935 loss ratios the Aetna 
Life secretary forecasted that the years 
experience should be more favorable in 
this respect than last year which is prob- 
ably due to a wider distribution of busi- 
ness under smaller average policies. Mr. 
Bowen saw the so-called Jumbo risk as 
completely out of the picture, for the 
present at least. 


Sees Strong Sales Appeal in Medical 
Reimbursement 


The medical reimbursement provision, 
a comparatively recent innovation in the 
accident and health field, was considered 
by Mr. Bowen to have a strong sales 
appeal. He described it as _ having 
“opened up a new field for development 
among insurable risks particularly women 
who are not regularly employed.” He 
added: “Indications are that the present 
rates are adequate to provide this cov- 
erage. It is recognized, however, that 
not a sufficient volume of completed ex 
perience is now available to be conclu- 
sive. I expect that all companies are 


keeping close watch of the current pre- 
miums and losses in connection with this 
feature.” 

Mr. Bowen was chairman of the gov 
erning committee of the Personal Ace 


(Continued on Page 42) 
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The insurance companies division of 
the Bond & Mortgage Guarantee Corp., 
one of the best known concerns of its 
kind in metropolitan area, was created 
ast August by Richard A. Brennan, pres- 
ident of the company. Coincident with 
this step R. H. Longmaid came into the 
organization and was assigned to the new 
department to assist in its development. 
Mr. Longmaid had previously been man- 
ager of the mortgage and real estate de- 
partment of the Swiss Reinsurance 


Group, and prior to that was in under- 
writing and production work in casualty 
company home offices. 

Recognition of the need for an insur- 
ance companies division was in line with 
the Bond & Mortgage Corp. program 


of improvement and expansion com- 
menced under the new management 
headed by President Brennan, which 


early this year instituted 'the unit con- 
trol system of mortgage supervision. As 
another constructive step a subsidiary 
was formed to manage real estate hold- 
ings of B. & M. clients. 

Mr. Longmaid, in concentrating on the 
development of various services of bene- 
fit to insurance companies, has been much 
concerned with the creation and institu- 
tion of a mortgage and realty reporting 
system. This is in keeping with the 
realization by the Bond & Mortgage 
management that standardized and peri- 
odical summary reports to clients on the 
position of their holdings supervised is 
a service well worth rendering and one 
that will build prestige. 


Work Done in Supervising Mortgage 
Portfolios 


In undertaking the servicing of an in- 
surance company’s portfolio of mortgages 
the Bond & Mortgage Guarantee Corp. 
issues its mortgage service agreement un- 
—— the following matters are han- 
dled: 


1. Bills property owners for interest 
and principal payments, following up 
such billings for the purpose of collec- 
tion, with prompt remittance of ‘collec- 
tions to the client. 

2. Obtains from owners of the mort- 
gaged premises, whenever possible, evi- 
dence of the payment of taxes, assess- 
ments and water charges, with records 
maintained by the corporation as to pay- 
ments; uses diligent efforts to effect pay- 
ments of such items, current and delin- 
quent, with prompt notice to the mort- 
gagee of defaults. As a check-up, the 
corporation conducts periodical tax 
searches. 

3. Notifies clients of maturing mort- 

gages and negotiates renewals upon 
terms as agreed upon between the owner 
and mortgagee. 
4. Refers to the mortgagee, owners’ 
applications for reduction in rates of in- 
terest and/or postponing or waiving of 
installments; also for any other modi- 
fication of the terms of mortgages. 


Will Handle Fire Insurance Renewals 


9. Obtains from property owners all 
necessary fire or other insurance and re- 
newals thereof; and if owners fail to 
furnish such insurance, the Bond & 
Mortgage Guarantee Corp. will procure 
such insurance at the expense of the 
mortgagee. 

6. When the mortgagee is assignee of 
Tents or entitled to receive rents under 
4 rent agreement, the corporation receives 
Payments thereunder and pays out the 
same per the terms of the assignment or 





New Insurance Co.’s Division In 
Bond & Mortgage Guarantee Corp. 


R. H. Longmaid on Advisory Staff of This Dep’t; Playing 
Important Part in Evolution of Mortgage and 
Real Estate Reporting System 
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agreement, or as the mortgagee directs. 
In this connection the corporation also 
supervises the maintenance and opera- 
tion of the properties affected. 

7. Assists the client’s attorney (se- 
lected by the client in any foreclosure 
action), by furnishing any information or 
proofs as the corporation may have with 
respect to the mortgages and underlying 
premises serviced. 

8. Inspects all premises at least once 
a year and makes reports to the mort- 
gagee, or owner. These inspections are 
made periodically to report ‘upon the 
character of the neighborhood, position 
of occupancy and rents, and the physical 
condition of the property to the end that 
the security behind the mortgage may 
be maintained. 

As to the service charge for this su- 
pervisory work the customary fee 
charged by the Bond & Mortgage is one- 
half of 1% of the outstanding principal 
amount of each mortgage, subject to a 
minimum annual ‘charge per mortgage 
of $20. 

Servicing of Client Owned Real Estate 

The realty holdings of insurance com- 
panies are managed through ‘a subsidiary, 
the B. & M. Servicing Corp., which is- 
sues a real property service agreement 
running between itself and the insurance 
company. Under this arrangement the 
B. & M. Servicing Corp., appointed as 
agent by the insurance company, agrees: 

1. To maintain, manage and operate 
the properties listed and covered in the 
agreement, either directly or through a 
sub-agent; and to employ its best efforts 
to maintain maximum rentals at mini- 
mum expense. 

2. If requested by the property owner, 
to procure all necessary and required in- 
surance; and to arrange payment of bills 
for taxes, assessments and water rates. 

3. To make recommendations with re- 
spect to extensive alterations and/or re- 
pairs; and if the owner requests, to se- 
cure specifications and estimates of cost, 
submitting the same with recommenda- 
tions; and if requested by the owner to 
supervise any such work. 

4. When requested by the property- 
owner, to offer the properties for sale 
and to supervise negotiations for their 
sale on terms approved by the owner. 

Service Charges—Under the present general 
practice of the B. & M. Servicing Corp., of 
managing properties itself, rather than through 
the medium of sub-agents, the charge per prop- 
erty, subject to a minimum fee of $5 per month, 
is 5% of the gross rents collected or such other 
percentage as is required to be charged by the 
local real estate board (where the property is 
situated). The customary additional charges per 
property, as prescribed by the local real estate 
board, are made by the B. M. Servicing Corp. 
for effecting leases or gbtaining tenants without 
requirement of lease. 
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Associated Ind. In 
Tieup with Markel 


ON BUS AND TRUCK LINES 





San Francisco Company to Place All Its 
A. L. and P. D. Highway Carrier 


Business in This Concern 





The Associated Indemnity Corp. of San 
Francisco this week announced a con- 
tract with Markel Service, Inc., which 
maintains New York headquarters at 90 
John Street, whereby the latter will rep- 
resent the Associated Indemnity in writ- 
ing liability and property damage insur- 
ance on highway freight carriers and 
passenger-carrying busses in accordance 
with recent legislation. The Markel Ser- 
vice has established offices in San Fran- 
cisco and a branch will shortly be opened 
in Los Angeles. C. W. Fellows, president 
of the Associated, makes clear that the 
company will write no highway carrier 
business except through Markel Service, 
Inc. 

The new plan is substituted for a pre- 
viously announced participating plan in 
which two prominent brokerage firms 
were to act as general agents for the 
business, and under the new arrange- 
ment brokers and agents are to receive a 
higher rate of commission than under the 
abandoned plan. 

Markel Service, Inc., will maintain a 
complete inspection, highway patrol and 
24-hour claim service. It will not quote 
definite rates in advance but will rate 
each acceptable risk on its merits, there- 
after increasing or decreasing the rates 
for the individual risk dependent upon 
the risk experience. For the smaller 
risks, this merit rating will be applicable 
at the end of six months. 

The policies will be issued by Associ- 
ated Indemnity for both standard and 
excess limits and reinsurance is carried 
by a well known reinsurance company 
licensed in California. Facilities are pro- 
vided for necessary filing with public 
service commissions in adjoining states 
when the concerns covered are domi- 
ciled in Califofnia. 

No policies or binders are to be issued 
without prior payment of premiums fo1 
two months in advance. Thereafter, 
premiums will be payable monthly with- 
out interest or carrying charges. 





EQUITABLE C. & S. DIVIDEND 





N. Y. Insurance Dep’t Pays $215,000 to 
13,000 Creditors; S d Payment by 
Defunct Company 

Policyholders and general creditors of 
the defunct Equitable Casualty & Surety 
of New York received this week from 
the New York Insurance Department a 
second dividend amounting to 5% of the 
allowance made to each claimant. Checks 
totaling $215,000 were mailed to 13,000 
creditors. The company was taken over 
for liquidation by the New York Insur- 
ance Department on December 31, 1930, 
and a first dividend of 11% to policy- 





On Appeal Board 





JESSE S. 


PHILLIPS 


Jesse S. Phillips, chairman of the 
board, Great American Indemnity, is a 
newly elected member of the board of 
appeals of the National Council on Com- 
pensation Insurance. Mr. Phillips suc- 
ceeds W. J. McCaffrey, Globe Indemnity 
vice-president. All other members of 
the Council’s governing committee, rates, 
actuarial and engineering committees 
were continued for another year. 


holders and of 7% to general creditors 
was paid in. August, 1934. In all about 
$831,000 has been distributed to claim- 
ants so far, and a further small dividend 
will be paid before the company’s af- 
fairs are finally wound up. 

The company, began business in Octo- 
ber, 1924, as the Equitable Surety Co. 
with its principal office at 2 Lafayette 
Street. In 1927 its name was changed 
and its activities extended to do a gen- 
eral casualty and surety business. It is- 
sued a large number of bail bond policies 
and insured a large share of the city’s 
taxicabs. It operated in thirty-three 
states and at the time it was taken over 
for liquidation it was defending 12,000 
damage suits arising out of the operation 
of taxicabs. All these have been settled 
or adjudicated as a part of the liquida- 
tion proceedings. 

Superintendent of Insurance Louis H. 
Pink has been assisted in this liquida- 
tion by Milton O. Loysen, Assistant 
Special Deputy, and Alfred C. Bennett, 
attorney for the Superintendent. 





NEW DIRECTOR 
Alexander J. Cassatt, vice-president, 
Western Saving Fund Society of Phila- 
delphia, has been elected to the board of 
directors of the Fire Association of Phil- 
adelphia and the Reliance Insurance, Co. 
of Philadelphia. 
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Mass. Agents Confer W ith DeCelles 
As State Auto Pool Idea Gains Favor 


Company Refusal to Insure Cars Under Compulsory Law May 
Bring Serious Situation; Graded Compensation 
Commission Plan Also Under Fire 


The confusion over two casualty in- 
surance difficulties in Massachusetts, 
which has concerned both agents and 
company men for several weeks past, was 
somewhat cleared up this week when a 
conference was held between representa- 
tive members of the Massachusetts In- 
surance Agents’ Association and Insur- 
ance Commissioner Francis J. DeCelles 
on graded compensation commissions 
and compulsory automobile insurance. 
Chief topic of discussion was the ques- 
tion of providing coverage for nearly 
100,000 motorists who, it has been re- 
ported, will be unable to secure coverage 
on January 1 under the compulsory auto 
liability law because of home office in- 
structions to reduce volume of this class 
of business. There was no ducking the 
fact that company refusal to write auto- 
mobile insurance under the law except 
on a limited scale would result in a seri- 
ous situation. 

__ 
Agents Push Pool Idea 

Meeting in a spirit of cooperation and 
determination to solve a difficult problem 
the definite decision was reached that a 
company pool would be the answer. The 
agents’ delegation, headed by Past Presi- 
dent Edwin J. Cole of the National Asso- 
ciation of Insurance Agents, will now try 
to persuade the companies to form such 
a pool so that motorists, uninsured, will 
be protected. Commissioner DeCelles will 
also confer with the companies formally 
on the subject, as he has already done 
informally, and with individual com- 
panies. He said he would much pre- 
ferred, however, to have this coverage 
placed through regular channels but if 
the carriers could not find a way to af- 
ford this coverage, he would have no 
alternative other than to set up a com- 
petitive state fund to carry the surplus 
lines. 

The method of providing this excess 
coverage was not decided but one proce- 
dure would be to take care of it in a 
manner similar to the program followed 
in taking care of the excess and less 
desirable taxicab risks . . . by a method 
of allotment in the discretion of the 
Commissioner. Participants in the dis- 
cussion besides Mr. Cole were Fred R. 
Smith of Haverhill, Lawrence U. Fuller, 
Lynn; James H. Carney, C. F. J. Har- 
rington, Fred Murphy, all three repre- 
senting the general agents; and E. S. 
Litchfield, president; T. Edmund Garrity 
and T. Robert Sullivan, representing the 
Massachusetts Association of Insurance 
Brokers. 


Agents’ Ass’n Took Initiative 

This meeting with Commissioner De- 
Celles was the result of a decision by 
the Massachusetts Association of Insur- 
ance Agents through its president, Car- 
roll K. Steele, that the membership of 
that body should assume the responsi- 
bility of aiding the Commissioner in re- 
lieving a situation which could easily lead 
to serious consequences and possibly 
have a national effect. President Steele 
had the full backing of the National 
Association of Insurance Agents, which 
in recent executive session expressed it- 
self in the following manner: 


The companies not openly refusing to 
write the business, but they are said to have 
given instructions that all applications shall be 
referred to them. While the executive com- 


mittee is sympathetic with the companies in 


are 


the business, arbi- 
In the 
opinion of the committee, the competent agent, 
who knows client personally, should be 
given a voice in deciding whether or not an 
applicant is worthy of acceptance. 


their efforts to underwrite 


trary refusal creates a serious situation. 


his 


Although apparently there is no disposition at 
the present time to write any of the business 
the the 
potentialities for a tremendous over-the-counter 


other than through regular channels, 


business is present. Fear is expressed that the 


conditions may result in assignment of risks as 
is done in the compensation business, which de- 


bum 


aa 


DeCelles Calls Meeting 


Commissioner DeCelles has called a 
meeting of companies writing automo- 
bile liability insurance under the Mas- 
sachusetts compulsory law for next 
Monday in Boston. At that time he 
will discuss the Supreme Court deci- 
sion just handled down and its effect 
upon guest coverage. The Commis- 
sioner also proposes that the compa- 
nies “continue to play ball” and not 
refuse to write compulsory business. 
The expectation is that Legislature 
will pass remedial legislation to ease 








their burden. 


prives the agent of his commission; or to a 
state fund, since the carrying of liability cover- 
age is mandatory. 





Graded Compensation Commissions 
Hot Subject 

On the day previous to meeting with 
Commissioner DeCelles the Massachu- 
setts agents’ association discussed the ad- 
vantages and disadvantages of graded 
commissions in workmen’s compensation 
but tabled the report of a special com- 


mittee which had favored previously 
graded commissions on premiums of 
more than $5,000. Thus time was al- 
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lowed for further study of the probj, 
It was further the sense of the meetin, 
that “the executive committee of 4, 
association favors a revision of Comper 
sation rate-making in Massachuset, 
which will give more equitable treatmen: 
of loss and expense factors -as the gi 
of the premiums increase.” ; 

Revision in the Massachusetts wor. 
nien’s compensation rate Setup, a pro. 
gram advocated by Commissioner ),. 
Celles to solve the state’s compensatio; 
situation, has been subjected to consi 
erable criticism and very little comme. 
dation to date. It was therefore to }, 
expected that at this meeting a wig, 
diversity of opinion should be record, 
as to the correct method of procedure ;: 
manual revision. There are plenty of «ij 
ferences to be ironed out, and while th 
agents believe that this week they a, 
nearer to a reconciliation of ideas +} 


Commissioner’s program is still un¢e- 


severe pressure, 
C. C. Hewitt to the Defense 


Some strong arguments in defense oj 


the DeCelles’ plan were publicly advance 
a few days ago by C. C. Hewitt of Boi 


Dalton, Church & Hamilton, large Bo. 
ton agency, who said in part: “The cley. 


of a_ few larg 
introduction ; 


erly-directed criticism 
producers against any 
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1€ problem ded loadings into compensation rate- 
€ meetin making has been played upon the justi- 


fears of agents that companies may 


fee of ¢ 
of come ge take all the savings out of the 
Ssachusetiff agents. Actual knowledge or considera- 
> treatmen tion of the problem of compensation 
as the sinff ate-making in Massachusetts, which its 
able Commissioner is trying to solve, has 
tts workMf heen kept in the background. 
UP, 2 prof Mr. Hewitt was confident that Com- 
‘loner Def nissioner DeCelles has no thought of 
Mpensatio ff omitting graded loadings or graded loss 
to consii.§ ‘atios becoming merely an opportunity 
© Comes. for insurance companies to reduce pro- 
fore to k ducers’ commissions. He is undertaking 
ng a wil 4 much more constructive job, continued 
€ record \y; Hewitt, as any one who has studied 
rocedure j: and really knows the compensation rate- 
nity of dif taking picture of Massachusetts would 
1 while th readily attest if they did not have a 
< they ar glf-interest which kept them from mak- 
an th ing such testimony. 
— “The writer naturally wonders whether 
these critics realize that the mutuals who 
fense pay no commission, as well as some pro- 
defense off ducers, are both objecting to what they 
y advance termed ‘graded commissions.’ It is per- 
itt of Bop fectly possible that the producer fails to 
large Bosp sense the fact that the reference to 
“The cley§ graded commissions may be a minimum 
few lar} which is declared as a part of a graded 
duction of loading, but, make no mistake about it, 
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the very smart mutual men know that it 
means graded loadings, because they do 
not pay commission, and they equally 
know that, if such a plan is adopted, it 
will in substance mean graded loss ratios, 
which will shortly put an end to the 
drugging and hypnotizing effect of their 
dividend, thus opening the accounts to 
the attack of the competent broker or 
agent. * * * 

“The Massachusetts Commissioner is 
interested in reducing the unnecessarily 
high cost for large employers of his state 
and in removing the necessity for the 
said employers to turn to self or non- 
insurance to escape the unjustified part 
of the expense load. 

“To the writer’s way of thinking, this 
problem would be better approached by 
having a permissible loss ratio of per- 
haps 50% up to $2,500, perhaps 60% from 
there to $5,000, grading down from there 
so that when the really self-rating pre- 
mium risk is reached the permissible loss 
ratio would be about 80% with the claim 
expense made a ratio of the losses and 
not of the premium.” 


Nat’l Assn. in Opposition 


The attitude of the National Associa- 
tion of Insurance Agents on this matter 
as expressed through its executive com- 
mittee is one of stiff opposition to de- 
partmental interference with contractual 
relations between companies and agents. 
As if in response to this opposition Com- 
missioner DeCelles recently said to a 
large gathering of agents and brokers: 

“It is not my intention to force this 
plan upon you or the companies. What 
I am trying to do is to awaken you to 
the fact that this business is constantly 
shrinking, that before long you will have 
t0 business and that it is better to sacri- 
fice part than to lose the whole. You 
know how unsatisfactory our workmen’s 
compensation is in Massachusetts—and 































with due deference to the gentlemen 
from New York, I am interested in my 
own state.” 





Holger Jensen Participating 
In Roosevelt’s Safety Parley 


Holgar Jensen, Maryland Casualty 
Manager of engineering and service bu- 
Teau activity, participated on December 
18 in the first national safety conference, 
created by President Roosevelt and 
sponsored by the United States Depart- 
ment of Commerce. This week’s gather- 
ing was the first of a committee of prom- 
ment citizens from all over the country, 
headed by Senator A. Harry Moore of 

ew Jersey. The discussion centered 
around how best to solve the national 
accident situation. Much editorial recog- 
nition has been given to this undertak- 
ing by the daily press. 


National Ass’n Acts on 
Branch Office Costs 


Proceeding with the carrying out of 
the six recommendations of its branch 
office committee the National Association 
of Insurance Agents through its execu- 


tive committee has already submitted the 
matter to the Insurance Executives and 
the casualty and surety conferences on 
acquisition costs. The next step, de- 
cided upon recently, is the authorization 
of William H. Menn of Los Angeles, as 
chairman of the committee on local 
boards to draft a model by-law for local 
boards, to bring about parity of operat- 
ing costs between local agents and 
branch offices. Under the recommenda- 
tions, companies are asked to limit their 
branch office operating costs, in the fire 
business to local agency commissions, and 
in the casualty and surety business to 
general agency commissions. 

It was the opinion of the executive 
committee of the National Association 
that if the casualty and surety companies 
could be induced to adopt the unit rule, 
that if, for iimitation by locality. instead 
of a national basis, the situation would 
be much improved, and a desirable prece- 
dent set for fire companies, most of 
which operate casualty running-mates. 





SILICOSIS SYMPOSIUM 


1935 Edition Contains Transcript of 
Papers and Discussions at June Meet- 
ing of Trudeau Tuberculosis School 
The 1935 edition of “Symposium on 
Silicosis” published by the Employers 
Mutuals of Wausau, Wis., is now ready 
for distribution. It contains even more 
fully than last year an unofficial tran- 
script of all papers and discussions de- 
livered at the Trudeau School of Tuber- 
culosis in June, 1935. These papers and 
discussions were read and personally ap- 

proved by the various speakers. 

This year’s edition is limited to 600 
copies, and there will be no reprints. The 
proceeds, just as last year, will be don- 
ated in full, without deducting printing 
costs, to the Saranac Laboratory for 
further research in silicosis. The price 
of the book this year is $3. 








VOTE CAPITAL INCREASE 
Great American Indemnity stockhold- 
ers on December 18 voted favorably on 
the proposal to declare a 33 1/3% stock 
dividend which will increase the capital 
from $750,000 to $1,000,000. Most of the 
capital stock of the company is held by 
the Great American Investing Co., which 
in turn is trusteed for the benefit of 

Great American (Fire) stockholders. 





80 LICENSES REVOKED 


Out of 143 licenses to operate a motor 
vehicle revoked by Charles A. Harnett, 
commissioner of motor vehicles during 
the two weeks ended December 7, no less 
than eighty or 56% were for operating 
an automobile whilst intoxicated or under 
the influence of intoxicating liquors. 


TRAVELERS PROMOTIONS 





G. E. Peterson Made Casualty Ass’t Sec- 
retary and C. O. Shepherd, Life 


Associate Actuary 


Two promotions were announced by 
the Travelers following the meeting of 
its directors Monday noon, December 16. 
George E. Peterson was appointed as- 
sistant secretary of the casualty depart- 
ment and Clinton O. Shepherd, associate 
actuary of the life department. 

Mr. Peterson joined the company as 
an inspector in the casualty department 
in 1911 and a year later was added to the 
home office staff. At the beginning of 
1921 he was made assistant superinten- 
dent of the inspection division. In 1923 
he was transferred to the underwriting 
department and moved to New York 
where he had charge of all compensa- 
tion and liability underwriting in the 
greater New York district. In 1931 he 
was again brought back to the home of- 
fice and given enlarged underwriting 
duties. On the first of Juiy last year he 
was made chief underwriter with super- 
vision over compensation and _ liability 
underwriting throughout the country. 





U. S. F. & G. MEN DINED 





S. F. Hedges and E. J. O’Shaughnessy 
25 Years with N. Y. Office of 
Company Given Party 
S. Frank Hedges, head of the judicial 
department in the New York office of 
the United States F. & G., and E. J. 
O’Shaughnessy, trust officer in the office, 
have completed twenty-five years’ service 
in the New York office and last Saturday 
were guests of their veteran associates at 
a luncheon at the Drug & Chemical Club. 
The president and officers at the home 
office gave each of the new twenty-five 
year men a silver vase, and their associ- 
ates in the New York office gave each a 

silver dish. 

Assistant Manager Kenneth H. Wood 
acted as toastmaster. Others present 
were Alonzo Gore Oakley, vice-president 
of the company at New York; William 
H. Estwick, manager of the New York 
Office, and A. A. Jackson, M. Gesner, 
W. J. McArthur, C. E. Finken, C. D. 
Marsac, H. L. Cox, R. Walker, C. B. 
Bradbury, U. L. Trice, A. J. Rowland, 
R. Brown and W. Scanlon. 





A. & H. Lecture Program In 


N. Y. Endorsed by Managers 


The New York City accident and 
health educational program of lectures 
was given an endorsement by the Cas- 
ualty Managers Association of New York 
at its luncheon meeting a week ago. 
Leslie W. Winslow, Fireman’s Fund In- 
demnity, who is chairman of the educa- 
tional committee; E. H. O’Connor, U. S. 
Casualty, and James R. Garrett, National 
Casualty, were guests of the Managers 
at this affair. John S. Turn, Aetna Cas- 
ualty & Surety vice-president, spoke 
highly of the lecture program and urged 
his fellow managers to get behind the 
movement. 





30 Reasons Given In Writ Why Nebraska 
State Bonding Law Is Unconstitutional 


The long threatened assault of surety 
bond company agents against the state 
bonding law in Nebraska was finally 
launched by the filing of a suit in dis- 


trict in Lincoln which asks that the state 
bonding commission, made up of state 
officers, be enjoined from placing the law 
into effect. By virtue of the state con- 
stitution it became a law on August 26, 
but has never really gone into effect. The 
law gives the state a virtual monopoly on 
the bonding of all public officers in the 
state. : 

The law was passed as a result of 
bonding companies. failure to provide an 
official bond for State Treasurer Hall, 
which fact last January resulted in vir- 


tually closing the treasury department 
for almost a month. The legislature in 
an effort to prevent such a thing from 
happening again appropriated $100,000 
from the state’s general fund from which 
all state officials could, by paying the 
premium, obtain their bond. The appro- 
priation was to be paid back from prem- 
iums collected. 

The petition which named Governor 
R. L. Cochran and other state officials 
as defendants named thirty reasons why 
the law is alleged to be unconstitutional. 

Governor Cochran recently announced 
that if the law should be found invalid 
he.would be in favor of taking a re- 
vised law and submitting it to a vote of 
the people. 
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Lively Verbal Battle Between Senior 
And Rothschild At Fee Hearing 


An interesting angle to the recent public hearing on the proposed New York 
minimum medical fee schedule, held before Industrial Commissioner Elmer F. An- 
drews, was the give-and-take verbal battle between Leon S. Senior, general manager, 
Compensation Insurance Rating Board of New York, and Alfred Rothschild, chair- 
man of a committee of the Insurance Buyers of New York, who strenuously objected 
to the approach used in the preparation of the fee schedule in giving his testimony. 
What brought up the tilt between these two gentlemen was Mr. Rothschild’s com- 
ment that he did not believe insurance carriers are concerned with keeping down 


medical cost. 


Mr. Senior resented this statement as unjust. 


Commissioner An- 


drews seemed to fit into the role of arbiter. Here are a few passages of the testimony: 


Senior: I said a while ago that we 
were placed in a thankless position and 
this proves it. The Insurance Buyers 
attended our conference. Did they have 
any medical experts at that conference ? 
They did not. All of the medical ex- 
perts, all of the claim experts, the keep- 
ing of stenographic records, and there is 
a whole volume of them, all of this work 
was done by the committee of the Com- 
pensation Insurance Rating Board. We 
are not completely satisfied with the re- 
sult, but we have done our very best to 
reach an agreement and we have notified 
all interested parties, including Mr. 
Rothschild and the members of his com- 
mittee, Mr. Ellis of the Insurance Brok- 
ers, Mr. Daly and Mr. Browne. It is al- 
ways easy to stand up as critics but it is 
hard to get right down and do the actual 
work, to bear the brunt of the discussion. 

I think Mr. Rothschild is a very bril- 
liant gentleman. He usually makes a 
very skillful address, but I must say this, 
that Mr. Rothschild is not familiar with 
actuarial problems and rating procedures 
when he says that insurance carriers are 
not concerned with keeping down med- 
ical cost. I resent that statement as 
unjust. We are interested and very vi- 
tally interested in keeping down these 
costs. It is the insurance carrier that 
undertakes the risk. It is just as much 
interested in keeping down the medical 
cost as it is in keeping down compensa- 
tion awards. Have you ever heard of 
any insurance carrier arguing for a high- 
er compensation award? Naturally you 
won’t see it arguing for a higher med- 
ical cost. Medical payments are awards 
under the compensation law just as in- 
demnity payments are. 


Employer Never Bears Whole Burden 


Furthermore, Mr. Rothschild’s idea 
that the employer is the principal person 
who carries the burden of workmen’s 
compensation costs is decidedly errone- 
ous. It is hardly in accord with the 
theory on which the structure of work- 
men’s compensation is built. As a mat- 
ter of fact the insurance carrier pays 
the cost in the first instance, charges it 
in the form of a premium to the em- 
ployer—which premium is not only not 
always adequate but often is not col- 
lected—and the employer in turn passes 
the cost to the consumer of his product, 
so that in the final analysis all of us— 
employers, insurance carriers, labor and 
the public in general—being consumers, 
bear the cost of workmen’s compensa- 
tion. It is fatuous for anyone to main- 
tain that he is the main financial pillar 
that supports workmen’s compensation. 

It has been our opinion and it is still 
our opinion that this new medical act is 
going to increase the medical cost. We 
have asked the Superintendent of Insur- 
ance for an additional factor to provide 
for the estimated increased cost. The 
Superintendent said: “No, gentlemen, 
you have no statistical basis for making 
such request. All you have is opinion 
evidence. We will wait until you have 
statistical evidence.” So the companies 
will be paying for any increase in med- 
ical until such time as we have statistical 
evidence. 

Andrews: How much do you think the 
new medical practice amendment will 
mean in additional cost in so far as the 
rates are concerned ? 

Senior: It is my recollection that our 
rate filing called for a factor of 10% 
representing the estimated increase in 


medical cost and this amounted to about 
3% on the rates. That estimate was 
based upon evidence presented by the 
medical staffs of insurance companies 
who have had experience with medical 
costs and I direct your attention to the 
fact that there are other things in the 
medical practice act besides the minimum 
fee schedule which will have a bearing 
upon costs and I refer particularly to the 
provision which gives the employe free 
choice of physician. The schedule in it- 
self will not necessarily increase the cost. 
Great stress must be laid on the applica- 
tion of the schedule. If the medical pro- 
fession is going to enforce ethical stand- 


ards, the increase in cost will not be as 
great as anticipated. It will depend upon 
the application in actual practice. 

Andrews: If I were to approve this 
schedule today, do you think it would 
take at least a year before you had any 
statistical experience ? 


Provisions Affecting Cost 


Sentor: Under our experience report- 
ing system it would take that long but, 
as I have pointed out, there are other 
provisions in this law amendment that 
affect cost. In addition to the free choice 
of physician, there is the examination 
of a claimant by the carrier’s physician 
in the presence of the attending physi- 
cian. We are called upon to pay two 
fees under this schedule. We have not 
accepted that; one for our physician and 
one for the claimant’s physician. That 
isn’t fair because the attending physician 
is there to protect the claimant’s rights. 

There is the item of expert medical 
testimony by the company’s doctor and 
there is the item of expert medical tes- 
timony by the claimant’s doctor. Ac- 
cording to the fee schedule we have to 
pay for them both. Now, according to 
my own ideas, it is very unfair to call 
upon the defendant to pay the cost both 
for the defendant and for the plaintiff; 
win, lose or draw, it does not make any 
difference. * * 
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Employed for 32 years, it seemed incredible that John R. should suddenly 
turn embezzler—but he did—and went to jail. Trusted and respected, an- 
other peculator left a trail of defalcations behind him of which more than 
$45,000 was uninsured. He too went to jail. (Both cases are typical of the 


many in our claim files.) 


Jail itself will never balance the accounts of the embezzler’s victim. 


Only an adequate Fidelity Bond can be depended on to make good the 
loss when the embezzler strikes. More and more doors are opening to 
this realization. The tremendous untouched market for Fidelity Bonds is 
grasped when you consider that approximately 36* out of every 100 
businesses still carry no protection at all against this dangerous hazard. 


* The National Association of Credit Men 


Write for a copy of our new Sales Manual on Fidelity Bonds. 


NATIONAL SURETY 
CORPORATION | 


VINCENT CULLEN, PRESIDENT 
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Rothschild: I want to pay tribute ; 
Mr. Senior’s brilliance as a speaker 1 
heartily agree with a lot of things 4 
said, particularly in respect to the dt. 
plication of fees, etc. I think that \, 
Senior stated that admirably and all | 
can do is subscribe to it. With regard 
to our participation in the conference | 
don’t want to read everything we have 
written to you but that is dealt with jp 
our letter. We participated, we pointed 
out what we thought was the true basis 
on which a minimum fee schedule should 
be prepared and it was utterly impossible 
to get anywheres, so we went on record 
that we objected to the approach. We 
attended all of these meetings, which, by 
the way—Mr. Senior might have men. 
tioned—are paid for ultimately by the 
employer because, of course, it is part of 
carrying on the workmen’s compensation 
business. 








Manual Revision 


(Continued from Page 35) 
numerous other occupations are not list- 
ed in this manual as they are seldom if 
ever used. Our suggestion is that where 
an application is received for the occa- 
sional occupation of this type, the com- 
panies classify and file with the insur- 
ance department. Having but four 
classes—select, preferred, ordinary and 
hazardous—the agent and underwriter 
should have no difficulty in classifying a 
risk, 

It was noted that many companies are 
writing women risks employed at resi- 
dence under monthly payment policies 
The new manual, explained Chairman 
O’Connell, classifies those risks as “B” 
with Note A (p. 44) providing Class AAA 
for the benefit of companies writing 
death and dismemberment only policies 

Manual Changes 

Helpfully summarized were the chief 
manual changes and reasons for so do- 
ing. They follow: 

Executives—The manual lists proprie- 
tors, managers and manufacturers under 
the above listing instead of under “man- 
ufacturing” as in the 1931 manual, be- 
cause many executives and managers are 
not members of manufacturing concerns 

Merchants and clerks (retail stores)— 
Old classes AA and A are combined; 
therefore the majority engaged in this 
line of work are classed AAA. In some 
stores the clerk performs salesman’s dv- 
ties only; in others, office and selling du- 
ties only; therefore duties are described 
as office or selling duties. In_ stores 
where the clerks perform all the duties 
around the store, unpacking, loading, 
handling heavy goods and the like, Class 
AA describes duties as “general duties 
in store only.” Class A is for the clerk 
who delivers light goods in addition to 
his other duties. Many drug stores and 
department stores serve lunch, coffee, 
salads, sandwiches, etc., from the count- 
er, therefore Class AA is provided for 
such risks, “serving or dispensing food 
at counter.” 

Lumber—The combination of classifi- 
cations has made it possible to shorten 
the lumber industry and the manual lists 
saw mill; sash and door factory; planing 
mill and shingle mill under the heading 
of lumber mill—lumber yard, thereby 
shortening the wood products industry. 

Railroad—This schedule is rearranged, 
eliminating duplicate listings; also com- 
bines all transportation employes and is 
made a part of the manual listing under 
“railway” in regular alphabetical order, 
rather than as a separate section at the 


ends in former manuals. Occupations 
are grouped under the _ sub-captions 
“railroad station,” “roundhouse  efl- 


ployes,” “train crews” and “yard work- 
ers.’ 

In closing, Chairman O’Connell said: 
“The aim in the preparation of this mat- 
ual was simplification. We appreciate 
that it will take careful study on the part 
of all companies to become familiar with 
the new listings, but we believe that once 
the new system of classification is in use 
it will materially aid all manual users. 
We wish to thank all companies contrib 
uting suggestions.” 
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tines insurance man who reaps a harvest of 
premiums is he who has ideas . . .. the more 
and the better the ideas, the richer the harvest. 
And so we offer you the October issue of The 
Employers’ Pioneer. 

Which one of the many ideas you will find be- 
tween its covers, will be of the greatest assistance 
to you, is hard to say. Perhaps you’re interested 
in fidelity and surety bonds. Articles concerning 
bonds required in court proceedings, probate 
bond underwriting and something about public 
official bonds are all in the October issue. Income 
insurance, residence liability, residence boiler 
and a few thoughts on fire and accident preven- 
tion may also be found in this issue. We call 
your particular attention to the article ‘Nine 
Old Men.” It doesn’t concern itself primarily 
with insurance, but the wise insurance man will 
find it helpful when discussing present day con- 
ditions with prospects or policyholders. 

Note, too, the very short article at the bottom of 
page 7. It shows one way in which the Pioneer 
might prove helpful to you. And we’d like a 
little help from you. Do you think a series of 








cartoon strips, such as shown on the bottom of 


page 11, depicting accident hazards around the 
home and elsewhere would prove effective if dis- 
tributed to the general public? We would appre- 
ciate an expression of opinion from you on this 
subject, but of course you'll have to see the 
October issue first. 

To get your copy, address your request to the 
Publicity Department, 110 Milk Street, Boston. 
There is no obligation on your part in making 
such a request. 

The Employers’ Group, publishers of The Em- 
ployers’ Pioneer, includes The Employers’ Lia- 
bility Assurance Corporation, Ltd., (the world’s 
pioneer in liability insurance) The Employers’ 
Fire Insurance Company and the American 
Employers’ Insurance Company. It writes prac- 
tically every kind of insurance except life, in- 
cluding fidelity and surety bonds, and the 
Pioneer naturally is a reflection of its activities. 


THE EMPLOYERS’ GROUP 


110 MILK STREET, BOSTON as 


Practically every kind of insurance except 
life, including fidelity and surety bonds. 
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Link and Petersen 
Picked for Honor Posts 


BOTH GREAT AMERICAN MEN 





Elected Respectively to Chairmanship in 
Casualty Managers Ass’n. and Surety 
Underwriters of N. Y. 





Two departmental executives of the 
Great American Indemnity figure prom- 
inently in recent elections of the Cas- 
ualty Managers Association of New York 
and the Surety Underwriters Association 
of New York respectively. They are 
Milton P. Link, vice-president in charge 
of the metropolitan territory, who was 
made chairman of the Casualty Mana- 
gers, and George A. Petersen, assistant 
secretary, who succeeded Captain T. P. 
Murphy of the Globe as president of the 
surety group. Both have been with the 
Great American Indemnity since its in- 
ception in 1926. 

In becoming the chairman of the 
twelve-year-old Casualty Managers As- 
sociation Mr. Link assumes leadership 
of an organization that has played a 
constructive part in shaping the course 
of casualty insurance in metropolitan 
New York. The association was founded 
by John S. Turn, now vice-president of 
the Aetna Casualty & Surety. Its mem- 
bership includes both bureau and non- 
bureau companies and there is not a cas- 
ualty company doing business in New 
York State which can afford not to be- 


long. Its purpose is to give managers 
an opportunity to become better ac- 
quainted with one another. Monthly 


meetings are held in the Drug & Chem- 
ical Club nine months in the year and 
through this medium of exchange a bet- 
ter spirit of cooperation has been fos- 
tered. This has done much to put cas- 
ualty insurance underwriting here on a 
lawful, ethical footing, and to maintain 
right. practices to the extent that the 
companies have as little trouble in this 
territory as any other spot in the United 
States. 


Link Has Earned Honor 


The honor of becoming chairman of 
such an inffuential organization has been 
more than earned by Milton P. Link, 
who succeeds Sherwood Young of the 
United States Casualty. He has given 
unsparingly of his time in connection 
with committee work and toward the 
general benefit of the business. He is 
well known in many brokerage offices by 
reason of his alertness in getting after 
business, and his all-around ability in 
handling brokers’ requirements. For the 
Great American Indemnity he has done 
a first-class production job in metropoli- 
tan New York. Mr. Link is a past chair- 
man of the New York casualty acquisi- 
tion cost conference committee. 

Mr. Link’s first work in insurance was 
with the Travelers in 1913 after previous 
selling activity with a typewriter com- 
pany and with a Boston investment 
house, He went through the Travelers’ 
training school and then represented the 
company at various points in the field. 
He was in the aviation corps during the 
World War, following which he returned 
to the Travelers as assistant manager of 
its Newark branch office. Before join- 
ing the Great American Indemnity in 
July, 1926, at its inception Mr. Link had 
been in the Philadelphia agency field. 

His advancement in the Great Ameri- 
can has been steady. Starting as met- 
ropolitan branch manager he was pro- 
moted to assistant vice-president in 1929 
and to full vice-presidency recently. For 
the past few months he has been serious- 
ly sick and is now slowly but surely re- 
covering from an attack of pneumonia. 


Petersen’s Background 


George A. Petersen is a surety under- 
writer of the first rank. A graduate of 
St. Lawrence University, he served his 
apprenticeship days in suretyship in the 
Fidelity & Casualty. It was there that 
he attracted the attention of Edward C. 
Lunt, one of the foremost surety under- 
writers in the business. Mr. Petersen 


next joined the Sun Indemnity and be- 
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GEORGE A. PETERSEN 


came superintendent of its bonding de- 
partment, which post he resigned in 1926 
to join the Great American Indemnity. 
He and Mr. Lunt have been associated 
for many years. 

Supporting Mr. Petersen in the Surety 
Underwriters Association are E : 
Southworth, Jr., bonding manager in the 
New York office of the Aetna Casualty 
& Surety, as vice-president, and W. S. 
Donaghy of the Royal Indemnity, re- 
elected secretary-treasurer. 


Williams and Hoyt 


Head Contract Bureau 


In its annual session last week in New 
York City the surety subscribers to the 
Bureau of Contract Information, Inc., re- 
elected S. M. Williams as president and 
treasurer; elected Sidney M. Hoyt, Fi- 
delity & Deposit vice-president, as its 
vice-president, and W. R. Richards as 
secretary. In addition to Messrs. Wil- 
liams: and Hoyt the board of directors 
consists of the following: 

Hale Anderson, Fidelity & Casualty; 
Cc. A. Keppler, National Surety Corp.; 
C. C. Conlon, United States F. & G.; 
M. A. Craig, Globe Indemnity; Richar 
Deming, American Surety; William A. 
Klinger, president, Association General 
Contractors; B. H. Bratney, Maryland 
Casualty; E. C. Lunt, Great American 
Indemnity; E. G. Armstrong, Hartford 
A. & I, and Wilmot M. Smith, Aetna 
Casualty & Surety. 


HOLD CHRISTMAS PARTY 

The American Surety and its affiliate, 
the New York Casualty, held their an- 
nual Christmas party on December 19 
in the home office building, 100 Broad- 
way, New York. The 23rd floor and the 
officers’ dining room were effectively 
decorated for the occasion. 








New Airsurance Policy 
Put On the Market 


ISSUED BY SIX CASUALTY CO’S 





U. S. Aviation Underwriters Group Per- 
fects Coverage in Cooperation With 
Leading Transport Operators 





Casualty member companies of the 

United States Aviation Underwriters, 
Inc., this week inaugurated what they 
considered to be a new form of insur- 
ance for airline commercial travelers 
termed “airsurance.” It takes form as 
an employer’s voluntary contractual lia- 
bility policy under which it will be pos- 
sible for an employer to obtain up to 
$10,000 insurance for each employe named 
in the policy at a rate of $1 per $1,000 
per year. Minimum premium for any 
one employer will be $50 covering five 
or more persons, as the employer may 
designate. Companies which will issue 
this insurance are the Aetna Casualty & 
Surety, Century Indemnity, Hartford Ac- 
cident & Indemnity, Maryland Casualty, 
New Amsterdam Casualty and United 
States Fidelity & Guaranty. 
_ This special form of aviation insurance 
is described as technically a contract of 
indemnity agreeing to reimburse an in- 
sured employer for a stated amount in 
case of death or injury to an executive 
or employe caused by accident on any 
recognized airline. It permits payment 
by the employer to any named employe 
in the event of injury. In the event of 
death, payment may be made to a rela- 
tive or to any person appearing to the 
insured to be entitled to such payment. 

Officials of the United States Aviation 
Insurance Underwriters, Inc., and offi- 
cials of Eastern Airlines, Transcontinen- 
tal & Western Airways, United Airlines, 
American Airways, Pan-American Air- 
way System, Pennsylvania Airlines, 
Northwest Airways and National Parks 
Airways, met in New York City Wednes- 
day to discuss details of this new air- 
surance, after which a joint statement 
was issued which read in part: 

“The inauguration of this new form of 
aviation insurance is not only conclusive 
proof of the safety of modern air travel 
over regularly operated commercial air- 
lines, but will also be of distinct benefit 
to the growing number of business firms 
whose employes and executives use the 
airlines to take advantage of the time 
saving and convenience of this form of 
transportation. Airsurance will compare 
favorably in cost with accident insurance 
policies covering travel by rail, motor 
car or steamship.” 





NEW BUFFALO MANAGER 
Milton Scattergood is the newly ap- 
pointed Buffalo manager of Service Re- 
view, Inc. He was formerly assistant 
manager of its Philadelphia branch office 
and has been in. the inspecting business 
for the past ten years. 
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with which is affiliated 
Fidelity & Guaranty Fire Corp, 
Home Offices: Baltimore, Md. 
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Christmas Party 


(Continued from Page 35) 
elected secretary-treasurer. Two ney 
members of the executive committee are 
John E. Gossett, Travelers manager a 
55 John Street, and William H. Estwick, 
U. S. F. & G. manager. Rexford Crewe 
Hartford Accident, was chairman of the 
nominating committee and A. L. Carr 
National Surety, chairman of the enter. 
tainment committee. 











S. F. WITHE NEW YORK SPEAKER 





Aetna C. & S. Publicity Chief Talks to 
Sales Executives on “Savings 
Lives—a Selling Job” 

Stanley F. Withe, director of public 
relations of the Aetna Casualty & Sure- 
ty, spoke in New York City this week 
at the weeklv luncheon meeting of the 
Sales Executive Club. He told how his 
company and others have capitalized on 
the use of the “saving lives” theme in 
advertising and selling programs. And 
his talk made a big impression. Mr. 
Withe brought along the Reactometer 
and the Aetna’s 11-minute sound film on 
fire prevention, “The Bad Master,” both 
of which were enjoyed. 





E. C. Bowen Review 


(Continued from Page 36) 
dent Bureau during the third year of the 
uniformity program adopted by many of 
iis member companies. He did yeoman 
work in coordinating the program and 
now, looking back at the results, he says: 

“The uniformity program of the Bu- 
reau of Personal Accident & Health Un- 
derwriters has done a great deal toward 
stabilizing the accident insurance busi- 
ness, and certainly has made the line 
more popular with producing agents. The 
combined experience of some thirty or 
more companies is being compiled by the 
Bureau, and when the completed experi- 
ence for two or three more years is 
available its members will have for their 
guidance the most complete and scientific 
compilation of accident experience ever 
produced.” 

Commercial Health Results 

Going into detail on commercial health 
results for the year Mr. Bowen said: 
“The total volume of commercial health 
premiums to be reported by the compa- 
nies for 1935 will probably show a reduc- 
tion as compared with the figures report- 
ed for 1934, and it may be presumed that 
the aggregate loss ratio will be at least 
as unfavorable as that experienced dur- 
ing 1934. It is fair to presume that a 
steadily declining volume will develop an 
unfavorable loss ratio. 

“Some companies are discouraging the 
writing of commercial health business be- 
cause of unfavorable loss ratios sus- 
tained. Many agents are fearful of the 
health business because of underwriting 
difficulties. I realize many underwrit- 
ers will disagree when I state my belief 
that health policies which conform to the 
Bureau waiting period forms and rates 
can be underwritten on a basis where 4 
favorable experience can be developed, 
provided a sufficient spread of business 
can be obtained. It is quite apparent 
that the new health business now being 
written by the companies is bought rath- 
er than sold. That creates a situation 
where it is practically impossible to get 
a proper selection and spread which will 
develop an underwriting profit. 

“The year 1936 should be a better year 
than 1935.” 


MAX BERMAN DEAD 
Max Berman, broker in the Browns 
ville and East New York district, 
dropped dead on Saturday. 
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The AMERICA FORE GROUP 


THE CONTINENTAL INSURANCE COMPANY 
AMERICAN EAGLE FirRE INSURANCE COMPANY 
FIDELITY-PHENIX FiRE INSURANCE COMPANY 
First AMERICAN FiRE INSURANCE COMPANY 


Eighty Maiden Lane, 





of Insurance Companies 


NIAGARA FirRE INSURANCE COMPANY 
MARYLAND INSURANCE COMPANY OF DELAWARE 


THE FIDELITY AND CasuALTY COMPANY 
ERNEST STURM, Chai irmen of the Boerds 
BERNARD M. CULVER. President 


New York, N.\% 
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